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State of the nation’s economy: 
y 
Up v 
Sree. — February production of 


7,762,000 net tons was the largest 
amount produced in any February. 


Output last week was scheduled at | 


100.1 percent of industry capacity 


and was calculated to turn out) 
in previous | 
week, when 2,019,000 tons were pro- | 


2,001,000 tons. Rate 
duced, was 101 percent. 

Rai.roaps — Estimated net in- 
come of Class I lines in January 
was $56,000,000, compared with a 
net of $13,500,000 in like month 
last year. 


Waces, SaLaries—Amount paid out | 
in January rose to annual rate of | 
$159,000,000,000, an increase of $1,-| 


500,000,000 over December rate. 
RETAIL 


ary on record and 25 percent above 
total of year ago. 

Gasotine—Consumption in 1950 in 
44 reporting states amounted to 
37,881,946,000 gallons, 8.7 percent 
above 1949. 

Crupe Ow—Daily average pro- 
duction in week ended March 10 
totaled 5,968,300 barrels, a rise of 
44,425 barrels daily from previous 
week. 

Business INveNToRIES—Stocks on 
hand were valued at $63,100,000,000 
on Jan. 31, $11,300,000,000 above 
year ago. 

HovuseHoLp WasHERS —Factory 
sales in January totaled 321,092 
units, compared with 275,576 
January, 1950. December factory 
sales, however, were 15 percent 
higher. 


* + 


Down 

INSTALLMENT Buyinc—On-the-cuff 
buying tapered off in January and 
lowered amount outstanding to 
$19,903,000,000. That was a drop of 
$199,000,000 from December. 

PersonaL INcomMeE— Amount re- 
ceived in January was at annual 
rate of $239,000,000,000, compared 
with $241,000,000,000 annual rate 
in December. Decline reflected 
reductions in dividends. 

Business Activity —New York 
Times’ index for week ended March 
3 declined to 175.3 from 177.5 in 
preceding week. Figure for like 
1950 week, however, was 144.4. 

Strikes — Working time lost due 
to strikes totaled 1,200,000 man-days 
in January, compared with 2,700,- 
000 man-days a year earlier when 
coal strike was in progress. 


Top Cars 
New-car registrations for 
states in January: 
1951 Pos. Make 
1—107,238 Chev. 
2— 72,845 Ford 
38— 36,717 Plym. 
4— 34,100 Buick 
5— 33,739 Pontiac 
6— 21,247 Mercury 
I— 20,972 Dodge 
8— 20,292 Olds 
9— 17,690 Stude. 
10— 11,077 Chrysler 
11— 10,333 Nash 
12— 8,998 DeSoto 
13— 8,648 Hudson 
14— 8,427 Cadillac 
15— 6,352 Packard 
16— 4,874 Kaiser 
lj— 4,126 Henry J 
18— 2,510 Lincoln 
19— 2,003 ‘Willys 
20— 501 Crosley 
21— =263 Ang.-Pref. 
22— 259 Austin 
23— Frazer 
Total All Makes 
434,083 342,832 
For further details see page 
34, today’s issue. 


48 


1950 Pos. 
78,058— 1 


38,977 — 
24,975— 
23,233— 
16,157— 
21,016— 
16,977— 
13,020— 
10,699—10 
6,689—13 
7,437—12 
8,219—11 
2,257—15 
3,576—14 
1,822—16 


1,700 17 
1,323—18 
422—19 
69—22 
316—21 
331—20 





Srores—January sales to- | 
taled $11,825,000,000, highest Janu-| 


in | 





March 1, 1951 


BES SBE BB BS &— 2.5 Cars 


Feb. 1, 1951 


BEB BR BB BB &— 2.5 Cars 


Jan. 1, 1950 


BE BBB BB SB — 10 Cars 


Jan. 1, 1949 


SEBS BER eB BS B— 1!) Cars 


—AUTOMOTIVE NEWS ESTIMATES 





New-Car Stocks Are Low 
As Spring Rush Starts | 


EW car dealers all around the 

country were still pleading with 
factory representatives last week to 
speed shipments to them. 


A spring-buying rush, they said, | 
is already underway, with stocks | 


of new cars on hand far below 
what will be required. AUTOMOTIVE 
News’ regular monthly survey of 
field stocks bore out the shortage 
complaints for most dealers. 

As of March 1, the survey 


Auto Scrappage 
Jumps 50 Pet. 
To 2,842,551 


UTOMOBILE and truck scrap- 

page totaled 2,842,551 vehicles 
in 1950, an increase of nearly 50 
percent above the 26-year average 
rate of 1,898,675 vehicles a year, R. 
L. Polk & Co. reported last week. 

A total of 2,315,110 cars and 
527,441 trucks went off the road 
in 1950, compared with 1,220,041 


| ears and 484,088 trucks in 1949. 


The 26-year average yearly scrap- 
page rate is 1,629,370 cars and 
269,305 trucks. 

Scrappage —the number of cars 
and trucks which fail to be reregis- 
tered over the previous year—rep- 
resents the replacement market. 

The average annual new-car reg- 
istration for the quarter century 
covered by the Polk report is 2,- 
311,765 new cars, compared with 
passenger-car scrappage of 2,315,110 
in 1950. The average annual new- 
truck registration for the 25-year 

(See SCRAPPAGE, Page 42, Col. 5) 


found, there were 284,903 new 
cars actually in dealers hands 
and another 136,000 were still in 
transit. The Feb. 1 figures were 
291,042 and 127,000, respectively. 

The average U. S. dealer should 
have had a potential inventory of 
9.5 cars on March 1, about the 
same as a month previous. But ap- 
parently this wasn’t so. 

* * * 


UTOMOTIVE NEWS’ latest sur- 

vey indicated disproportionate 
inventories by some dealers. 

Such a condition, it appears, 
started to develop early in Feb- 
ruary when higher prices for 
new cars seemed likely to come 
anytime. 

Most dealers continued to sell on 
a business-as-usual basis, but a 
minority started holding out for 
good deals. Some of the minority 
refused to deal unless tradeins were 
involved. 

Factories, it is learned, already 
have regional staffs looking into 
the situation. They are reported to} 
be insisting that dealers keep new- | 
car stocks pared to a 30-day supply. 


* * * 





EALERS' records are _ being 

scrutinized with a  fine-tooth 
comb. Where evidence of hidden 
stock is found, one factory is di- 
verting quotas elsewhere, 

Those dealers, who held cars pri- 
marily for a hike in price, have 
since learned that they acted in 
vain. According to the Office of 
Price Stabilization, the 284,903 cars 


that were out in the field on March 
(Continued on Page 42, Col, 1) 


The Newspaper of the Industry 


THIS WEEK—NET PAID ABC 


39,591 


$8 Per Year, 25c Per Copy 


dustry Opens Fight 
n Congress Against 
Auto Excise Increase 


AMA Proposes Federal Sales Tax Plan as Alternative; 
NADA Calls Snyder Request Discriminatory; 
AAA Cites Hardship on Motorists 


ASHINGTON.—Makers, dealers 

and users last week protested | 
| that the proposed increase in ex- 
|cise tax on auto- 


|mobiles from the 
| present 7 percent 
ito 20 percent 


would impose a 
fantastic burden 
on an_ industry 
directly geared to 


America’s eco- 


| nomic life. 


AMA’s _posi- 
tion was deliv- 
ered by A. E. , 

Barit, Hudson A. E. Barit 
president and chairman of the 
Association’s tax committee. 


Barit told the House Ways and | 


Means committee that a federal 
sales tax should replace the pro- 
posed boost of auto excises. He said 


the sales tax should apply to all | 


products except food. 

In that way, Barit said, the tax- 
payer has some choice in how much 
of the general tax burden he can 


and will assume. 
+ z * 


ADA was scheduled to present 


its case against higher automo- 
tive excise levies last Friday. The 
American Automobile Assn. also 
testified in opposition. 

Treasury Secretary Snyder last 
month proposed that the manu- 
facturers’ tax on new cars be in- 
creased to 20 percent. He esti- 
mated such a levy would bring 
in $685,000,000 of the $10 billion 
additional revenue he is seeking 
in a first-bite tax bill. 

Snyder also asked that the pres- 
ent 1%-cent-a-gallon gasoline tax 
be doubled to bring in an addition- 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


170,055 
164,085 


128,051 


—_)lhl~_— : 1950 
~4 Week Week 


For complete production totals 
by makes, see table, page 46. 


Supplier Tieup Cuts Output Slightly 


By Bernie Thomas 


Associate Editor 
A SHORTAGE of body frames af- 
fected Chrysler plants last 
week, but otherwise this year’s rela- 
tively high production rate showed 
little sign of slowing up. 

U.S. plants in the past week 
turned out 133,729 cars and 30,356 
trucks for a total of 164,085 units, 
according to Automotive News’ 
estimates. 

The previous week’s yield in this 
country was comprised of 139,712 
cars and 30,343 trucks—a total of 
170,055 vehicles, revised tabulations 
showed. . 

Dodge had to close last Wednes- 
day and Thursday, while Friday 
production at DeSoto and Chrysler 


division was still doubtful as AuTo- | 
MOTIVE News went to press last | 
week. Chrysler plants get their | 
|frames from Midland Steel, where | 
|management has been charging | 
labor with slowdo\ wo tactics. 

Chrysler's | 


* # 
IT OWEVER, deavite 
supply troubles, an _ alltime 
first-quarter production record for 
the auto industry is assured before 
more stringent material restric- 
tions go into effect Apr. 1. 

U.S. plants should turn out 592,- 
000 cars and 133,500 trucks this 
month for a total of 725,500 vehi- 
cles. In March, 1950, when Chrysler 
plants were strikebound, they built 
469,839 cars and 110,361 trucks for 
a total of 580,200 units. 

March volume, coupled with 


that of January and February, 
will give U.S. plants a first- 
quarter production of 1,593,000 
cars and 374,000 trucks—a total 
of 1,967,000 vehicles. 


With Chrysler plants idle during | 


all of February and March last 


year, U.S. plants in the first quar- | 


ter of 1950 were held to the pro- 
duction of 1,346,000 cars and 298,000 
trucks—a total of 1,644,000. 


* * x 


aus. U.S. plants will end up the 
first three months of this year 
with a gain of 247,000 cars and 
76,000 trucks. Had Chrysler plants 
been in the 1950 production lineup, 
it is reasonable to assume that 
(Continued on Page 46, Col. 1) 


| al $580,000,000. The gas-tax pro- 
| posal was opposed at the hearings 
last week by the American Truck- 
ing Assns., the American Transit 
Assn., the National Assn. of Motor 
Bus Operators and the Air Trans- 
port Assn. 

Edgar S. Idol, general counsel of 
ATA, said that the operating ratios 
of bus and truck carriers are al- 
ready too high to absorb additional 
increased costs without increasing 
rates to the public. 

* a ok 

ARIT told the House committee 

that existing automobile excise 
taxes are highly discriminatory 
now. He said many other products 
used daily by the public are not 
burdened by excises 

“Discrimination is particularly 
glaring when it is realized that 
it is aimed directly at a product 
which is fundamental to the lives 

(Continued on Page 44, Col. 1) 


NADA to Decide 
Discount Battle 
| Plan This Week 


| 

ASHINGTON. — While no new 

developments in the NADA- 
OPS discount fight were announced 
last week, it is understood that 
battle plans have been drafted and 
the dealer assault on the price 
agency’s position in the matter will 
get under way shortly. 

An NADA executive committee 
meeting is scheduled for this 
week, and the prime business be- 
fore the group, Managing Direc- 
tor Robert Deo said, will be to 
| achieve restoration of the mark- 
| up denied the retail automobile 
dealers by the OPS when the 
agency granted a 3% percent in- 
| Crease recently, 
| President McKay and Public Af- 
|fairs Chairman Charles Freed will 
|be awaiting the executive commit- 
;|tee members when they begin to 
| arrive in Washington today. A plan 
|of action is said to be pretty well 
|rounded out and will be laid on 
|the committee table for discussion 
and decision. 

* * ok 

T IS believed that a new chief 

of the OPS automotive branch 

will be announced this week. A 
choice was close to being named 
over the week-end. 
| Bruce Morris, who served as au- 
tomotive price chief during the 
| past several weeks, has returned to 
|his faculty post at the University 
|of Massachusetts. 
Having been chief of the OPA 
| automotive division in the latter 
| days of the agency, Morris agreed 
to come to OPS only for the for- 
mative period of the present au- 
tomotive setup. He departed last 
week, 

The likeliest prospect at press 
time was Ralph W. Orr, onetime 
Nash distributor in Washington 
and later with his brother’s Cadil- 

(Continued on Page 44, Col, 4) 
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Wholesale Ceilings Next? 
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Champions in Mileage Test 


Used-Car Outlook: 


More Red Tape 


By Bob Gordon 
Associate Editor 

RICE CEILINGS, the industry’s 

No. 1 conversation topic, haven’t 
had much effect on the used-car 
market so far, but the outlook for 
the future has every dealer asking 
questions and quite a few offering 
answers. 

The questions most often asked 
include: Will the next price regu- 
lation include a wholesale ceil- 
ing? What can you do with peo- 
ple who want to sell their cars 
to dealers at the retail ceiling 
price? What will we do with used 


| queries the thoughts of some first- 
rate worriers who are asking them- 
| selves: Will Regulation W be tight- 
|}ened? Why not have different ceil- 
ing prices for used cars of the same 
make and model, based on the quar- 
ter-year period in which they were 
produced or sold? 
* * * 


LENTY of answers are volun- 


replies run the gamut from “throw 
away all the controls” to 
back the old dollars-and-cents rules 
of MPR 540.” 

In those areas where the used- 





cars, and maybe some of the new 
cars, if production this year re- 
sults in 5,000,000 new cars? 

You might add to this list of 


Jobbers Request 
NPA to Assure 
Stocks of Parts 


WASHINGTON.—At a meeting 
here last week, the automotive 
parts and equipment wholesalers 
industry advisory committee rec- 
ommended that the National Pro-| 
duction Authority issue an order 
to enable manufacturers to obtain 
materials to produce auto repair 
and replacement parts and “make 
provision for the equitable distri- 
bution of such products through 
normal outlets.” 

Apprehension was voiced that ex- 
isting regulations will not assure 
wholesalers a normal share of auto- 
motive parts and equipment during 
the second quarter of 1951, Concern 
was evidenced by the committee 
that too much of the available pro- 
duction might go into new automo- 
biles and not enough into the main- 
tenance of older equipment, Addi- 
tional protection for their indus- 
try, along lines provided during 
World War II, is vital to the main- 
tenance or normal distribution 


car market has awakened from 

its winter hibernation, optimism 
is the prevailing emotion. 

Prices generally are below the 
guidebook levels, and dealers who 
“bought ’em right” during the win- 
ter are reaping a harvest. 

They would like something done 
about a wholesale ceiling, though. 
They claim they’re being pestered 


|by people who drive up in an old 


car and, after inquiring what the 
retail ceiling price is for the car. 
generously offer it to the dealer for 
| $50 or $100 under that figure. 


* * * 


6A TTER all, you’ve got to make 


it,” is the line they hand 
dealer. 
Needless to say, 


have been sent on their way rap- 


maintain that rebuilding a stock of 


that sort of person. 

There are plenty of pro-and-con 
opinions about the desirability of 
wholesale ceilings or a differen- 
tial in the prices of “as is” and 
“warranted” used cars. 

For what it’s worth, Price Chief | 
Michael DiSalle has been quoted as 
saying the next price rulings will 
take into account the difference in| 
condition between cars of the same 





channels, the committee said. 

NPA officials said that the com- 
mittee’s recommendation would be 
taken into consideration along with 
suggestions the industry may make 
with respect to the conservation of 
scarce materials. 

Members of the committee indi- 


make and model. 
Some see in this a return to the 
system of used-car pricing that was 


(Continued on Page 45, Col. 1) 








cated that there are substantial 
quantities of scrap in the hands of 
wholesalers that could be returned 
to the manufacture of new parts 
and equipment. 


Randle Closes Lot 


In Iola, Kans. 

JOLA, Kans.— Randle Motors 
(Lincoln-Mercury), of Chanute, 
Kans., has closed its used-car lot 
here which has been in operation 
for a year, The company said it 
closed the lot to cut expenses. 

A story in the March 12 issue of 
Automotive News erroneously 
stated that Randle had closed a 
new-car branch in Iola because of 
a shortage of new cars. Lloyd 


Randle reports that business is 
going “full blast” at his Chanute 
agency. 





Stiff Canadian Terms 
Stir U. S. Credit Rumors 


WASHINGTON.— Canada’s 
action in tightening credit trems 
on cars, effective March 19 to 
one-half down and 12 months to 
pay stirred a flurry of rumors 
that FRB had followed suit. 

As of press time, such rumors 
were false. While tighter terms 
had been contemplated, it is be- 
lieved they were delayed in view 
of declining installment buying. 
During World War II, Canadian 
terms were stiffer than those in 
the U. S. Meanwhile, it was 
learned that FRB had turned 
down a request by the National 
Used Car Dealers Assn. for eas- 
ier terms on used cars, 








Chevrolet's National Dealer Committee— 


First meeting of the Chevrolet National Dealer Planning Committee under a revised pro- 


gram that separates retailers into large and 


completed in Detroit. The above national committee, elected following sessions of zone and 


regional committees, includes (standing left to 
Coyle, New Albany, Ind., chairman of larger 
R. R. Saunders, Alexandria, Ga.; 
C. L. Creswell, Baltimore; R. E. Murray, Butte, 


A. L. Rice, Mason, Mich.; D. L. Wall, Cuthbert, 
W. H. Price, Omak, Wash.; 


of smaller dealers; 
Kingman, Kans., and V. Z. Hill, Streator, Ill. 


Gordon Wilson, 


small sales potential groups has just been 


Roy Evett, Winona, Minn.; Walter J. 
dealers; P. A. Mcintire, Wellington, Kans.; 
Detroit; M. Woolverton, Pittsfield, Mass.; 
Mont. (Seated): C. B. Pierson, Caribou, Me.; 
Ga.; W. P. Allen jr., Terrell, Tex., chairman 
L. C. Yobp, Verona, Pa.; M. E. Hobson, 


right): 





teered for these questions. The | 


“bring | 


a little money when you sell | 
the 


such citizens | 


idly, but forward-looking operators | 


used cars two or three months from | 
now will mean dealing with just | 


instituted in 1944, meaning a re-| 
vival of MPR 540, the cussed and | 


Prize winners in three price classes, 
| Canyon Economy run, 


| winners trophies are, left to right: 


Mercury, and the Class E Lincoln, 


mile figures of 54.587 and 59.868, respectively. 


| 


| 





| 


| whi le traveling at an average speed of 41.132, 
| Shown with the winning Rambler are (left to right) N. F. Lawler, Nash director of advertis- | 
R. D. Bolt, Los Angeles zone manager: 


| ing and sales promotion; 





Ford's Economy Run Winners— 

plus the grand winner in the recent Mobilgas Grand 
were these three products of Ford Motor Co. Lined up with their 
crews and company officials at the rim of the Grand Canyon following the awarding of the 
the Class A winning Ford V-8; 
which was also the 
recorded 66.484 ton-miles-per-gallon to lead all 32 cars entered in the 840-mile drive. Both 
the Ford and the Mercury won over four other cars in their price ranges, chalking up ton- 


sweepstakes’ winner, The latte 





Rambler Also Sets a Record— 
A Nash Rambler convertible established an alltime gasoline economy record in the 1951 
| Mobilgas Economy Run, averaging 31.053 miles per gallon. The Rambler broke the record | will produce fighter planes. 


the highest speed of all competing cars. 


| the winning car, and L. T. Kouns, Nash western sales manager 


| 


High Factory Interest 


Marks Economy Run 


By Bob Finlay 

Managing Editor 

GRAND CANYON, Ariz. In- 
|creased interest on the part of the 
auto factories marked the second 
postwar running of the Mobilgas 
Economy Run, 

The keen fight led to records 
in both ton miles per gallon 
(66.484, by Lincoln) and miles per 
gallon (31.053, by Nash Rambler) 
as well as repercussions which 
are just dying down. 

Andrew J. Crevoelin, Alhambra 
(Calif.), Chrysler-Plymouth dealer 
who entered the Chrysler Crown 

Imperial, Sweepstakes runnerup, 
protested to AAA that the winning 
Lincoln was equipped with a high- 
speed rear axle, which, he said, 
people would not ordinarily buy. 

However, in reply to a query by 
Automotive News, Arthur Herring- 
ton, AAA contest chairman, as- 
serted that the tear-down inspec- 
tion showed that the car was stock 
within the rules and the protest 
was denied. 

The evidence indicated that the 
Lincoln was picked at random 
from a group of production cars. 


Lincoln said that the car was| 





Willys Hits Suit 
Of Ex-Distributor 


TOLEDO.— George W. Ritter, 
vice-president and general counsel 
for Willys-Overland Motors, Inc., 
has called the recent charges of 


Albert Ginsberg, a former distribu- | 
“without | 


tor, “ridiculous” and 


merit.” 


The statement was in answer to} 
a damage suit filed by Green Bay | 


(Wis.) Auto Distributors, Inc., ask- 
ing $600,000 damages from Willys 
for failure to produce a promised 
low-price car (see 
News, March 12), 

The distributorship was termi- 
nated on Jan 20, 1950, Ritter said, 
for “valid and sufficient reasons in 
accordance with a provision in the 
contract.” He stated that the com- 
pany had fulfilled its repurchase 
obligations as specified in the con- 
tract, 


Automotive | 


equipped with a 3.31 to 1 rear axle, 
which is listed as standard for the 
plain states. 

The run was sponsored by Gen- 
eral Petroleum Corp., a subsidiary 








| See table on Page 40 for 
records of the cars, winners ot 
which were reported last week 
in Automotive News. 





of Mobilgas, under the direction of 

C. S. Beesemyer, executive 

president, and supervised by AAA's 
(Continued on Page 40, Col. 1) 





DETROIT. — Opposition to any 
used-car pricing structure involv- 
ing “as is” and warranted values 
was voiced here last week at the 
annual midterm meeting of the 
board of directors of the National 
Used Car Dealers Assn. 

The motion condemning “two- 
level” ceiling prices was one of 
four made and carried at the 
meeting which was attended by 
officers and state directors of 
the used-car group. 

Other recommendations favored | 
were: 

That the NUCDA make every 
|effort toward getting an amend- 
ment to SR 5 which will permit 
the use of all official guide books 
now designated by the OPS for the 
}area in which it is applicable. 

That the NUCDA favors making 
1940 models the oldest models for 
which a price ceiling shall be set, 
and that all cars older than ’40s 
shall have a ceiling equal to the 
corresponding body style for ’40s. 
That the NUCDA request the 
Federal Reserve Board to give re- 
lief to the public in financing ra- 
dios and heaters in connection with 








the ceiling price of a car so 
equipped, 

The board also announced that 
the fifth annual NUCDA conven- 
tion will be held Nov. 26-29 at 


the Class C winning 


jlast war, 


Pierce Venable, driver of | 


vice- | 


Ceiling Differential Fought 


NUCDA Directors Against Two-Level System; 
4sk Change in Guide Book Regulations 


$5 Billion Orders "6 


“|To Big Three 


Over $1 Billion More 
To Car Independents 


—_— no telling for sure just 
how much money is invol ed 
in defense contracts held by he 
automotive industry, but reports by 
the Big Three place their volume at 
more than $5,000,000,000. 

Another $1,000,000,000 can he 
added to that sum by including 
commitments at Kaiser-Frazer 
| and Packard. The total gets an- 
other healthy boost by including 
contracts held by Hudson, Stude- 
baker and Willys. 

Nash is the only major auto 
maker which has not yet announced 
a defense assignment. It’s reason- 
able to assume, however, that Nash, 
a volume producer of aircraft en- 
|gines and propellers during the 
will probably be given 
|contracts for similar products very 
shortly. 








r 


IRCRAFT engines constitute a 

major share of the defense con- 
tracts awarded auto makers. While 
the military assignments of the in- 
|dustry are varied, aircraft engines 
land tanks, along with cars and 
trucks, make up the lion’s share. 

Seven companies have already 
been given contracts to build air- 
plane engines. They include 
Buick, Chevrolet, Chrysler, Ford, 
Hudson, Kaiser-Frazer and Pack- 
| ard, 

Studebaker is involved in nego- 
tiations which should result in a 
contract to build a jet engine. Nash 
is also believed to be negotiating 
for an airplane engine award. 

Kaiser-Frazer and GM also hold 
contracts to assemble complete air- 
planes. K-F is slated to build cargo 
planes at Willow Run, while GM's 
B-O-P plant in Kansas City, Kans., 





| + 

yy dollar figures of most of 
the industry's assignments 

have not been revealed, the tank 

and aircraft projects make the big 

dents in the defense budget. 

Ford, for instance, announced 
last week that its contract to build 
Pratt & Whitney engines in the 
former Dodge-Chicago plant now 
totals about $565,000,000. 

This award started with a value 
of $35,000,000 only a few months 
| ago. The new value of $565,000,000 
does not include $82,000,000 being 
spent for new and used machine 
tools or $17,000,000 being expended 
|to rehabilitate the plant. 

A recent announcement by E. R. 
aon ah Ford executive vice-presi- 
dent, placed the company’s defense 
| assignments at “nearly a_ billion 
| oonaes.” 


A 


* * * 

CHRYSLER CORP. spokesman 
said that his firm’s commit- 
(Continued on Page 43, Col. 4) 





hotel in 
Tampa, Fla. 

A membership drive was also 
|planned for this year with the 
|object of doubling the number of 
| (Continued on Page 43, Col. 2) 


| the Tampa _ Terrace 


\Nadal to Assist 
\Ford’s Williams 


DEARBORN.—Robert R. Nadal, 
|director of Ford’s dealer develop- 
|ment office, has been appointed 
general sales as 
sistant to Walker 
A. Williams, vice- 
president of sales 
and advertising. 

In his new po- 
sition, Nadal will 
aid Williams in 
directing staff 
and companywide 
sales and adver- 
tising activities. 
He aso will con- 

R. R. Nadal tinue to serve as 
dealer development director and as 
secretary of the company’s mer- 
chandising committee. Nadal joined 
Ford in 1946 and was named man- 
ager of the Ford division’s used- 
= truck sales department in 
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AM convinced that dealers en- 

joyed and benefited by the recent 
Miami convention to a greater ex- 
tent than from any previous one. 
I believe I am in a position to judge 
because I have attended every na- 
tional automobile dealers’ conven- 
tion, except the first one in San 
Francisco, and have probably at- 
tended as hundreds of other local 
and state association meetings dur- 
ing my business lifetime. 

Miami itself is fabulous. It was 
the first visit there for many deal- 
ers. The location, however, was 
not the principal reason for their 
satisfaction. While the mail serv- 
ices of NADA are valuable indeed 
to each member, still only at 
convention does a dealer feel the 
influence and the importance to 
him personally of the strength of 
group activity. 

Saxton Lloyd and his convention 
committee are to be congratulated. 
Nothing was left undone that would 
provide outstanding entertainment. 
The business program revealed 
careful planning. In other words, at 
this convention more dealers were 
impressed with the importance of 
NADA and went away with the 
feeling that they were glad to be 
a member. 

The convention sessions were 
attended better than ever before 
and dealers without exception 
complimented them very highly. 
The exposition in tents was pop- 
ular, Many dealers spent much 
time there, and the purchase of 


equipment and supplies was 
heavy. 
Maybe it was because it was 


necessary to use so many hotels to 
house the delegates, but the cock- 
tail hours were less patronized. 
Perhaps, too, it was because the 
entertainment features were out- 
standing and delegates otherwise 
were kept so busy. Another thing, 
dealers may have been in a more 





Dealers Line Up 
Vs. Minnesota 


Ban on Extras 


MINNEAPOLIS.—A Minnesota 
Automobile Dealers Assn. bulletin 
last week urged MADA members 
to “do everything possible” to 
bring about the defeat of pending 
legislation which would prohibit 
dealers from selling accessories as 
part of new and used-car trans- 
actions. 

Minnesota’s house of representa- 
tives was slated to hold further 


hearings on the measure, desig- 
nated as house file 468. 
MADA members were advised 


that the bill would compel manu- 
facturers to bypass Minnesota deal- 
ers if cars became scarce, because 


cars will have to be shipped into 
the state stripped down. 

Further, MADA said: 

There would be no more spare 


tires on new cars; automobile sales- 
men would be reduced to mere 
order takers, and the pricing and 
equipment installation policies of 
various manufacturers would be 
upset, “no two of which are alike.” 
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Dealers tell me 


By John 0. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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|serious mood than in other annual 
meetings. 


* * * 


New Directors? 


ee the business program 
and the entertainment have 
set such a high standard that it 
will be difficult for the convention 
committee in succeeding years to 
measure up to the Miami affair. 


Dealers I talked to unanimously. 


were very much pleased by the 
officers elected and the committee 
chairmen  selected*““and _ predict 
much progress for the coming year. 
In giving this convention their 
blessing I can’t help but be im- 
pressed that many dealers ques- 
tioned the advisability of electing 
NADA directors to succeed them- 
selves so many times. Because I 
think it is important for the future 
of the organization, I mention this 
disappointment, 

For many years the constitu- 
tion of the association provided 
that a director could remain in 
office no longer than two terms 
six years. But the rules have 
since been changed so that a 
director can  sugceed himself 
indefinitely. —. 

Most dealers now urge, to keep 
NADA really democratic, that the 
constitution should be revised back 
to the original provision which 
keeps directors from perpetuating 
|themselves in office, 


There are directors, as everybody 
|knows, who have held their office 
\for as many as six three-year 
terms. There is no question as to 
the abilities of these continuously 
elected directors. Many members 
feel, however, the present “picture” 
is keeping off of the national board 
a lot of dealers who also have im- 
portant contributions to make to 
the national group. 
* * - 


What Say You? 


[aia point out that, to 
change this situation, it is 
necessary for the national organ- 
ization to change its constitution 
lin this regard. Once a dealer gets 
lelected as a director he is the only 
one that signs the outgoing mail 
for the national association in his 
state. For this reason he, naturally, 
has the advantage over other 
dealers. 

While NADA’s process of electing 
directors is perfectly democratic, 
a dealer can succeed himself with- 
out much effort. At least that is 
how it has worked out in practice. 
Dealers point out that this rule dis- 
courages dealers from active par- 
ticipation in an election, For in- 
stance, only five new directors were 
elected last fall out of 18 who were 
up for election, 

They say that when nomina- 
tion ballots are sent out by 

NADA, less than a quarter of the 
dealers respond. When the final 
ballots are sent out containing 
the name of three dealers who 
have received the most nomina- 
tions, less than half of the deal- 
ers express a preference. 

I am inclined to agree with the 
dealers who object to an indefinite 
term of NADA directors. Not be- 
cause those directors are not cap- 
able of performing their functions, 
but simply because there are so 
many other good dealers that 
should have the opportunity to re- 
ceive this high honor from their 
respective states. 

Under the present circumstances, 
a state is alone helpless to prevent 
the director from succeeding him- 
self if he cares to do so. And the 
national association should change 
the rules regarding the length of 
term of directors. In so doing they 
would be following the precedent of 
most every other national associa- 
tion, as well as the precedent in 
respect to the governors of most 
states, This change would also be 
in keeping with the change in the 
federal constitution limiting a pres- 
ident to two terms, 

I open this column for any direct 
expression on this subject which 
any dealer may want to make. 





Dealers Cite Shorter ‘Discount,’ Precedent Peril. . . 





eo 


The West Coast Story 


By Bob Finlay 
Managing Editor 


OS ANGELES.—A visit with 


dealers here points up the dif- 
ficulty of business by bureaucracy. 
The West Coast auto story is 
not understood by government of- 
ficials. As a matter of fact, many 


in the industry misunderstand it, 
say coast dealers. 

Take the recent cut in dealer dis- 
counts by OPS through allowing 
dealers to pass on only the dollars- 
and-cents amount of the manufac- 
turers’ price increase, 

This in itself might not be so bad 





Philadelphia Dealers Honored by Auto Club— 





Edward J. Ronan, president of Philadelphia Automobile Trade Assn., is shown accepting 
the Automobile Club of Philadelphia's annual leadership award from Robert Hoffman, safety 
director of the club. Award was presented the Philadelphia dealer group for its contribution 


of 10 new autos for use in the driver training course in high schools. 





Are Listed by 


WASHINGTON.—NADA’s special | 
committees for 1951 were an-| 
nounced last week. They are: 

Bylaws 





J. H. Cavanaugh, Manchester, 
N. H.; W. S. Edwards jr., Birming- 


ham, Ala.; D. G. Kelly, Grand 
Forks, N. D. 
Dealer Business Management— 


L. M. Stewart, chairman, St. Louis; 
E. A. Bogert, Pocatello, Ida.; Ern- 


est Burwell, Spartanburg, S. C.; 
Martin Johnson, Atlanta; George 
H. Jones, Corpus Christi, Tex.; 


H. E, Majer, Spokane. 
Dealer - Customer Relations — J. 

Eustace Wolfington, chairman, 

Philadelphia; F. L. Hastings, Santa 





Monica, Calif.; Harry McArthur, 
Hattiesburg, Miss.; Joseph E. 
O’Daniel, Evansville, Ind.; Floyd 
Randolph, Lincoln, Neb.; J. J. 
Verschoor, Mitchell, S. D.; Elias 
Strong (ATAM), 

Magazine —Carl Fribley, chair- 
man, Norwich, N. Y.; Harold Lan- 
phear, Providence; Dick Price, 
Dallas; Charles Henderson 
(ATAM). 

Employer-Employe Relations — 
George M. Berry, chairman, St. 
Louis; Frank Collard, Waterloo, 
Ia.; W. S. Edwards jr., Birming- 


ham, Ala.; Joe Gandy, Seattle; Ar- 
thur Haas, Cleveland; Stewart 
Hanson, Detroit; William L. Mal- 
lon, Newark, N. J.; Foster W. Tal- 


bott, Baltimore; R. E. Burrows} 
(ATAM). 

National Advertising J. M.| 
Sanders, chairman, Washington; | 


Fred G, Litsinger, Chicago; Charles | 





a : | 
Texas Asks NADA to Act 
On New-Used Cars 
AUSTIN, Tex.—The Texas Au- 
tomotive Dealers Assn. has re- 
quested that NADA seek to ob- 
tain factory cooperation to con- 
trol the number of new cars get- 
ting into the hands of non-en- 
franchised dealers. | 
A resolution adopted by TADA | 
directors stated that NADA | 
members have not been in- | 
formed of efforts made by the 
national organization to include 
in factory-dealer con- 
the 


clauses 
tracts that would remedy 
situation. 





‘Committee Men for I 951 ; 


B. B. Burns, chairman,|ard Pore, 
Decatur, Ill.; E. J. Beatty, Denver; | Mich.; 


NADA 


Schnurmacher, New York; Richard 
Murphy (ATAM). 

Permanent Identifications—How- 
chairman, Kalamazoo, 
Edward H. Baker, Brook- 
line, Mass.; Lloyd B. Morton, Farm- 
ington, Me. 

Industry - Relations 
Ziesmer (Ford), chairman, Man- 
kato, Minn.; Alton M. Costley 
(Chevrolet), vice-chairman, East 
Point, Ga.; Robert Armacost 
(Studebaker), Kansas City; J. A. 
Ayers (Cadillac), Chattanooga, 


George F. 


Tenn.; E. J. Beatty (Oldsmobile), 
Denver; Roy Bridges (Willys), 
Birmingham, Ala.; E. S. Dowd 


(Chrysler-Plymouth), Cleveland; 
Hollis O. Frey (DeSoto), Blooming- 
ton, Ill.; Spencer T. Honig (Nash), 
Los Angeles; E. E. Kennard, 
(Buick), LaCrosse, Wis.; J. K. Mc- 
Donald (Kaiser-Frazer), Augusta, 
Ga.; George T. Ostendorf (Pack- 
ard), Buffalo; Raymond Pearson 
(Lincoln-Mercury), Houston; E. E. 
Price (Hudson), Miami; Ralph 
Warriner (Pontiac), Springfield, 
Mass.; Lynn Wright (Dodge), 
Jackson, Mich. 


On the House 





|—but there are past and future 
| considerations, 

| bd * + 

0 be AUTO price pressure con- 

: tinues upward. Is the OPS ac- 
| tion, dealers ask, to set a precedent 
for continually declining dealer 
| discounts as prices and costs shoot 
| upward? 

Dealers point out that they 
must invest more without com- 
| pensation. And where they pay 
salesman on the basis of factory 
list prices, the dealers get less 
for a larger investment. 


And a fact little understood is 
that West Coast dealers work on a 
shorter “discount” than in other 
sections of the country, due to the 
big freight differential which boosts 
their investment in a car. 


They figure roughly that their 
“discount” is about 2% percentage 
Points| less than dealers in other 
Sections, since transportation 
charges average about $243 and go 
up to $410 on some models. 

* * - 


THs IN TURN is complicated by 

Regulation W. Purchasers on 
the coast must put up about $100 
more as downpayment and pay 
about $8 a month more than in 
other sections. 

When West Coast dealers sought 
relief recently from the Federal 
Reserve Board, they were shown 
reams of charts purporting to show 
that living costs were lower on the 
| coast, that people there didn’t have 
|to buy coal or seasonal clothes or 
fur coats. 

“I wish,” commented one deal- 
er, “that FRB could convince my 
wife of that latter point.” 

Dealers insist that living costs 
are just as high or higher on the 
| coast. 


* * * 


REPORTS from those who talked 

with FRB officials indicate that 
|FRB is unlikely to give relief on 
Regulation W. 

However, the protest may halt, 
at least for the coast area, a proj- 
ected move to reduce the time pay- 
ment from 15 months to 12. 

While dealers here generally 

reported good relations with fac- 
tories, they are wondering about 
their allotment cuts while pro- 
duction remains high. 
‘ (Part of the answer to this lies 
in the fact that Chrysler dealers 
are getting more cars this year in 
comparison with last year when 
Chrysler was strikebound, and to 
the fact that part of current pro- 
duction includes military cars and 
trucks.) 





* * * 


Gone dealers also indicated a be- 

lief that factories are causing 
poor public relations through fail- 
ure to provide grilles for replace- 
ment. 

Current models running around 
with smashed or missing grills are 
a poor advertisement, they asserted. 

Discussing used-car ceilings, 
dealers pointed out that if pro- 
duction holds up around the 
5,000,000 figure expected on pas- 
senger cars, used cars will need 
| (See COAST, Page 46, Col. 5) 


Shades of World War II: Information sources tightening up all 
around. ... Up to recently companies could announce dollar amount 
of defense contracts; now are restricted to mentioning only the defense 


item to be produced... . 


Which leads one wag to 


declare: “Some of these days they’ll probably an- 


nounce only that 


to produce things.’ 


‘the X company has taken an order 
” ... Most of the dollar amounts 


meant little, anyway, because there’s no exact time 
limit on the contracts. ... 
Miami (Fla.) dealer association is in its great- 


est year, 


President E. 


E. Price with 


reports, 


membership now at 39 compared with 25 when 


unit was 


formed 
presidents still in business are M. 8. 


25 years ago. Among early 


Altmayer 


(Buick), who served 12 terms, and T.B. McGahey 


OF. 4 3 


Pete Wemhoff 
by Herbert L. Galles sr., who died recently. Galles was a pioneer 


NADA director from that state. . . 


. New Mexico association has left vacant, 
for the balance of his term, the presidency held 


. Some factories are reported 


cutting their field forces by as much as 25 percent... . 
Roy Murray (Chevrolet), Butte, Mont., dropped in my office the 
other day while in town for a session of the Chevrolet dealer council. 


Now on a trip to New Orleans and 
to Butte. . 


through the south before returning 


. . One report says tighter credit controls idea has been 


dropped for time being; another says curbs may be tightened at any 


moment. So take your choice. 


—Pete WemMuorr, Editor, 
Automotive News 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
the dealer on every used vehicle accepted in partial payment for a new 
car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4. The 
elimination of governmental and bureaucratic controls over this industry. 
5. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 
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Flivver Folly 


pw responsible businessmen must obey the laws of | 
the land, there is no law against pointing out the fool- | 
ishness of some of the federal regulations. | 


Take used-car price ceilings. They may not be so bad at | 
the moment, but signs all point to a needless mountain of 
red tape. 

Talk in Washington is that OPS will get around to 
specific ceilings, with the possibility that there will be a 
different price for each quarter year of a car’s life. Holy 
smoke! 

Multiply thousands of makes, models and years by four 
and you will see what we mean. 


ock, Inez H. McDuff; Los Angeles, Slim Barnard; Louisville, A. W. Williams; Madison, | 
Abbott: Mexico City, Douglas Grahame; Miami, Fla., G. S.| 
Connell; Milwaukee, John E. Hubel; Minneapolis, Nat Wood; Montgomery Ala., W. &. Lynn: | 


| 


E. W. Peterson: | 


am X. Hurst: Venice, | 
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Forum 


Epitor’s Note: Following is one 
of a series of articles written 
especially for AvuTomoTive NEws 
by managers of the various state 
auto dealers associations: 





By George H, Benjamin 
Manager, Arkansas Dealers Assn, 


(y= very important phase 
dealer activity so badly neg- 
lected in the postwar era of pros- 
perity and a 
waiting line of 
customers for 
new cars was 
Public Relations, 
and that neglect 
has cost some 
dealers their busi- 
ness 


a_ shoestring 
wealth, a 
concern and a 
prominent place 
in the civic affairs of a community. 

Public Relations, like Poor Re- 
lations, was something you men- 
tioned and then thrust aside. But 
when business slowed down and 
cars became a little more plenti- 
ful, Mr. John Q. Public began to 
remember the indifferent dealer, 
the arrogant one who “might be 
able to do you a favor” and then 
the fellow who played it straight 
across the board, who showed no 
favoritism and told the customer 
the truth even when it might 
mean an irritated friend ... he 
came into his own and he’s here 
today ... stronger, well liked and 
ready for the avalanche on the 
way from Uncle Sam. 

Much was said around Miami 
about Public Relations during the 
NADA convention, and one entire 
panel was devoted to Industry Re- 
lations, a highly important subject. 
But this much is certain, Industry 
Relations will be of little value if 
dealers, as a whole, don’t improve 
on Public Relations first. An ex- 
ample was the need for a friendly 
representation in Congress when 





George Benjamin 


| Regulation W descended on us. 


* * 


EUSTACE WOLFINGTON, 

chairman of the Dealer Cus- 
tomer Relations clinic, a_ well- 
attended clinic at the NADA con- 
vention, touched on this point, but} 
over in Arkansas we heard it) 
straight from the shoulder and} 
some of the remarks were not very | 
nice to be handed around. 


Arkansas dealers were able to 
present their case on Regulation 
W before a friendly congressional 
delegation who met together at 
one time and heard F. O. Rice, 
president of the Arkansas deal- 
ers, deliver the dealers’ view- 
points and objections. Arkansas 
dealer association was, therefore, 


# 


| 





And how come? Inflation isn’t in the price of used cars, 


and if new-car production holds up like it is bidding to do, | 


it won’t be. In fact, it will be hard to move used cars. 


Comment by H. I. Phillips in the New York World-Tele- | 


gram sheds light on this foolishness: 


“Question: Inflation has me down. Lamb is soaring, 
pork is on the rise, the cow has jumped over the moon, 
and vegetables are selling in all the jewelry stores. 
Should | worry? 
“Answer: No, the OPS has leaped to your rescue; it has 

put a ceiling on used flivvers!” 


Abide by Regulations 


N? MATTER what our personal feelings may be—and re- 
gardless of whether the government is discriminating 
against the auto industry—it is vitally important that every- 
one in this industry (manufacturer, supplier and dealer 
alike) operates within the spirit of the general price ceiling 
regulations. This credo should also apply to the myriad 
other regulations being issued in Washington. 


Patriotically, we owe it to our nation to make the best 
of the efforts designed to control inflation. While we may 
battle to the last to get injustices corrected, we cannot 
ignore the duty each and every one of us has to abide by 
our government’s edicts while they remain on the books. 


Selfishly, no one in the industry can afford “to feel foot- 
loose and fancy-free just because the present regulations 
are difficult or almost impossible to apply,” as the Minnesota 


Automobile Dealers Assn. points out. For one of these days | 


a dealer, or a manufacturer, may have to justify his acts 
of today or tomorrow. 


forunate in getting a resolution 
from its congressional repre en- 
tatives concurred in unanimously 
seeking relief from the stringent 
terms of Regulation W. 


| But what about the man on the 
|street? Not once, but many times, 
ithe writer heard remarks during 
|the fight on credit restraints and 
|while the publicity was hot: “It’s 





tomobile dealer and trimmed him a 


little . . . he certainly put the 
squeeze on me when he had a 
chance.” Now that’s Public Rela- 


tions in reverse, and it could have 
|}been just the other way around. 


W 


* * 


“It might have been.” 
way and rules and_ regulations 
| about to descend by the dozens and 
hundreds, the automobile dealer is 
just about to find himself back 
where he was in 1942 except this 
time he may have cars ... maybe 
(Continued on Page 40, Col, 3) 





| 
| 
| 


25 Years Ago... 


the losses on the sale of used cars. 


sale, and that cars in poor running 








of | 


and has} 
built others from | 
to | 
going | 


'‘Pigeonhole Parking’ 


|about time somebody took the au- | 


HAT sadder words of man than | 
With | 
|directives by the ton now on the! 





The Big Story 


The automobile auction sales of the Sweeten-Hamilton Co. 
gaining great favor in Philadelphia. This innovation in automobile 
selling was introduced by James Sweeten jr., in an effort to minimize 


He pointed out that every automobile is subject to inspection before 





BY ALL THIS You CAN 
CET THE GENERAL IDEA 
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THIS ISA 
LOAF OF BREAD 






THIS 1S A 
CLASS OF MILK 


IN CASE YOU HAVE FORGOTTEN 
THIS ISA PIECE OF MEAT— 
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—— Letterbox 





‘Lik fi i k ; 
IKE a ayer ne 
This is an open forum tor the discussion of any subject of interest to our 


readers, and your letters are welcomed. No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 
if you so request. 


used, Address Editor, Automotive News, Detroit 26, Mich. 





j}and the company which built the 


I have noticed a story in Avtomo- | ©4- 
‘tive News regarding “pigeonhole| The car is an overhead-valve 
|parking” (a device for parking|™odel and uses 32 by 4 high-pres- 


cars in tiers). Please send me more | Sure tires. The car is in fairly good 
linformation as to its operation,|running condition, but I plan to 
name and address of inventor.—|recondition it and make it as near 
|Henry Herman, 1901 Liberty Ave.,|0riginal as possible—Vic JOHNSON, 
Miami Beach, Fla. Used Car Dealer, 630 Valley Ave., 
Epiror’s Nott: Pigeon-Hole |N.W., Grand Rapids, Mich. 


Parking, Inc., has opened an * 
office at 518 Peyton Bldg., Spo- 
kane, Wash. 

The parking installation itself 
is at N. 22 Madison St., Spokane. 
Vaughn A. Sanders is president 
of the firm; Leo K. Sanders, vice- 
president, and LeRoy E. Weaver, 
secretary-treasurer. 

It is our understanding that 
units are being installed in other 
cities, these being sold on a 
lease-sale agreement and royalty 
paid to Pigeon-Hole Parking Co. 
* 


> 


Ford Questions 

I enjoy your weekly publication 
| very much, especially the items of 
| historical nature and your “Letter- 
| Box.” 

Would like to ask two questions 
Does Ford Motor Co. have a record 
joi all the dealers who have heid 
Ford contracts since 1903? Also, do 
|they have a record of all the units 
they have sold to dealers, i.e., copies 
lof invoices.—RosBert CRABTREE, Tuc- 
| son, Ariz. 

Epitor’s Note: We do not have 
7 sae this information. Suggest you 
Grant Six? write to Ford News Bureau, 3000 

I just took in a Grant six touring| Schaefer Rd., Dearborn. 
|car, supposedly the year 1922, and 
'I wonder if some of your readers 
|could give me details on this car 


* * 


* 


Collector’s Item? 


The name of your publication 
| was given me as a possible source 
of information on the availability 
of the following material: 


I would like to obtain a shop 
manual, owners service manual, 
technical data or any descriptive 
material on the 1931 V-8 Cadillac. 
Incidentally, Cadillac Division in 
Detroit says it has none left. 

Can you help me?—W. E. Gorris, 
28700 Cedar Road, Cleveland 24, O. 

Epiror’s Note: Perhaps some 
collector can help Reader Gorris 
out, 


* * 


were 


condition are not placed on auction. || 


-From the files of Automotive News. 
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DUE TO MATERIAL SHORTAGES, THE ERIE FENDER-TO-FENDER KARGARD IS NOW AVAILABLE IN LIMITED QUANTITIES ONLY 


NOW AVAILABLE for Both front and rear of: — 















1951 MODELS 1950 MODELS 

1951 BUICK 1951 NASH (Statesman) 1950 BUICK (Special, Super, Roadmaster) 1950 NASH (Statesman, Ambassador) 

1951 CHEVROLET 1951 NASH AMBASSADOR (without bumper 1950 CHEVROLET 1950 NASH RAMBLER (without bumper guard 
you 1951 DESOTO guard arms) 1950 CHRYSLER arms) 
3000 1951 DODGE 1951 NASH RAMBLER (without bumper guard 1950 DESOTO 1950 OLDSMOBILE (76, 88) 

1951 FORD arms) 1950 OLDSMOBILE (98) 

1950 DODGE 

1951 HUDSON (Pacemaker) 1951 OLDSMOBILE ' 1950 PLYMOUTH 

1951 HUDSON (Commander, Swper, Hornet) 1951 PLYMOUTH 950 FORD 1950 PONTIAC 

1951 KAISER 1951 PONTIAC 1950 HUDSON (Commodore, Super) 1950 STUDEBAKER (Champion) 

1951 HENRY J 1951 STUDEBAKER (Champion, Commander, 1950 HUDSON (Pacemaker) 1950 STUDEBAKER (Commander, Land 

1951 MERCURY Land Cruiser) 1950 MERCURY Cruiser) 
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FORD V-8 Takes FIRST 


PLACE IN CLASS A 
OBILGAS ECONOMY RUN 








New Slates of Dealer Leaders Union, in Turn, Accused by Midland. . . 


et. SO A A) «(UAW Sues Briggs on Scrap Deal 
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By Mac Gordon ices’ are still available ...” it was! bents Emil Mazey, secretary 

Associate Editor charged. treasurer, and Richard Gosse: 

; CCUSED earlier of provoking | 1 and John Livingston, vice-presi 

slowdowns at Midland Steel) ae along the auto la-| dents, 

Products, the UAW-CIO sprang|~~ bor front, Walter P. Reuther| wigiand said in its court stat. - 
back last week to hurl some charges | W488 breezing along in his drive for| ont that sales lost because of the 
of its own at Briggs Mfg. reelection as UAW president at the | .14waowns and strikes in January 
The Midland and Briggs allega- | Glovela a s convention in| 4nd February would have resulte j 
tions were unrelated, the former in- | cr age |in $450,000 profit. Another $100,000 


| Reuther, as solidly in control of | .4¢ jost in increased overhead and 


volving internal labor difficulties union politics as he has ever been, | 728 aE ens Genes, ee weit 


at Detroit feeder plant and the lat- 


shih ve sl . ‘ was succeeding in capturing con- : 
ter growing out of testimony at the | ‘ ._| against the UAW charged. 
Orlando (Fla.) Automobile and Truck Dealer Officers— Detroit hearings last month of the | iectiy oorased his policies. No dic,| A union official denied that any 
Here's the 195! slate of officers and directors of the Orlando (Fla.) Automobile and Truck | Senate crime committee. | sident faction in the union has | Strikes were authorized and said it 


Dealers Assn. Left to right: J. C. McKellar, president; R. R. Reed, treasurer; L. W. Zoller, Midland sued the UAW in Fed-| been permitted to gain appreciable likewise was untrue that daily 

executive secretary; T. G. Bird, director; W. D. Ray, director. Not shown are B. C. Kuenz,| eral district court for $750,000 dam-| strength in the three years of Reu-| Work stoppages were the rule dur- 
vice-president, and George Cochrane, director. ages on grounds of violations of the| ther’s unquestioned dominance. | ing the period in question. 

Labor-Management Relations Act) A feather in Reuther’s cap at | * * *® 

4 4 ff yy jof 1947 and the company-union| the convention will be the exten- 7.HE NLRB complaint agains! 

LY ) contract of June, 1950. The com-| sion of the General Motors-type tT Briggs was filed by Kenneth 

yy \ ’ 4 | pany estimated it lost $1,928,161 in | escalator contract throughout the Sescean eed nt of Sea 212. who 

sales of passenger and truck frames, industry during the past year. | om Jun. ; 1946 was severely beat- 

> and $532,580 in sales of air brakes} He is expected to stand pat on on tx res men wieldin o- pipes 

Dy — — as a yee of he his “ticket” at the last two con- | just ‘ate his a” 
; < oe ventions, consisting of incum- Briggs officials declined comment 


ruary of this year. — - 
. , e ; e McCabe Resigns = the os ae ar z 
é 4 ean Robinson, president of the 
Fae ig an ee WASHINGTON.—Thomas B. Mc-| company and son-in-law of Chair- 
dis a a onan 7 vmands that | Cave resigned last week as chair-|man Walter O. Briggs sr., dis- 
peal an cudiette t ‘in ambien man of the Federal Reserve Board.|claimed knowledge of the circum- 
tater cannes attern ode ted b His nominated successor, who must | stances under which Renda got the 
ee ear and sskuahe iaseninnananens, be confirmed by the Senate, is Wil-| contract, when Robinson appeared 
The UAW had rejected ‘|\liam M. Martin jr McCabe will before the Kefauver committee in 
= ad rejected a company | return to private business. Detroit. 
proposal that the issue be arbi- 
trated. 


ee i at wile See U.S. Sides with Trueks 


Briggs Local 212 of the UAW ac- 








N. Calif. Dealers Honor Davis; Elect Shelburne— cused the company of responsibili- | DT A’s Knudson Bluntly Admonishes States 
James L. Shelburne (left), newly-elected president of the Northern California Motor | ty for the beatings of five union) ’ ye : 
Dealers Assn., presents Joe Davis, Berkeley, retiring president, with a special scroll by the | Officials in 1945-46. That Curbs W ill Hurt Defense 
dealers citing his two years as head of the association. Briggs was also denounced by WASHINGTON. Pointing out| way vehicles and “lack of reci- 
3 en se the union for its scrap metal con- (the seriousness of the transporta-| procity covering their operation 





° ‘ ° tract with Carl Renda, son-in- (tion situation in today’s defense| between the several states are 
Debate Stirs Credit Parley ei law of Sam Perrone, an ex-con- | emergency program, Defense Trans-| materially reducing the load ca- 
vict who holds a similar scrap | port Administrator James K. Knud-| pacities of our highway transport 


W agreement with Detroit-Michigan | son last week wrote to the govern-_ facilities.” 
Re Ca lled a Flo Stove. lors of the 48 states soliciting their) On this point, Knudson added: 
” 9 “The Renda contract,” Local 212) cooperation in a program to enable “(njustifiable state limitations on 


charged, “resulted in at least five| truck transportation to handle a sizes and weights of motor vehicles, 


violent and potentially deadly as-| greater share of the freight traffic | and restrictions intended to harass 
Uu a e Oorse saults on well-known members of | “which has to be moved in further-|and burden highway transport to 
Local 212. ance of the mobilization effort.” obtain competitive advantages for 


- : i f “The contract has created an at-| Knudson told the governors that | other modes of transportation, can- 
CHICAGO. Widely - divergent )Governors, spoke at the annual in-| mosphere of terror and fear which| “highway transport vehicles must | not be tolerated in time of national 
views regarding consumer credit |stallment credit conference of ABA.|has existed from the inception of | be operated at full capacity to pro- emergency such as this, nor can 
restrictions and their effectiveness} McCarthy said that the controls,|the contract down to the existing| vide the essential transportation|they be permitted to impede our 
were expressed here last week which went into effect six months | date. |facilities for the vastly expanded | gigantic defense effort.” 
when William W. McCarthy, chair-|ago through reimposition of Regu-| “. .. Every member of Local 212/ defense economy, and to conserve; Knudson also referred to the ex- 
man of the American Bankers ||jation W in a more severe form,|is thoroughly aware that any vig- | manpower, motor trucks, rubber/istence of this problem during 
Assn.’s committee on consumer |have failed to achieve any of the|orous union activity on his part) anq other vital supplies and equip- | World War II and of the action of 








credit, and R. M. Evans, member | objectives set for them, and should|may well mark him for the special ment.” the Office of Defense Transporta- 
of the Federal Reserve Board of | be relaxed. attentions of the hired gangsters | : P atin ae tion in seeking the cooperation of 
————— Evans warned of new restric- |Whose services have been bought) | The DTA chief also pointed out the several states in a program 
Rail Rate Tilt tions on the federal level unless |»Y Briggs with the Briggs-Renda| that restrictive state limitations ‘which would eliminate transport 
al ate bank i ; | scrap contract. These alleged ‘serv-| on the sizes and weights of high- barriers for the duration of the 
ankers effect strict credit limi- | “ . ; ; 

wartime period. He said that he is 


tations voluntarily. 


. 
Due to Raise Motor cars as well as refrigera- — e 
ls tors, television sets, ranges, and| ae m E t 
Auto Costs home repair materials “continue to iia O ing ven Ss there be no reduction of existing 
be i 2 | 
e in good supply throughout the size and weight standards in any 


nation,” McCarthy pointed out. “In Dealer Conventions a eal Automotive show, | tate, even though the present lim- 





soliciting the same type of co- 
—_—_—— |operation now. 
| “Tt is my earnest request that 














WASHINGTON.—Increased costs 
for auto makers and buyers are in 














fact, inventory of cars and tele- 
prospect soon as a consequence of sa : ; : > March 20-21 —lowa Auto Dealers Assn. 20 — tomotive show, |its may be above the code speci- 
an Interstate Commerce Commis-|Vision sets in dealers’ hands has| “Convention, For! Des Moines hotel, Des  M#@¥,,!2,20— Southeast Automotiv + eatin ® 
sion ruling here last week which oo — at ~ a ies tts, Denies trad * * * | ————$$___—__—_—_—_ 
s : : : on rates, very ilkely will increase. ar. -27 — Illinois utomotive rade 
ermits railroads an increase in|”, ; : ) . 
freight rates ranging from 2 to 4|, “Such a situation calls for relax- twicul tok — General N. Calif. Dealers 
ing terms for the purchase of such| March 27—Brooklyn and Long Island Auto Apr. 1-2—Canadian Automotive Whole- 
percent ticl ti | d Manufact Assn. conven 
. ‘ articles on time.” Dealers Assn., « | oti Hotel salers an anufacturers ; - 
The increases, which also apply Asserting that the Federal Re- Grande. fittn h ” ese a ere tion, King Edward hotel, Toronto, Ont. Elect Shelburne; 
to water carriers operating under serve System claim d th d| Apr. 2 — Louisiana Automobile Dealers Apr. 415—33rd International Motor Show, ° 
ICC jurisdiction, are expected to go| tri . : e ne new an Assn., The Roosevelt hotel, New Orleans. Turin, Italy. Davis Honored 
; J com Sate SF the stricter credit regulations would} May 13-16—North Carolina Auto Dealers Apr. 17-20— National Packaging Exposi- 
into effect a out are . ne | stop inflation, preserve the value Assn., 16th Annual Convention, Carolina tion, sponsored by American Manage- SAN FRANCISCO J 7 
order permits a 4 percent tilt in| of the dollar, and make men d hotel, Pinehurst, N. C. ment Assn., Atlantic City. - ; ames Ll 
Eastern states and a 2 percent in- : ‘ cae ane May 1415—Missouri Automobile Dealers . Shelburne was elected president of 
astern e é E materials available for the defense Assn. Hotel Jeffer: > tasks. Apr. 30-May 2—U. S. Chamber of Com- : : % 
, Southern and Western . er Carrey. re ae a ananel masting. Woenin the Northern California Motor Car 
crease in s , effort, McCarthy declared that none| May 3!-June 2— Washington State Auto “eat —- 9. 9 ‘_ 
states. It also stipulates that] o¢ these goals has been attained | Nealere Assn. Winthroo Rotel Tacoma ton, D. C. Dealers Assn. at the annual busi 
freight moving between these ter- . P f — | June 28-July 1!— Michigan Automobile May re Greoter New York indus ness meeting of the 400-member 
ne - i : Dealers Assn.. Mackinac Island. Mich trial show, 7ist Regiment Armory, New | group. 
ritories will take a 2 percent rate ; n ¢ 
—. , , Officer List Ready ‘a mae. eee Tae ton. ares Rank Sco Walid Srandonebadion Shelburne succeeds Joe Davis 
: s os ‘ p ay 30-Sept. 9 — Wor ransportatio j 7 a ij : 
While automobile dealers will be ° ° ¢ Cadillac, Detroit. . Fair, Santa Anita Park, Arcadia, Calif. |Who was presented with a special 
: F Tl ~ P Sept. 16-18—28th Annual Convention, New 94.96-National Truck Body M scroll for his two years of service 
permitted to pass along the exact or InoOls ariey York State Auto Dealers Assn., Saaa- Sr a Distributors yn yo at the helm of the group. 
ao oe one bod as ae PEORIA, IIll.—Plans for the 1951 oo we Landing, Lake — spavention, Haddon Hall, Atlantic William 7 Silva was elected vice- 
f eas The rulin ‘tnereanes the convention of the Illinois Automo-| Sept. 16-18— Annual convention of Ken- Cree gal - president, while Karl T. Goeppert 
oF > aennethan Sane oes into|tive Trade Assn. have been com- cay peony se Casters Assn., Ken- cs . and Charles McGinsey were re- 
os Senate car manors cannot pleted here for March 26-27. Sept. 37-28—33rd on Ceavention New Engineering elected secretary and treasurer, re- 
~ = vse rz - wh 7 c ane An official ticke f ine ; Jersey Automotive Trade Assn., Hotel Apr. 2-5—American Society of Mechanical spectively. 
aise their prices without OPS ap a et of officers and ve vr 4 3 : : , 
ese ; director nominees is ready f Teavmore, Atlantic City, N. J. Engineers (spring meeting), Atlanta- Five new directors were also 
proval. Salas nees 1S ready for the Oct. 4-6 — Pennsylvania Automotive Assn. Biltmore hotel, Atlanta. named: Lee Schwimley, Gail Wil- 
| meme rship for vote, and— lists annual convention, William Penn Hotel, Apr. 16-18—American Society of Lubrica- lliams, H. 8S. Bray, Jerry Staneun 
NP i {il bes ‘(Do Ratin Willis Brodhead, East St. Louis, for ttsburgh, ‘ tion Engineers (annual convention and f bpd 
l A Altows & | president. 8. 3 Vonsoneg Avtomalive hem lubrication show), Bellevue-Stratford ho- | and Earl R. Huffmaster. 
, ° ° oa 5 convention, ue ' . tloxi, tel ilade ia. | si 
For Building Repairs Other officers on the list include Miss, J 38-5 ie a Automotive Engineer 
WASHINGTON. — A new Na- |Lee D. Craig, Rockford, vice-presi-| October, 2!-23-Floride Automobile Deal “ner meeting, French Lick Springs ‘Orr to Manage 
tional Production Authority |dent; Ola J. Thomas, Kewanee, sec- Teen tenees kek eee hotel, French Lick, Indiana. 
order allows any business firm retary-treasurer; and directors as Oct. 29-30—Annual Convention, Ohio Au- Aug. 13-15—Society of Automotive Engi IN H Dealers 
to issue a “DO” rating for sup- | follows: Herman Morton, Centralia; tomobile Dealers Assn., Dayton Biltmore neers, West Coast meeting, Olympic | e ° 4 & 
_ issue ° Harry P. Hazelri D tur: Ri h. hotel Davton, Ohio. hotel, Seattle, Washington. CONCORD, N. H.—(UTPS)—Ap- 
plies needed for maintenance, : : SIE, VOCALUE; EICH- Nov. 3-6—Texas Automotive Dealers Assn.. Sept. 10-13—Society of Automotive Engi : J D O 
repair or operation of its pres- | 4rd Stratmen, Jacksonville; Frank Shamrock hotel, Houston. neers. tractor and production forum, |POintment of John D. Orr as man- 
ent facilities, NADA informed | Koob, LaSalle-Peru; William Yates,| Nov. !4-!5—Annual meeting of Oklahoma Sch ceder hotel, Milwaukee. ager of the New Hampshire Auto- 
its members last week. Litchfield; Thomas Purvis, Mat- ww Assn., Skirvin hotel Oct. 29-31—Society of Automotive Engi- |mobile Dealers’ Assn. has been an- 
The order also permits use of |toon; William R. Brown, Morris;| Jan. 27-30, 1952—NADA convention. Wal- — nee pp Naat Knicker- | nounced by Phil Dunlap, president. 
. . , , Py . * e 1 ‘ ss 
the DO-97 rating for minor capi- Howard Hutchins, Mt. _ Carmel; dorf-Astoria hotel, New York City. Oct. 29-20—Scciety of Automotive Enqi- Orr has been an account execu 
tal additions not exceeding $750, |Charles W. Verkler, Peoria; Jerry 2s 8 neers, diess! engine meeting, Drake |tive of a Boston advertising agency, 
it i i incy; : . |, Chicago. regional salvage manager for the 
but does not permit its use for | Dial, Quincy; W. A. Stutzel, Rock Aftermarket Shows note . ; g ag ’ 
P i f resent ford; Walter E. Broom, Salem; * . os Oct. 31-Nov. 1 — Society of Automotive War Production Board in Boston 
any major expansion of pres : - Mar. 21-24—Pacific Automotive show, Civic Engineers, fuels and lubricants meeting, . . 
facilities, NADA said. Charles Sornberger, Victoria. and Anditorium, Seattle, Wash. Drake hotel, Chicago. and president of a soft drink 
bottling company. 


mo | A, F, Stuart, Wood River-Alton. 
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NLESS you’re selling most of your new 
U car customers a changeover to Good- 
year’s LifeGuard Safety Tubes, could be 
you're letting grass grow under your feet! 


What comparatively easy sales and big 
profits you may be missing! 


Nobody is in a better spot to sell Life- 
Guards than you. You catch the customer 
when he’s in the best mood to buy the best 
protection for his new car. Before he takes 
it out of the showroom .. . that’s the time 
to let him know the facts . . . that twelve 
out of every hundred motorists had one or 
more blowouts last year! * 


That’s the time to let him know that 
blowout accidents can cause injury . . 


GOO 


Could this 


disfigurement for life . . . and death! 

And that’s the time to let him know 
the truth...that no tire or tube in the 
world is blowoutproof...but that there 
is one proved way to prevent blowout acci- 
dents! 

Tell him all about Goodyear’s Life- 
Guards and how they make a blowout 
absolutely harmless! 

Call your Goodyear representative to- 
day. He'll tell you how you can collect 
profits from the sale of Goodyear’s Life- 
Guards without even carrying stock or ren- 
dering service! Start making those big, 
handsome profits today! 

*From a survey by Crossley, Inc. for Crowell- 
Collier Publishing Co. 





Z 


Dy 


I 


e you 


Show customers how GOODYEAR’S LIFEGUARD SAFETY TUBES 
make any blowout harmless! 


LIFEGUARD 
wi 


1. The LifeGuard Safety 
Tube has two air cham- 
bers. Only outer cham- 
ber gives way in case of 
blowout. 








EAR 


2. Reserve air in strong, 
cord-fabric inner cham- 
ber supports car long 
enough for safe, gradual 





stop. 





MORE PEOPLE RIDE ON GOODYEAR TIRES THAN ON ANY OTHER KIND 


LifeGuard, T. M.—-The Goodyear Tire & Rubber Company, Akron, Ohio 
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of several billion barrels, and will 
demand a still further large ex- 
pansion of all phases of produc- 
tion activities, geological and geo- 
physical exploration, drilling of 
wildcat wells and rapid develop- 
ment of new fields when discov- 
ered,” 

The report said these demands 
apply specifically to independent oil 
operators, who do the larger part of 
the country’s wildcat drilling. 

It added that the tax proposals - 
. . . the Treasury department “would 
eo in the depletion allowance for oil, as pro-| fai) most cowie on the smaller 

posed by the Treasury department, would seriously | companies and independent opera- 


curtail exploratory operations in the oil industry, resulting | tors wio. ane pace = os ~~ 
in declining reserves and productive capacity and higher} 5 tion's oil resources. Many opera- 


prices for gasoline and other petroleum products, according tors would be thrown into bank- 
to an interim report by a®—————..........,..~ |ruptey or forced to sell their hold- 


: rt try’s present pro- hae ‘fing ices.” 
committee of the National ductive capacity | "2" Section in the depietion iis. 
Petroleum Council. 


of approximately cs so * ‘ blow 

The committee was appointed by 6,000,000 barrels a ih x ine of oer re- 
Council Chairman Walter S. Hal- day. covery operations with the perma- 
lanan in response to a request from It added that | nent loss to the nation of several 
the Interior department for a study to provide any | pijiion barrels of oil which cannot 
of the capital and materials needed material portion 4. recovered by ordinary methods 


AUTOMOTIVE WASHINGTON 
Treasury Move Seen 


Curbing Oil Output 


By William Ullman 


Washington Correspondent 





to increase the oil industry's pro- of the proposed of production,” the report con- 
ductive capacity by 1,000,000 bar- additional tinued. 
rels daily. 1,000,000 barrels s «¢ . 


daily “will re- 
quire the find- 
William Uliman ing of new oil 
deposits with an ultimate yield 


The committee's report declared 
that a steady increase in explora- 
tion and development will be nec- 
essary to maintain even the indus- 


Copper Orders 
HE National Production Author- 
ity last week took common pins 
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off the list of articles in which cop- 
per is banned, but added automo- 
bile radio antennae to the list. 

Under the orders, fabricators 
of copper will be permitted to use 
75 percent of their average quar- 
terly consumption in the first six 
months of last year. 


Heretofore, they were permitted | 


to use 80 percent of the base period 


consumption, Fabricators of alumi- | 
num will be permitted to continue | 


at the March rate, which is 65 per- 
cent of monthly consumption in the 
first six months of 1950. 

The copper order bars the use of 


What sales appeal never changes? 


ROGRESS moves fast in the automotive 
industry. Each year has seen a new array 
of exciting sales features. 


Back in 1905, a power tire pump captured 
many a customer’s fancy. In 1907, nickel-plated 
trim became the rage. Adjustable front seats 
set car buyers agog in 1926. Lately it’s been 
automatic transmissions of various types. The 
emphasis has shifted from one sales feature to 
another. But through it all there has run one 
basic sales appeal—and that’s value. Today, 
customers are becoming more conscious of value 
than ever. Especially where it counts the most 
—in moving parts—the ‘“‘vital zone’’. 


In buying parts for the ‘“‘vital zone’, this 
simple guide to value may be helpful: 


~ quality + service + public acceptance 
price 

It shows that price is only one factor in value, 
and must be weighed in relation to the factors 
above the line. Timken® bearings give you far 
more above the line than any other tapered 
roller bearing (see chart at right below). And 
in terms of value features, Timken bearing 
prices are lowest today. So by this formula or 
any other, your best value in tapered roller 
bearings is Timken! The Timken Roller Bear- 
ing Company, Canton 6, Ohio. 





WE MAKE OUR OWN STEEL — because it is the FIRST CHOICE FOR PINIONS! All but two makes 


only way we can get the consistently high quality of cars use Timken tapered roller bearings on the 
steel required for Timken bearings. And because pinion, toughest bearing application in the car. 
it gives us quality control from start to finish. And in many other places in the vital zone such 
The Timken Company is the only bearing man- as wheels, transmissions, differential, etc., Tim- 
ufacturer in America that makes its own steel ken bearings give value where value counts 





the “vital zone”: 


ONLY TIMKEN BEARINGS 
GIVE YOU 
ALL THESE VALUE FEATURES 


QUALITY 
. Design leadership 
. Steel made in our own mill 
. Precision manufacture 
. Rigid quality control 
. 50 years experience 


SERVICE 
. Unequalled engineering service 


. Unequalled research and devel- 
opment facilities for your use 


. Installation service in the field 
. Widest range of sizes 


. Most dependable source of supply 


its TIMKEN for VALUE 


= TAOt-mate #10 U & Par OFF. 


TAPERED ROLLER BEARINGS 





J / 
NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER > BEARING TAKES RADIAL 9 AND THRUST —€])=— LOADS OR ANY COMBINATION “He 


copper in the manufacture of rad 
antennae for automobiles and n 
the production of “curb detector:.” 
the wire-like vibrators that warn 
parking motorist when his car 
getting close to the curb. The ben 


becomes effective Apr. 1. 
* * * 


Favors House Buyers 

VER since inflation became i, 

national problem, pressure has 
been applied to the House Ways 
and Means committee to alter the 
present tax law to aid persons wh» 
sell one home and buy another. Un- 
til now the committee has resisted 
any change. 

Under existing law, any person 
who sells the residence which he 
personally occupies must pay a 25 
percent capital gains tax on any 
profit he has made. But if he has 
had a loss he cannot claim an in 
come tax deduction. 

For example, under the present 
law a man who bought a home 
for $12,000 in 1939 and now sells 
it for $25,000 must pay a capital- 
gains tax of $3,250 on the $13,000 
profit. 

Two bills are before the Ways 
and Means committee to waive the 
|capital gains tax where the seller 
jof a home makes a bona-fide pur- 
|chase of a new home for personal 
| residence. 

Expected to have considerable 
weight with the committee is the 
|fact that under the emergency de- 
|fense program vast numbers of de- 


~ 


a 


'fense workers are disposing of 

| homes to move closer to their work 
* * * 

Ambulance-Bus 


A DUAL-PURPOSE, 37-passenger 
4 bus, which can be converted 
quickly into an ambulance, has 
been designed by the Army Ord- 
nance corps and 1,509 of them or- 
dered, the Army announced last 
week. 

The buses, which will be manu- 
factured by Twin Coach Co., 
Kent, O., are to be allocated to 
Army installations throughout 
the country. Total cost of the 


| contract is $19,617,000. 


The bus, it was said, can be made 
ready to transport a total of 14 
litters in less than 30 minutes. 
Seats can be removed in 45 minutes 
or less to accommodate 21 litters. 
The cost of special equipment nec- 
essary to convert a bus for ambu- 
lance service is approximately 4 
percent of the vehicle’s total cost. 

With the exception of two rear 
doors, the vehicle is similar in an- 
pearance to an intercity passenger 
bus. The rear doors expedite the 
moving of casualties. 

* * * 


Aluminum Action 


UPPLIES of aluminum available 
to independent, non-integrated 
primary aluminum fabricators to 
fill DO-rated orders will be _ in- 
crease 5 percent, effective Apr. 1. 
NPA announced last week. 

NPA said the amendment is in 
line with the previous requirement 
that primary aluminum fabricators 
must accept DO-rated orders from 
manufacturers of aluminum end 
products up to 45 percent of their 
total monthly production of sheet, 
strip and other primary forms. 

The action will help increase 
the supplies of aluminum to in- 
dependent non-integrated fabrica- 
tors, to help them fill DO-rated 
orders they receive from end- 
product manufacturers, NPA said. 

NPA also is planning to revise its 
aluminum distribution order to as- 
sure a more equitable flow of the 
metal from producing mills to dis- 
tributors and jobbers. This was dis- 
closed last week at the first meet- 
ing between NPA officials and the 
aluminum and magnesium industry 


advisory committee. 


* * * 


Vehicle Receipts Soar 
EVENUE from federal automo- 
tive excise taxes amounted to 

$147,767,417 in December, 1950, ac- 

cording to the Bureau of Internal 


| Revenue, 
PUBLIC ACCEPTANCE 


| s : 
. First choice throughout industry | alltime high of more than $1,607,- 
. Best-known name in bearings 


. Widespread advertising 


That brought 1950’s total to an 


954,000 and 15% 
1949. 

Broken down by category, the 
totals for 1950 are: Gasoline, $551,- 
449,723.02; lubicating oil, $91,747,- 
997.24; autos and motorcycles, 
$562,752,178.86; trucks and buses, 
$117,200,449.71; tires and_ tubes, 
$183,676,476.93; parts and accesso- 
ries, $101,127,591.06, 


percent above 


° 
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(The opinions expressed herein 
are those of Columnist Jordan 


and not necessarily those of 


AUTOMOTIVE News./ 


— on to an amusing letter 
from an old newspaper pal, now 
1 titan of advertising, is a post- 
script. It reads: “P.S. ... Think 
the American Medical Assn. will 
ever give our old friend Harkness 
credit for his discovery of the now 
most prevalent American malady 
.. “P-U-B-L-I-C-I-T-I-T-U-S”"? 
“What's publicititus?” sez you. 
You should have known Hark- 
ness, @ crack reporter and car- 
toonist on the old Chicago 
Chronicle, to appreciate the real 
meaning of the word. 
Funk & Wagnalls, in its handy 
dictionary for stenographers, says 


“pub” is English slang for “inn” 
(saloon to you). “Public,” it says, 
means ... “well known .. . open 
... notorious...” “Publicity” ... 
“the state of being public”... yuh 
know, sort of exposed. 

Perhaps I'd better let “Hark” 


himself explain the clinical aspects 
of this devastating affliction, avoid- 
ing the more scientific profanity 
with which he embellished his 
diagnosis, while we listened at 
“Bathhouse John’s”... or “Hinky 
Dink Kenna’s” in the days when 
we were all “doing police” out of 
the Old Harrison street station in 
Chicago. 
* * 

No Antidote? 
“yw guys don’t realize what 

ravages the disease ‘publici- 
titus’ is making on the body pub- 
lic,” Harkness would begin. “It’s 
not like cocaine, opium, heroin, or 
any ordinary narcotic. It’s a damn 
sight worse! . Just mention a 
guy’s name in your paper... he'll 
start buying your paper. If he 
can’t read he’ll get his wife to spell 
out the words for him. 

“If he ever gets his name in a 
headline ... by God... that gen- 
tlemen is sunk. He can’t sleep 
nights until he sees the next day’s 
paper. If he makes the headlines 
three times, I’m telling you he’s 
no longer a happy man . not 
quite ready for the Dunning 
Asylum ... but on the way. 

“Funny how that microbe 
works. .. . It’s really sort of an 
innocent, creeping affliction that 
subtly sneaks up on the human 
ego, inflates the ego inordinately 
... and... if you know the 
meaning of the word metabolism, 
that’s what this disease stealthily 
slips through . . . climbs slowly 
up the spinal column .. . until it 
reaches the occipital area (that 
means ‘head,’ dopes). Then it 
spreads malignantly through the 
place where the brain is sup- 
posed to be.” 

That’s the way Harkness de- 
scribed “publicititus.” I have often 
wondered whether the bright men 
who discovered insulin, the specific 
for diabetes, or the boys who are 
wrangling over the royalties on 
penicillin, or perhaps the radio 
oracles who are warning you every 
half hour over the radio to buy 
some magic remedy... “today... 
today ... today” on peril of your 
life couldn’t think of some 
Mother Goose melody which would 
rhyme with “publicititus.” It’s pos- 
sible in any modern copy depart- 
ment. ... For example... some- 
thing like ... “Oh, polygamy... 
will it make a piggamy, as mona- 
gamy nearly made a hoggamy?” 

Give the boys a chance. Perhaps | 
you’re too conservative. You can’t | 
hamstring a natural born jingle} 
writer. He has personality... too. | 

I once knew a headline hunter | 
who, once deprived of his “shot” | 
on the front page, might run naked 
from Times Square to City Hall if | 
he thought the would make the af- 
ternoon editions. 


o 

‘Hark’ the Man 
HAT lad Harkness was the joy 
of one young reporter’s life in 





AUTOMOTIVE NEWS. MARCH 19, 1951 


Chicago. One day there was a 
feeble rap on the door of the 
|Chronicle art department where 


|“Hark” was doing his “stuff” in the 
days when all illustrations were 
\“reproduced from made 
|from line drawings. 

Another rap ...a bit firmer... 
|then the door opened just a tiny 
lerack. . . . “Wot the hell duhyuh 
|want?” yelled Hark. An elderly 
|'man in ministerial clothes tiptoed 
in. “Would you like to buy 
some honey?” 

“Wot’s that?” shouted Hark, 
cupping his hand to his ear. ... 
“Would you like to buy some 

| honey?” ... “Can’t hear a word 
you say,” shouted Hark. “Speak 
up if you’re not tonguetied.”... 
“Would you like to buy some 
honey?” . . “My friend, don’t 
tell me you keep a bee. Sure, 
V’ll buy all you’ve got.” The old 
| man had about a pound which 
| Hark served that night at Schlo- 
gel’s. 
On Sunday morning “Hark,” who 


zincs,” 


| 
| 


striped trousers, spats and walking 


| street, stopped and waved his cane 
peremptorily at a group of laborers 





|stick, walking down Washington | 


|galloping all night from the Loop | 


was six feet three and looked like | 
|a chief justice in his Prince Albert, | 


car tracks. Their foreman was 


probably over in the Briggs House | 


bar. 


Without a word “Hark” led the 
gang around the corner into Wells 


St. and with only a snort of dis- 
gust to indicate his authority, 
walked away leaving the gang) 


standing there to await further) 


orders. 
+ * + 


‘Hark’ and Horses 
7JHEN he reached Clark St. he 
noticed a line of horse cabs 


strung out round the whole City 
Hall block . . . each tired horse's 


head almost touching the back of | 


the cab just ahead. 
They were tuckered horses after 


to Freibergs on Twenty-Second St. 
“Hark” touched the 
first cab horse with his stick and 
the cavalcade backed all the way 
around the block. 

Harkness always carried a book 
in his hand as if he was heading 
for one of the Michigan Ave. 
churches. When he reached a 
point on Monroe St., just opposite 
the entrance to the old Palmer 
House he spied another very 
weary cab horse. 


| doing emergency work on the street | Turning around in his regal man- 


nose of the! 


Fram 
Even after the auto was in- 
vented, foot-propelled tricycles 


| like this found many purchasers 


just as they did before autos were 
introduced. 


ner he saw a tall “deacon” and his |been proven the quickest, 
t method of reaching the men who want 


son approaching from State S 





11 


black garb, sober mien, white gloves 
and carrying hymn books. Hark- 
ness motioned to them and in al- 
| most a whisper said... “Gentlemen 
|. . . could I beg your assistance 
|for just a moment.” He guided the 
|white gloved hands of one to the 
shoulders of the poor horse and 
leading the son to the rear of the 
animal guided his hands to the 
animals rump and said. ... “Just 
hold this poor dumb animal in that 
position while I go for assistance.” 
Then that son-of-a-gun walked 
off toward Michigan Ave., swinging 
his walking stick and idly looking 
in the show windows. 
* * * 





Finale 

The last time I saw Hark, I who 
had become a victim of “Publiciti- 
tus,” an automobile tycoon ° 
definitely in the chips, was walking 
along the street in Phoenix, Ariz., 
at three o'clock in the morning. 
“Hark” was sitting alone on the 
steps of a bank ... his head on his 
knees ... asleep. I didn’t waken 
him, but I tucked some money in 
his outside coat pocket. 


AUTOMOTIVE NEWS WANT ADS have 
least expensive 


|what you have or have what you want! 


They were going to church in their | see the back pages of this issue. 





Hydro-[ectric Automatic Window Lifts 


Automotive engineers agree that ultimate perfection of operating mechanisms requires 


proof of time in practical application. That’s why they prefer Hydro-Lectric window 


operating systems. 


Many years of “on-the-job” usage in hundreds of thousands of cars have resulted in 


improvements which make Hydro-Lectric the outstanding system in use today. 


The name Hydro-Lectric means leadership and specific betterments in its field for 


the automotive industry. 


DETROIT HARVESTER COMPANY 


EXECUTIVE OFFICES: 


PLANTS: . 


DETROIT ° 


2550 GUARDIAN 


YPSILANTI 


BUILDING, DETROIT, 


TOLEDO 


MICHIGAN 


ZANESVILLE 





Convertible 
Tops 


Hydro-Lectric 
Systems 


Side Delivery 
Rokes 


Power 
Mowers 


Window Channels and 
Regulator Assemblies 


Power 
Sweepers 


Automotive 
Hordware 


Contract 
Production Parts 


Power 
Take-Offs 
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bf fo “BOLTA-QUILT is made 
{ w with specially formulated 
PAY automotive- grade Bolta- 
Q y flex to give seat covers 
the highest degree of re- 
ih sistance to excessive heat 

/ ; and cold.” 
















“NOTE the flame-resistant 
cotton filling, backed by 
a thin sheet of clear film 
and covered with beauti- 
ful Boltaflex in a wide 
choice of colors.” 
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‘‘BOLTA-QUILT is a ‘three 
layer sandwich’ permanently 
sealed together by the latest 
electronic processes.” 


| 


“BOLTA-QUILT (Electronically 
Quilted Boltaflex) gives seat 





covers a luxury look beyond com 
pore, at a modest price.” 
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A Great New Poduct 
by the Makers of Boltaflex 





Quill 


Electronically Quilted Follufler 


Specially Formulated for Seat Covers 


It’s handsome! ... it’srugged!... it’s made of automotive-grade Boltaflex, specially 
formulated to offer an unexcelled resistance to excessive heat and cold... yet, it 
has that same soft ‘‘hand” for which Boltaflex has always been famous! Yes, after 
months of development, Bolta’s electronic machines are purring like kittens turn- 
ing out this, the most beautiful quilted plastic you ever saw... by the mile! 


Talk about beauty! Now you can have all the deco- 
rator colors .. . the slick modern finishes . . . the rich, 
leather-like grains of the whole Boltaflex range for 
your quilted plastic seat covers! The manufacture of 
Boltaflex and new Bolta-Quilt is a completely inte- 
grated operation at Bolta, so colors match exactly! 


Talk about quality! Bolta-Quilt is made with the new 
automotive-grade Boltaflex ...and it wears like iron! 
The Boltaflex used in Bolta-Quilt is specially formu- 
lated to ‘‘take it.’’ It will take cold or tropic heat and 
come up smiling ...as smooth and beautiful as ever. 
The same manufacturing know-how, the same rigid 
standards of excellence which have brought leadership 
to Boltaflex in the home furnishings field, govern 
every step in the production of Bolta-Quilt from raw 
material to finished product. 


BOLTA PRODUCTS SALES, INC. 


Lawrence, Massachusetts 


Branch Offices and Warehouses: New York, 45 W. 34th St.; Chicago, Space 211 American Furniture Mart; High Point, N. C., 513 English St.; 
Philadelphia, 230 Arch St.; Los Angeles, 3544 East Olympic Blvd.; Cleveland, Ohio, 7306 Wade Park Ave.; Miami, Fla., 121 N. East 9th St. 


v 


Gola Ouil- 


means Covered with lasting beauty 
“(ELECTRONICALLY ouuten Lallafler | 


Talk about delivery! Shipments will arrive when you 
want them, because the same company that makes 
Bolta-Quilt sells and ships Bolta-Quilt, and orders will 
always control production. 


Talk about sales! Car owners will accept Bolta-Quilt 
on sight, because behind it is all the force of Bolta’s 
great national advertising program in 


LIFE * LADIES’ HOME JOURNAL 
BETTER HOMES AND GARDENS * HOUSE BEAUTIFUL 
SUCCESSFUL FARMING * HOUSE AND GARDEN 


Send for samples! We have color samples, selling aids, 
quality specifications, working instructions, every- 
thing you need to make 1951 the biggest seat cover 
year you’ve ever had. Write Dept. O-2 today. 
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Collyer Predicts 
Rubber Cartels 
Will Up Prices 


AKRON. Inflation in the prices 
of raw materials used by the rub- 
ber industry will continue if the 
U.S. government enters into a rub- 


ber price cartel with rubber grow-| 


ing areas, or into fixed-price con- 
tracts with crude rubber producers, 


John L. Collyer, president of B. F.| Ff 


Goodrich Co., stated in a letter to 


Eric Johnston, economic stabiliza- | 


tion administrator. 
Pointing out that the 
world market price for crude rub- 


ber is about 80 cents a pound. Coll-| 


yer reminded Johnston that, “to- 
day, the government bears almost 
total responsibility for the price of 
rubbers, both for the 
rubbers produced in government- 
owned facilities and for the crude 
rubber imported into this country. 
“The total cost of crude rubber 
produced by reasonably efficient 
growers is about 10 cents a pound 
delivered in the United States. The 
average total cost of all producers 
of crude rubber is probably not in 
excess of 16 cents a pound, 
“It is our conviction that the 


View of 2-Switer 


Only good luggage has 
features like this: 2 
convenient suit hangers; 
special tie-rack and 
dust-free section for 
smaller clothes. 





No. 


Finest 
Quality 
Cowhide 
At Lowest 
SS LT 
Prices 


The CROYDON... 


Matched Set Of Ladies’ Luggage. 
This graceful set available in beautiful matched pieces. 
The sturdy Plywood boxes are covered in finest quality 


aniline Top-Grain Cowhide. Each piece 
spacious shirred pockets, lined in rich 
some solid brass hardware. 


Style No. Item Dealers’ Co 
950 14” Train Case $25.00 
952 21” Weekend 25.00 
956 24” Weekend 29.50 
953 26” Pullman 34.50 
955 21” Wardrobe 38.50 
958 29” Pullman 39.50 


COLORS: Smooth Suntan or Ginger Top-Grain Cowhide 
Brown Alligator grain Cowhide 





present | 


552 Two-suiter 
Size: 24 x 18 x 72” 
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|Don Marquis Holds Blood Bank— 

This Dodge dealer in Oakland, Calif., donated his showroom to the local Red Cross 
| chapter for a one-day campaign to get blood donors. Eighty-nine pints of blood were 
| collected. Note the nurses and donors in the showroom 





American | 


world rubber supply situation is | Expansion Program 


not nea so serious as s been | 

| stated ae a. ee nt as has been | A $250,000 expansion program for 
. S improving so rapidly |Community Chevrolet, Inc., at 653 
| that a much lower price for crude | Fillmore Ave. Buffalo, is an-| 
|}rubber will result within the next | nounced by President Jerry Camp- 
|few months, if our nation is not| bell. The program includes the | 
|} involved in a war with Russia, or | building of an addition, which will | 
the government does not enter into| double the size of the dealership. | 
| price cartels with crude rubber-| Approval of the expansion program | 
| producing nations.” | was requested of the NPA, 


GREATER VALUES THAN EVER 
... SAME LOW PRICES 


We Suggest Purchases While 
Fine Leather Is Still Available 





No. 


518 Short Trip 
Size: 18x13%2x 54%" 


No. 550 Companion 
Size: 21 x 14 x 7” 


No. 551 One-suiter 
Size: 24x 18 x54" 


Matched Luggage for Men 
in Fine Top-Grain Cowhide 


You'll like the clean-cut, handsome styling at Contempo's sensible 


one-suiter for week-long trips; Companion for week-ends; the 
18-inch bag for short business or airplane trip. Expertly designed 
interiors for quick, efficient packing. Auto dealers, coast-to-coast, 
are selling Contempo Quality Luggage for Extra Profit and an 
added service to customers. Try a sample set today. Satisfaction 
guaranteed. 

COLORS: Smooth Suntan or Ginger Cowhide; 


Also 2-suviter and Companion in Black or Brown Walrus Grain 


Send Order Form Today 


—— oo ee ee ee ee ee ee ee ee ee ee 


T CONTEMPO Luggage Co. 170 Fifth Ave.,N.¥.C. 10,8 
y 





FOB FACTORY | 
Regional Influences 


On Auto Devices 


a. question of engineering options for new-car buyers 
is a favorite topic for discussion among Detroit’s young 
|auto engineers. While such discussions are usually settled 
‘on a basis of cost and company policy, this does not elimi- 
inate the fact that many engineers would like to see more 
regional options for the car®—————_- a 
buyer. quirements can be met successfully 


Car producers now offer |it is argued, there should be no dif- 
slower axle ratios for very hilly |ficulty with mildly stressed parts. 
country, and carburetors’ with At the Detroit meeting other 
smaller jets for high altitudes.| metallurgists also reported satis- 
Heavy-duty filters can be specified! factory experience with boron 
to meet the requirements of very] steels. Timken-Detroit Axle Co., 
dusty areas. for example, is specifying 94B20 











Another possibility that has not 
yet been explored as a regional 
option is a camshaft with less 
overlap than the present cam- 
shaft. Such an option, it is sug- 
gested, might be made available 
in regional areas where it is 
neither feasible nor legal to drive 
a car at high speeds. 


as an alternate for SAE 4620 for 
small hypoid gears. Preliminary 
tests also look good where boron 
steels are used for larger gears, 
Timken said. 

Another favorable indication is a 
report by Pratt and Whitney that 
43B10 has been substituted for SAE 
9310 for aircraft parts. This is a 


| It can be argued, for example, | }ow-stressed part. However, it had 
|that the car owner who does 90/been expected that much of the 
|percent or more of his driving| opposition to the new stcels would 
under conditions where high speeds | originate with aircraft companies, 


jare 
|have a camshaft that would per-| obtained 


| and economy. 


|sumption, just as slow axles are 
being offered today for mountain- 


impractical might prefer to 


mit more economical operation | 


ithan he is now getting. 


* * * 


and top speed. As overlap is re-| 


which have always demanded—and 
the h‘ghest quality alloy 
steels. 


Nashville Assn. 


Ecnomical 

|Q7ALVE timing is necessarily . 

Vv compromise between smooth- Elects Dressler 

‘ness and economy at low speed) jNaSHVILLE._O. W. Dressler 


(Chevrolet) has been elected presi- 


duced, engine economy and low-| dent of the Nashville Automobile 
speed performance and smoothness Trade Assn 
improve. At the same time, top- Ed Maxey (Studebaker) was 


speed operation is curtailed. 

Most cars equipped with stand-| 
ard cams and standard rear axles | 
are capable of road speeds of 80} 
miles or more per hour. Yet in all 
states north and east of West Vir- 
ginia, speeds above 55 miles per} 
hour are illegal on free public high- 
ways. In many of these areas high 
speeds are positively unsafe. 

The argument is_ plausible, 


| therefore, that car buyers might 


be offered an option in these 
areas in which a change in cam- 
shaft and, therefore valve over- 
lap, would limit a car’s top speed 
to perhaps 70 miles per hour, At 
the same time, however, the car | 
owner would have the benefit of 
improved low-speed performance 


It should be possible, some engi- | 
neers believe, to offer motors with 
such cams for New England con- 


If the optional cams 





a car would be attractive to the 


| buyer now calling loudly for opti- 
}/mum economy. 


* * * 


New Steels 


Re Srorts continue to come in| 
showing satisfactory perform- 


lance in service of the new boron- 
itreated alloy steels. 


At a meeting 


isame part developed two service | 


failures during the test period. 

A gratifying aspect of such a | 
report, say the metallurgists, is that | 
SAE 4820 is a comparatively highly- | 
alloyed steel employed in a very | 
































picked as vice-president, and J. H. 
King (Nash) was elected treasurer 


The following directors were 
chosen: R. L. Parnell, L. B. Stevens, 
Edwin Reed, George M. Green jr., 
Buford Wright, S‘dnevy Feldman, 
Eugene Frazer and E. Gray Smith. 


ADVERTISEMENT 












Cash Buyers More 


Common in the Country 





Cash sales are 25 percent 
more common among rural car 
buyers than city car buyers, say 
dealers in every sized city the 
country over. This was one of 
the findings of a survey recently 
conducted by Farm Journal 
magazine 
among every 


: . : A ee |ous areas. 
a Prices. Each piece solidly constructed of Top-grain Aniline lane standardized, it is believed | emits ane dial 
owhide. Wide 41-inch bands on sides of each bag, and leather- | tooling costs would not be exces-| in the U.S 
covered steel center-frame give extra strength and longer wear. | cive It is also suggested that the er in the U.». 
Here's a bag for every need. The two-sviter for extended trips; | performance characteristics of such | Richard J. 
Babcock, vice 


president of 
Farm Journal, 
says that the 
comments 
which dealers 
wrote about credit restrictions 
and higher taxes were as enlight- 
ening as the figures themselves. 





Your List Price ; 7 ; ; 

Style No. Item Dealers’ Cost Inc. Fed. Tax = ae pe gb ee Co.| To quote him: “Outright 
552 24” 2-Suiter $31.50 $62.00 | reported that tests of 43B17 steel on criticism of Regulation Ww is far 
551 24” 1-suiter 30.00 59.00 ‘heavy-duty countershafts of trucks|| more prevalent from big-city 
550 21” Companion 26.50 52.00 lover a five-year period showed no| dealers who have relatively 
518 18” Overnight 23.50 7 |failures in service. Parallel tests | few rural customers than from 
9 ” 46.00 jon standard SAE 4820 steel for the|| those in smaller cities and 


towns who have a large normal 
volume of rural trade, much 
of it cash. 










“Rural customers,’”’ he con- 
cludes, ‘“‘are mighty important 


g Please ship the following numbers. severe service. If such service re-|| 4. oyery dealer, no matter 
io (enclosing check) C (Ship C. O. D.) : where he does business, in the 
§ (©) (Ship Open Account. Bank references attached) 1 Wasil to Willys small town or in the big city. 

re Car ownership is much more 


















t Style No Color tit Dealer’ r : 
nes i - — —_S As Sales Official prevalent in rural America 
rayon. Hand- | TOLEDO. Stanley W. Wasil,| than elsewhere— it’s no sscret 

GS | formerly national business manager | that 8 out of 10 auto dealers 
List Price lfor Packard, has been named as- are in places of less than 25,000 
st Incl. Fed. Tax ff | sistant regional sales manager for population, where they can take 
$47.50 Willys-Overland. William S. Venn, advantage of this big market. 
; 8 
47.50 i | Willys general sales manager, said a ; : ‘ 
56.00 | Wasil will be assigned to the north- Our interest in this stems 
$5.00 Gen NAME |east region under William Newman from the fact that Farm Journal 
75.00 ‘ i |jr.. regional sales manager. is the largest selling magazine 
76.50 Address............ Wasil joined Packard in 1945. among the customers of these 
ij Prior to military service he was a Deaton 


gnature ; 
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field representative for the General 
Motors Holding division. 
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| THIS 1951 SURVEY LOCATES ALL 
NEW CAR DEALERS IN NEW YORK 


FRvvscd (57 
Automobile Dealer 
a 


WEWw CAR DEALER socaTrions 
WY. METROPOLITAN AREA 


wy. s0UmmAL AMERICAN 
MEANST ADVERTISING SERVICE 


THIS PAPER SETS THE PATTERN 
FOR VOLUME SALES IN NEW YORK 


More than 700,000 families ... 42 of every paper by a wide margin, the Journal- 
100 New Yorkers ... that read a metro- American supplies the New York hdme 
politan evening paper, buy the Journal- coverage you need for volume sales in the 
American. Outselling every other evening world’s largest, richest market. 


NEW YORK 
— = Sx c= 


A HEARST NEWSPAPER 
NATIONALLY REPRESENTED BY HEARST ADVERTISING SERVICE 
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Automotive 
Ramblings 


by Jack Weed 








oc sales and engineering departments are not as 
much concerned about their ability to produce a substi- 
tute for present bright work that will be acceptable to the 
public, as they are in producing something that will stand 


the gaff for the next two years, so that the cars produced 
during the period of govern-@———————- 


ment ‘edict will not come back | today in the pub- ee 
to the used-car lots looking| lic preference for Ke 
“mangy” and “beat up.” 1941 cars over 
That's the impression I have| 1942s, just be- 
gained in my factory contacts on/| cause of the flak- 
the subject during the past few/| ing chrome and 
weeks, Factory men know the ef-| more susceptibili- 
fect substitute materials that won’t|ty to rusting. 
stand up in service will have on| Thirty days is 
the ability of the dealer to trade|g very short time 
these cars in when edicts against|/jn which to de- 
the use of chrome and stainless|ye]lop materials 
steel are lifted. ithat will with- 
They are seeing evidence of itistand the salt 











Beautirutty machined to hairline accuracy 


built to survive tremendous pressures . . . tough enough 


to endure temperatures higher than 4000° F. 


e 


Yes, pistons are 


excessive wear, heat, corrosive acids. 


Be sure that you recommend and sell the finest protec- 
tion that money can buy—WotF’s HEap Motor Oil— 


100% Pure Pennsylvania, Premium Grade. WoLrF’ 


HEAD is not only made from nature’s finest, most ex- 
pensive crude, but it is refined three steps further than 


ordinary oil: 


1. Thoroughly Dewaxed—flows freely at all tempera- 


tures . . . gives instant, full-bodied lubrication. 


2. Double Distilled—free from impurities that cause 
excessive oil consumption, sludge, unnecessary wear. 


3. Triple Filtered—highly resistant to sludging, oxida- 
tion. Non-corrosive to bearings. Won’t thin out at Pree { Wotr’s Heap Rules-of-the- 
high temperatures or get sluggish at low temperatures. 


Wo tr’s HEap is the ‘‘Finest of the Fine’”’ to millions of 


motorists everywhere! 


»'pression and the war years, when} 


‘pictures of perfection’’—yet a micro- 
scopic film of oil is their only protection against friction, 


and weather tests that are now be- | 


ing given the new products. 
* e * 


Important Contacts 


6 beer most important contact that 
a car salesman can make on a 
prospect is that which is made 
when the car is delivered to the 
new owner, according to Ben Ber- 
lin, Chevrolet’s top retail salesman | 
and member of the famous “100) 
car club” every year since that club | 
was formed. 

During his 25 years as a Chev-| 











rolet retail salesman, Berlin a Chevrolet Planners in Portland, Me.— 


sold over 3,400 new cars, 1,300 ne 

trucks and 1,400 used cars and! 
trucks, for a total of 6,100 units, | 
or an average of 244 vehicles per 
year. When one considers that this 
record takes in the days of the de- | 


no new vehicles were available, the | 


\|record is all the more remarkable. | 


To maintain this record Berlin 
claims that he has to maintain 
an active prospect list of between 


seated, are: J. K. — Houlton, Me.; 


branch manager; D. S. Bean, Bangor, Me.: 
; E. P. Warren, Waterville, Me.; 
and E. D. MacCarthy, assistant Boston zone manager. 


Me. 





tomers who will 
when they are 


Shown are members of the Portiand Chevrolet Dealer Planning Committee. Left to right 
W. E. Koster, Rockland, Me.: William Miller, Whit 
Farmington, Me.; C. B. Pierson, Caribou, Me.; H. O 
Pittsfield, Me. Standing: A. J. Sawyer, Portland 


H. R. Brooke, Bath, Me.; G. H. Davis, Lewiston 


M. D. ‘Ross, Concord, N. H.; Irvine Marsters, Westbrook 


develop a customer following—cus- |livery of each new unit to a cus- 
_ come to them |tomer, the salesman is missing the 
in need of new|most important contact of all un- 


3,000 and 4,000 names and that | transportation and at least give the |less he utilizes this opportunity of 
he must contact at least 12 to 15 |Salesman the first opportunity of |showing the customer that he is 


prospects each day to keep his 
list “alive.” 

Salesmen who maintain a selling | 
|pace such as the one Berlin has | 
| developed, know that | they must 






s 


ing regulations, safety hints 


dealers. Write for information. 


Wolf's Head Oil Refining Co., Inc., Oil City, Pa., New York 10, N. Y. 





MOTOR OIL AND LUBES 


100% Pure Pennsylvania Member, Penna. Grade 
“Premium Grade” Crude Oil Association 


| selling them. 


| Bird- Dog Salesman 
HUS Berlin points out that, 





oad folder. Contains speed laws, driv- 


states. Send for your copy today. Addi- 
tional copies available for WoLr’s HEAD 





vitally interested in the customer's 
welfare; that the customer is intro- 
duced to the service manager, for 


in |the customer who becomes a serv- 
_ the contact made on the de-|ice customer is easier to keep as 


-|a new-vehicle customer and, last 
| but far from least, this contact pro- 
vides the opportunity to make the 
new owner a “bird-dog” salesman 
|for the vehicle salesman. 

Berlin had the opportunity of de- 
veloping under the guidance of 
great automotive sales managers, 
and his adherence to the “make- 
customers-of-your-buyers” creed is 
evidence of the fact that he has 
made it a point to follow the pre- 
cepts they have emphasized down 
the years. 

Asked how much actual selling 
had been required during the 
past 10 years, Berlin claims that 
but three months during the 
period one year ago was the only 
period when he had to approach 
anything that might resemble 

| putting forth the sales effort 
that was normal in the prewar 
days. Berlin is a graduate of the 
days when his Sundays were 
filled with demonstration dates 
and when he had to sell his prod- 
ucts on a mechanical comparison 
basis. 

Salesmen of today, who feel that 
the sale is completed when they 
have the buyer’s “John Hancock” 
on the dotted line, can take a num- 
ber of tips from “top” salesman 
Berlin’s book—and above all, be 
there to deliver the vehicle in per- 
son, show the customer that his 
business is appreciated and take 
that opportunity to sell his “house,” 
to the end that a customer is made 
—not just another owner. 


Fair Labor Act 
Allows Exemptions 


‘For Deliverymen 


INDIANAPOLIS.—The Fair La- 
bor Standards Act provides exemp- 
tions from maximum hours and 
overtime pay benefits for delivery- 
men who are employed by automo- 
tive wholesalers, and who come 
within the jurisdiction of Inter- 
state Commerce Commission regu- 
lations, the Automotive Engine Re- 
builders Assn. has announced. 

ICC regulations require payment 
of straight time at 75 cents an hour 
minimum but time-and-a-half rates 
are not required for less than 60 
hours a week. 

As a_e guide to determining 
whether or not employes fall into 
the category, the association bul- 
letin states that exemptions are 
possible if the employe performs 
the following functions: 

1. Picks up or delivers any mail 
or parcel post. 

2. Picks up or delivers any ship- 
ments to bus depots. 

3. Delivers any merchandise 
which has been especially ordered 
for your customer and which has 
not “come to rest.” 

4. Picks up or delivers any 
freight or express at freight stations 
or Railway Express stations, 

5. Buys, sells and delivers across 
state lines. 

The association states that help- 
|ers on the truck are also included, 
even though they do no driving but 
only stand ready to drive. 


C annie Motor Sales 


Rootes Motors (Canada), Ltd., 
has appointed Canada Motor Sales, 
| Ltd., Ottawa, as distributor of the 
| Rover 75 sedan in the Ottawa area. 
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S. D. Still Only State 


Sans Driver Permit Law 


Leaving it the only state in the 
nation without a driver’s license 
law, the South Dakota senate has 


| In the Hopper 


bill introduced in the Texas | sent to the governor for signa- 
slature would create a three-| ture. Under the bill, a graduated 








m mber public utility commission] fine, ranging from 3 to 10 cents killed a driver's license bill which 

to regulate all common carriers.| g pound for excess weight can had passed the lower branch of 

M mbers of the proposed commis-/ », charged. the state's legislatare. 

sion would serve six-year elective = a ae 

terms and receive $7,500-a-year sal- ii ‘ " 

aries. Pa. Responsibility Bill $600,000 in additional annual reve- 
ae ee Proof of financial responsibility nue. 


|under Pennsylvania's safety respon- * * 


| sibility law would be increased from 





Indiana Will Impound ais, Retints 


Overloaded Trucks |$10,000 to $20,000 under the provi- 
Gov. Schricker has signed into | sions of house bill 376. Dealers in Pa. Legislature— A bill backed ov — a 
Indiana law a bill amending the | “s a > Two dealers and the general manager of another dealership in the Harrisburg (Pa.) | to set up a sta ee Lage . 
state’s 1949 truck weight act to ye M Li Chevrolet zone a ted their ret to the P Ivania h f representatives by | @C" 5 compensation insurance has 
€ f- . exas | ay Up Acenses ne are greete upon eir return to e Fennsyivania house oO Pp s y been rejected by the Massachusetts 


provide that overweight trucks | 4 411) which would raise the cost 


of a driver's license in Texas from 
50 cents to $1 has been passed by 
|the Texas house and sent to the 


Speaker Herbert P. Sorg. They are, left to right: Harold G. Wescott, owner of Wescott 
Chevrolet, Susquehanna; Ivan C. Watkins, president of Watkins Motors, Tower City: Sorg, 
and George C. Shoemaker, general manager of Sam Shoemaker's Garage, Ashland. 


— —— Indiana Toll Authority Bill 


senate by a vote of 19 to 11. 


* * * 


shall be impounded until all fines 
and costs are paid and their loads 
reduced to legal limits, 

















eee . | senate. |each car as it is registered for ajand the fee increased from $1 to $5| Waits Governor’s Signature 

Heavy Truck Owners Face ” - 7 , |license. Inspection stations would|under the provisions of house bill A bill authorizing creation of 
Higher New York Taxes | Compulsory Auto Inspection | be operated by the state, counties, | 59. , a | @ Ai aaggee — = road 

; idi ri ition of |Eved by Wis. Senate | municipalities or any private firm P commission, with authority to is- 
a ‘ada weak tan to | a bill ‘uanelionin in the Wiscon- paying a $5 license fee to the state. | $1 More in Tenn. sme reventio bends fer construc- 
produce between $11,000,000 and|.in senate would make annual car . 2 5 | An administration bill to increase | tion of toll highways, has been 
$20,000,000 annually, has been given | jng : tion compulsor | Five-Year Licenses | driver's license fees from $1 to $2| Sliven final passage by the In- 
final passage by the New York +e oe 7 j ie _— jhas been given final approval by| diana legislature and sent to 
state legislature and sent for sig- If the bill is passed and signed| Operators’ licenses in Pennsyl-|the Tennessee legislature and sent| Gov, Schricker for signature, 
nature to Gov. Dewey, who advo- by the governor, an annual inspec-|vania would be issued on a five-|to Gov. Browning for signature.| In speaking for the measure 
cated its enactment. | tion fee of $1 would be paid for/year basis instead of every year,|The measure is expected to raise (Continued on Page 36, Col. 4) 











The measure imposes a graduated 
tax on heavy trucks based on their | 


loaded weight and the number of t 
miles traveled within the state. The 

tax starts at six mills per mile for = 

trucks of 18,001 to 20,000 pounds | 


loaded weight and increases to 24} 
mills per mile for trucks of 60,000 
pounds loaded weight up to the 
legal limit, which is about 63,000 
pounds. 


Prior to passage the bill was @ VENTILATION WHEN 
amended to defer the date for| IT RAINS OR SNOWS 


starting the tax until Oct. 1 to give | 
truckers time to apply for freight | 
rate increases and provide that | 

they shall be required to pay only e LESS FOGGING OF GLASS 
on unloaded weight for trips by 
empty trucks. Exempted from the 

new levy are buses and trucks e SHADE FROM THE SUN 
operated wholly within a single city 
or metropolitan district. 

* + * 


| @ SAFETY FROM EXHAUST FUMES 
R. I. Compulsory Insurance? | 


A bill proposing compulsory vehi- 6 COOLER CAR IN SUMMER 


cle liability insurance has been in- 
troduced in the Rhode Island legis- 
lature. | 


e ADDED BEAUTY FOR THE CAR 


* * * 
New Mexico Reduces 


Gas Tax to 6 Cents 


Gov. Edwin L. Mechem has 
signed into New Mexico law a 
bill reducing the state gasoline 
tax from seven to six cents a 
gallon, effective June 30. 

* + + 


Neb. Kills FEPC Bill 

A fair employment practice law, 
intended to prohibit racial and re- 
ligious discrimination in employ- 
ment has been killed by the Ne- 
braska legislature’s labor commit- 
tee. 

* x x 


N. J. Small Loan Bill 


A bill introduced in the New Jer- 
sey legislature would limit the 
number of small loan company li- 
censes to those now in effect and 
would bar any company from hav- 
ing more than 10 offices in the 
state. 

eo * * 


Tax Bill for Goods Bought 
Out of W. Va. Makes Gains 


A bill providing for the imposi- 
tion of a use tax of 2 percent on 
purchases from outside the state 
has been passed by the West Vir- 
ginia house of delegates and re- 
turned to the state senate for con- 
currence in technical amendments. 


+ + a 
Stiffer Overload Fines Move - LIST PRICES: 
To S. D. Governor’s Desk as Two Piece Set $6.50; Four Piece Set $12.50 


A bill providing stiffer penalties 
for truckers who overload has 


been given final passage by the | ie, / 
South Dakota legislature and jon lA j i lh | fu 


Accessory ‘Loading’ Ban 


Proposed by N. J. Bill 


A bill introduced in the New 
Jersey legislature by Assembly- 
men Peter P. Artaserse, Hudson 
Democrat, would bar automobile 
dealers from requiring buyers to 
purchase accessories, parts or e 
equipment a dae ie Oe P.O. BOX 1402 ATLANTA 1, GA. 

uyer. 
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WHATS THE 
ON THIS MANS MIND? 








IS brow furrows. He lights one cigarette with the butt of 
another. He tugs his ear and thinks of many things—prob- 
abilities and possibilities, stratagems and ruses. 


METRO ...... . OVER 14,000,000 
THISWEEK . . . . . . . OVER 10,000,000 
AMERICAN WEEKLY . . . . OVER 9,600,000 
PARADE. . . . . . . . OVER 5,100,000 


Circulation figures based on latest ABC reports 


But there’s one all-pervading thought—one basic thought: 


“What's the best way to checkmate this guy sitting oppo- 


site me? 


While he’s pondering, let’s move over to advertisers. 

Advertisers hold conferences. The media man shows charts and 
figures. The ashtrays fill to overflowing. 

But here, too, there is a basic thought: 

“What's the best way to get our sales message into the minds of 
the most people—at the lowest cost?” 

Here’s a basic answer: Mighty METRO. 

The Sunday magazines are the top-circulation magazines and 
here’s how they shape up: 


No other National magazine has a circulation to approach Metro’s 
... No other National magazine penetrates so deep, in so many 
key markets, as Metro... Noother National magazine gets Metro’s 
volume of reader traffic, cover to cover... No other magazine can 
deliver so many actual readers as Metro... No other National 
magazine gives you such consistently high readership of ads per 
dollar... And Metro proves its pulling power with page after 
page of local retail ads! 


Make Metro your Sunday basic buy—for no other magazine 
can tell your advertising story toso many people...at solowa cost! 


Make METRO your Sunday BASIC Buy ! 


WORLD’S LARGEST METRO DELIVERS 
MAGAZINE CIRCULATION: 50% TO 100% COVERAGE 
OVER 14,000,000! .in every one of its publishing cities 
Mighty Metro’s tremendous circulation and in more than 500 other cities! It is 
is concentrated in the Nation’s leading an integral part of more than a score of 
trading areas—areas accounting for /wo- the Nation’s leading Sunday papers—the 





METRO ea 
GOES thirds of all U.S. retail sales! Number One paper in city after city! 

§ - . . . ~. ne 7 : 
FURTHER! A reason why it’s your basic buy! 


METRO [ 
> DIGS 
DEEPER! 


A reason why it’s your basic buy! 
ns Ss ——_—_— i 





METRO IS EDITED 
ON THE SPOT 
. in each of its publishing cities! In 
Metro, readers see more of what in- 
terests them most—their own part of the 
world, their friends, their neighbors, 


THREE TIMES 
HIGHER READERSHIP 


Your ads in Metro can get, per dollar, up 
to three times higher readership than in 
other leading magazines—for both men 
and women! Let your Metro man show 





GREATER 






READER themselves. So they read Metro avidly READERS you readership figures. 
1 —cove ‘over! 3 ‘ 
INTEREST! cover to cover! PER DOLLAR! A reason why it’s your basic buy! 





A reason why it’s your basic buy! 





Individually edited by these leading Sunday Newspapers: 


ST. LOUIS Globe-Democrat 
and/or Post Dispatch 
ST. PAUL Pioneer Press 
SEATTLE Times 
SPRINGFIELD Republican 
SYRACUSE Post-Standard 
WASHINGTON Star 


CLEVELAND Plain Dealer 

DES MOINES Register 

DETROIT News and/or Free Press 
INDIANAPOLIS Star 

LOS ANGELES Times 

MILWAUKEE Journal 


MINNEAPOLIS Tribune 

NEW ORLEANS Times-Picayune & States 
NEW YORK News 

PHILADELPHIA Inquirer 

PITTSBURGH Press 

PROVIDENCE Journal 


ATLANTA Journal-Constitution 
BALTIMORE Sun 

BOSTON Globe and/or Herald 
BUFFALO Courier-Express 
CHICAGO Tribune 
CINCINNATI Enquirer 


METROPOLITAN SUNDAY NEWSPAPERS, INC. 


Sales Offices for Metro Magazines and Metro Comics... NEW YORK +« CHICAGO «+ DETROIT + SAN FRANCISCO + LOS ANGELES 





AUTOMOTIVE NEWS, MARCH 19, 1951 








‘ 
‘ 











THE WORLDS 
Mia 6 1 oy ae 





Chrysler Defense Orders 
Total Over $1 Billion 


DETROIT. — Chrysler Corp.'s de- 
fense contracts and assigned pro- 
jects have reached a total of well 
over a billion dollars, a company 
source revealed last week. Many 
additional defense assignments are 
in the planning stage, K. T. Keller, 
board chairman, added. 

In a letter to stockholders, Kel- 
ler listed Dodge Army trucks, 
tanks, tank engines, jet aircraft 
engines, range finders, submarine 
indicator nets and searchlight re- 
flectors as present Chrysler de- 
fense assignments. 

At the same time the company 
is building as many 1951 Plym- 
outh, Dodge, DeSoto and Chrysler 
cars and Dodge trucks as govern- 
ment restrictions will permit, he 
said. 

Dodge Army trucks began roll- 
ing from assembly lines along with 
Dodge civilian trucks early this 
year, In its current defense com- 
mitments, the first large orders for 
Dodge tactical vehicles were taken 
early in 1950, and since that time 
these orders have been substantial- 
ly increased, Keller said. 

A contract for Chrysler to make 
medium tanks was announced by 

















for the corporation to make tank 
engines. 


Chrysler division will operate a 
large plant in New Orleans for this 
purpose. 

Also in January, the U. S, Navy 
announced “an agreement whereby 
Pratt and Whitney Aircraft is li- 
censing Chrysler Corp. to build 
Turbo Wasp jet engines in a new 
plant to be built outside Detroit.” 

“This engine .is one of the most 
powerful of its kind in the world 
and when the details have all been 
worked out, will comprise a very 
substantial defense assignment 
for the corporation,” Keller de- 
clared. 

In February Chrysler signed a 
contract with the Army Ordnance 
department to build range finders 
in an addition which is to be built 
in Chrysler’s Dayton Airtemp fac- 
tory. 

Contracts for Chrysler to make 
submarine indicator nets and 
searchlight reflectors complete the 
listing of the company’s present de- 
fense assignments. 

Referring to Chrysler's civilian 


department also made public plans | 


This project has subse- | 
quently been developed and the} 





the Ordnance Tank and Automotive 
Center in Detroit in December, 
1950. The announcement pointed out 
that although it was one of the 
largest tank contracts made since 
the end of World War II, it was 
only a preliminary contract to pave 
the way for volume output in the 


production, Keller pointed out that 
government restrictions control not 
only the quantity of many of the 


products which the company manu- | 
but also the prices at} 


factures, 
which certain of the products may 
be sold. 

“This is a tremendously serious 


future. 

Ground has been broken and 
construction is under way on a 
tank plant in Newark, Del., 
which the corporation is building 
for this purpose. 

In January a supplemental con- 
tract was announced for the devel- 
opment and production of addition- 
al tanks of new design and differ- 
ent specifications. 

At the same time, the Ordnance 


situation, but we are making 
every effort to meet it soundly 
and in the best interests of our 
customers, our employes and our 
stockholders,” Keller declared. 
The information was contained 
in a letter to Chrysler Corp. stock- 
holders in connection with the pay- 
ment of a dividend of $2 per share. 
It was the 99th cash dividend paid 
by the company. 








GRILLE GUARD 
TRUNK GUARD 





DUAL RAIL 
TRUCK GUARD 





GRILLE GUARD 
WITH WINGRAILS 
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| Aids Rehabilitation— 


A hand-controlled 1951 Ford has been pre- 


sented to the institute of physical medicine 


and rehabilitation of New York University 
Bellevue Medical center by Ford Motor Co. 
The car will be used as part of a program to 
help patients become self-sufficient and return 
to normal ways of living. C. J. Seyffer, north- 
eastern regional manager, is shown explaining 
the controls to Jimmy Caldwell, a patient. 


Fire Hits Streater 

Fire of undetermined origin 
caused interior damage to Streater 
Buick, Inc., 208 N. Florida Ave., 
Lakeland, Fla. 

Fire Capt. J. L. Williamson re- 
ported that a few tires and several 
foam rubber cushions were dam- 
aged by fire, and possibly some 
other equipment and parts stored 
on the balcony, but most of the 
damage was confined to the ceiling. 
No cars were damaged. 







You want extra 
profits . . . your 
customers want the 
best protection for 
their cars. When you 
sell CELLO both you and 





the customer are satisfied, 

because Cello Grille Guards 

are specifically ENGINEERED 

to provide the finest protection 
money can buy. 


Only top-quality materials 
and workmanship go into the making 


of Cello Guards. 





ADJUSTABLE 


LICENSE PLATE 
FRAME 






/ 





ya 





/ Join the thousands of success- 
ful merchandisers who are now featuring 

Cello Grille Guards, and get your share of the 

extra profits the complete Cello line 

provides. Styles to fit all makes. 1946-1951. 


For full information on Cello 
Guards and License Plate frames write 


to the factory today for FREE catalog pages 
and price lists. 


GRILLE GUARDS 
your GUARD for life 


F Cello Products Co. 161 Prescott Street, East Boston 28, Mass 





Lawsuits Affecting Dealers . . . 
Court Decisions 


By Leo T. Parker 
Attorney at Law 


ECENTLY a dealer asked this 

question: “If the seller breached 
his guarantee on a used automobile 
and the purchaser spent money 
repairing the automobile, can the 
purchaser compel the seller to take 
back the car and refund the pur- 
chase price plus the money he 
spent for repairs?” 


hesitate to sell these shocks. 
Yours truly, Quincy Auto Supply.” 

This letter was the first and onl: 
notification which the purchase 
sent to the seller and the merchan 
dise was unsatisfactory and no! 
equal to the seller’s guarantee, Thi: 
letter was mailed to the seller fou: 
months after the shock absorbers 


were received by the purchaser. 
* * * 


According to a recent higher | Accident Victims Sue 


court the purchaser cannot com- 
pel the seller to take back the 
automobile and refund the pur- 
chase price, but he may compel 
the seller to repay all money 
Spent for necessary repairs. 

For example, in Magee Nash Mo- 
tors v. Green, 47 So, (2d) 85, the 
testimony showed facts as follows: 
On Dec. 6, 1948, Magee Nash Mo- 
tors sold to one Green a Crosley 
automobile for $350, of which 
amount $150 was paid in cash, For 
the balance Green executed a prom- 
issory note payable in 12 install- 
ments. Green made two monthly 
payments and then returned the 
automobile to the seller in March, 


1949, and refused to pay any more | 


installments, claiming that the car 
was defective and did not comply 
with the guarantee given by the 
seller. In fact, the purchaser proved 
that the battery of the car went 
bad and had to be recharged. A 
transmission top had to be installed 
as well as a carburetor, and it was 
further necessary that the starter 
be overhauled. The wiring had to 
be repaired and replaced, the pis- 
tons had to be fixed and the clutch 
gave considerable trouble, Green 
|also installed a new motor. Finally, 
Green was advised that the starter 
| would need additional repair which 
would cost $55. Green spent a total 
of $297.66 for repairs. 

In subsequent litigation, the high- 
er court held that Green could keep 
possession of the car and that Ma- 
gee Nash Motors must pay Green 
$297.66 expended for repairs. The 
court said: 

“The automobile was warrant- 
| ed as being in good condition 
without limitation of the war- 
ranty. ... I am of the opinion 
that the latent defects in this 
| car rendered its use so inconven- 
| ient and imperfect that it would 
| not have been purchased by the 
defendant (Green) had he known 
of the defects.” 

For comparison, see Dupuy v. 
Blotner Bros. Auto Parts & Serv- 
ice Station, 6 So, (2d) 560. Here a 
purchaser sought to have rescinded 
the sale to him of a used automo- 
|bile. The testimony showed that 
the car only needed a motor block 
to put it in good mechanical con- 
dition, which would cost $40. The 
higher court refused to hold that 
the purchaser could rescind the 
contract and compel the seller to 
take possession of the car and re- 
fund to the purchaser the full con- 
tract price. The court rendered a 
verdict that the seller must repay 
to the purchaser the $40 expended 
to replace the motor. 

* + . 


Must Notify Seller 


CbEe higher courts consis- 
tently hold that if a purchaser 
delays s nding a seller a notifica- 
tion that a purchased automobile 
|or other merchandise does not com- 
ply with guarantee given by the 
seller, the purchaser automatically 
forfeits his legal right to recover 
damages for the seller’s breach. 

For example, in Mon Auto Equip- 
ment Co. v. Quincy Auto Supply 
Co., 93 N. E. (2d) 231, it was shown 
that the Mon Auto Equipment sold 
certain shock absorbers to the 
Quincy Auto Supply. The seller 
guaranteed the shock absorbers. 

Quincy Auto Supply sold some 
of the merchandise and had no 
| complaints regarding them. Other 
| customers complained of defects 
in the shock absorbers and re- 
| turned the merchandise, The fol- 
| lowing letter was sent by the 
| 





Quincy Auto Supply to the seller: 
“Gentlemen: We have found a 
number of your shock absorbers 
that seem to be defective. We 
have recently sold a pair to one 
of our customers and he returned 
them ripped, Please advise, as we 








K-F Dealer and Factory 

LOUISVILLE.—Kentuckiana Mo- 
tors, local K-F dealership, and Kai- 
ser-Frazer Corp. have been named 
in a $75,000 damage suit here over 
an allegedly defective car. 

Mr. and Mrs. Engeman Gunder- 
son charge that the condition of a 
1948 Kaiser was to blame for an 
accident March 27, 1950, in which 
both of them were injured. The car 
overturned and hit a pole. 


Knetzer Freed 
To Raise Funds 


ST. LOUIS—For the fourth time 
since he was declared bankrupt, 
Robert L. Knetzer, the fabulous 
Edwardsville (Ill.) automobile deal- 
er, has been released from custody 
of the U. S. government to engage 
in a fund-raising campaign to sat- 
isfy his creditors. In custody of 
U. S. Marshal Robert Grant, Knet- 
zer was given another two weeks 
in which to raise funds. 

He was jailed by U. S. Circuit 
Judge Charles G. Briggle, Spring- 
field, Ill., in March, 1950, for failure 
to comply with a court order to 
turn over $250,000 in undeclared as- 
sets. He was released three times 
temporarily to raise money and 
thus far is still $182,000 short of 


|the amount he was ordered to pay 


his creditors. 
ADVERTISEMENT 








Small-Town Dealers 
Make More Than Half 
The Parts and 
Service Sales, 
Survey Shows 


Industry sur- 
veys among 
auto parts re- 
tailers have 
turned up 
some rather 
startling fig- 
ures for the 





year 1950. 
Parts and 
service, for 
instance, are 
a $6 billion 
business an- 
nually. 


More than half of this business is 
done by dealers in farm-trade 
centers — towns of 10,000 popula- 
tion and less. 

Graham Patterson, president of 
Farm Journal, the leading farm 
publication in the country, offers a 
very logical explanation for these 
figures. Says Mr. Patterson: “It’s 
not surprising that most of the 
service business in America is done 
in these small towns. After all, more 
than half the people in the United 
States live in small towns or on 
farms. Among these people car 
ownership is far above average. It’s 
the highest in the U.S.—-and at the 
highest level in history. In addition 
to cars, rural America buys most of 
the trucks and all the tractors in 
the country. 

‘Readers of Farm Journal alone 
own more than 3 million cars—more 
than 644 million motor vehicles, 
counting trucks and tractors. In fact, 
that’s one reason for the astounding 
success of our ‘Keep ’Em Rolling’ 
program. It’s really done an out- 
standing job promoting better main- 
tenance on the farm and better 
business for those dealers who have 
tied in with it.” 
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SUNBEAM-TALBOT - THE HUMBER HAWK —_————__— 
; | 
- 4-door Sports Sedan with a new | a 6-passenger 4-door Sedan with | 
be powerful engine and beautiful ; excellent riding qualities and large 
ey appointments. i luggage compartment. Since 
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ame ne a Ag \ saan 

















THE HILLMAN MINX weed 
4-passenger station wagon=for fun or Bo 
light delivery. 


THE HILLMAN MINX 


sleek 3-way convertible—top up, half up, 
or all the way down and folded away. 


THE HILLMAN MINX 
Smart 4-door full family-sized 
Sedan. 





Here are five profit winners of the Rootes Group line 


of great British cars. They are making money for dealers 
because they fit into every PRICE and PERFORMANCE 
bracket. (and do they PERFORM!) 
Profitable franchises may still be open in your territory. Write— 


or wire us—for further information, we haven't got too many. 


27-11 Bridge Plaza North; Long Island City 1, New York + STillwell 6-2305 RO OT E Ss MOTO RS : N ¢ 
J aw 


403 North Foothill Road, Beverly Hills, California + CRestwood 6-4161 
SHOWROOM: 505 Park Avenue, New York, N. Y. 
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Dealer 


Georgia Assn. of New and Used 
Auto Parts Dealers held its annual 
meeting and elected Sam Crane as 
president for the next year. 

Other new officers are: B. T. 
Holder, vice-president; F. Harvey 
Hood, treasurer, and W. M. Whit- 
mire, executive secretary. 

+ * + 


N. H. Ford Dealer Wins 


Holiday Exhibit Honor 

Antonen - Garfield, Inc. (Ford), 
Manchester, N. H. has been 
awarded the plaque for having the 
best display at its showrooms on 
Canal St. during the Washington’s 
birthday exhibits sponsored by the 
Manchester Automobile Dealers’ 
Association. 

Last year’s plaque winner was 
the Roy Prince Motor Co., Ine. 
(Packard). 





* * + 


Alpern Reelected President 
Of Pittsburgh Dealers 


Cy Alpern, president of Down- 
town Motors, Inc. (Pontiac), Pitts- 
burgh, has been reelected president 





Doings 


of the Metropolitan Pontiac Deal- 
ers’ Assn. of Pittsburgh, Inc. Also 
}elected at the annual meeting were 
| Charles Walker as_ vice-president, 
Louis Jordan as secretary and Fred 
Bauman as treasurer, 

Four new directors, Al Vail, 
| Sherman MacDougall, John Sacco 
and Fred Bauman were also selec- 
jted for the forthcoming year. 
| * * * 








Hughson Opens U. C. Lot 


In San Francisco 

A new and completely-renovated 
used car headquarters for William 
Hughson Co., has been opened at 
2020 Van Ness Ave., San Francisco, 
according to Earle C. Dahlem and 
| William L. Hughson, partners in 
the company. 


The two-story building will now 
handle all of Hughson’s used-car 
operations including reconditioning 
and painting. Over $40,000 was 
spent in preparing the building for 
its present use. 

Street floor will be utilized for 
show room purposes and for a 
spray booth and drying oven which 











Clayton Lewis, Inc., in Kansas City— 


Clayton Lewis, president of Lewis-Williams 


Motor Co., North Kansas City, Mo., has pur- 


chased the outstanding stock of this dealership. The new name of the firm is Clayton Lewis, 
Inc. Officers are Clayton Lewis, president and treasurer, Roger S. Lewis, vice-president and 


Edwin V. Long, secretary. 


allows the company to offer an 
eight-hour painting service. 
° * * 


Like Father, Like Son 


Wes Holland has become a part- 
ner in the Chevrolet dealership of 
his father, J. W. Holland, at Car- 
negie, Pa. The dealership is 20 years 
old. 

* * * 


Temporary Move 


Leo Appel, head of Appel Bruen 
Co., successors to Noyes Buick Co., 
announces that the firm’s show- 


low-cost production. 


room has been moved temporarily 
|to its service building at 25 Buick 
St., Boston, while alterations to the 
new showroom at 1019 Common- 
wealth Ave., are being completed. 

* * + 


Phifer Returns 


After two years in retirement 
because of ill health, Howard Phi- 
fer has repurchased his Ford deal- 
ership in Ulysses, Kans., from Jerry 
Blakemore. Phifer Motor Co. was 
operated from 1928 to January, 
1949. Blakemore will conduct Blake- 


LONG TORQUE CONVERTER 


Here’s velvet-smooth power transfer, with torque 
multiplication of better than 2 to 1 at stall. Air- 
cooled for trouble-free service. Assembly units 


fabricated almost entirely from stampings for 





LONG RADIATORS 


Long radiators and maximum heat 
exchange have been synonymous 
throughout the automotive world since 
1903. Fin-and-tube design and con- 
struction provide clean, unobstructed 
water courses. Capacities range from 
passenger car models to heaviest-duty 


commercial vehicle types. 


I 2 GOO gt a 











| DETROIT 


naa 


LONG MANUFACTURING DIVISION 
BORG-WARNER CORPORATION 


12 and WINDSOR, ONTARIO 


LONG CLUTCHES 


Effortless operation, dependable per- 
formance in stop-and-go traffic driving. 
At highway speeds, semi- centrifugal 
design gives increased torque capacity 
... less slippage, less wear. Long 
clutches have equipped millions of cars, 


trucks, buses and tractors since 1922. 





TORQUE CONVERTERS ¢ CLUTCHES ¢ RADIATORS ¢ OIL COOLERS 


mi cently won the 


more Implement and Appliance C 
Ulysses. 





* * * 


Top Salesman Promoted 


Dick Price Motor Co.'s star sale ;- 
man, A. S. Crosby, has been pr )- 
|moted to retail sales manager fr 
ithe Dallas company. Crosby r - 

diamond-studd: d 
jselect circle winner pin awarded 
| by Plymouth to outstanding sale - 
}men. 

Dick Price, owner, said Crosby 
was the first salesman to get the 
Plymouth award in the Dallas 
region which includes Texas, Okla- 


homa and New Mexico. 
* = * 


Keith Joins Packard Deal 


Bob Keith, who has been in the 
automobile business since 1927 at 
Fort Worth, Tex., has been named 
parts and service customer rela- 
tions manager of Packard Fort 


Worth Co. 
* * @®@ 


Kiwanis Names Suttell 


Duncan Suttell, Suttell Motors, 
Ine. (Lincoln-Mercury), Pawtucket, 
R. I., has been named district gov- 
ernor of Kiwanis for Rhode Island. 


3-Award Day 
England Motor Feted 


For 25 Years 


Frank A. England, president of 
England Motor Co. (Ford), Green- 
ville, Miss., received three awards 
to mark the silver anniversary of 
the firm. 

A. E. Klemmedson, district sales 
manager, presented England with 
the company four-letter award; 
John D. Davis, vice-president of 
|the company, gave a silver loving 
cup from the employes, and George 
Archer, mayor of Greenville, gave 
a leather album filled with letters 
of appreciation and congratulations 
|from the city merchants and busi- 


ness associates. 
* * * 


Chevrolet Baltimore Zone 


Names Council Officers 


| The 1951 officers of the seven 
|business management councils of 
the Baltimore Chevrolet zone have 
| been announced by Richard P. Sul- 
|livan, zone business manager. The 
new officers are: 

Baltimore council—D, E, Luhr- 
sen, president, and A, A. Hastings, 
| vice-president; Washington, Ed- 
ward B. Skotta and J. W. Nelson; 
|Salisbury, Md. Frank Greenwell 
land John A. Wright; Richmond, 
Va., Allen L. Woodall and Imogene 
Robinson; Lynchburg, Va., C. O. 
Fitzgerald and Vernessa Mills; 
Roanoke, Va., W. R. Mundy and 
| Charles Cabaniss; Front Royal, Va., 
|Inez K. Jenkins and Mildred Mene- 


fee. 
& * * 


McPherson Elected President 


Of Buffalo Managers Assn. 


Edwin F. McPherson, general 
|manager of Taylor-O’Brien Corp., 
| Buffalo, was elected president of 
the Buffalo Auto Sales Managers 
Assn. at a recent meeting. 

Other officers elected were Rob- 
ert E. Carlin, vice-president; Ham- 
|ilton Lamont, secretary, and Nor- 


| man Brisk, treasurer. 
* * * 


Ada (Okla.) Charters 


Dealers Association 


The Ada (Okla.) Automobile 
Dealers Assn, has been chartered 
with no capital stock, Incorpor- 
ators are Guy H. Thrash, R. W. 
| Cason and W. H. Mundy. 

* + 7 


Creme Marks 25th Year 


In Prince Frederick, Md. 


Gibson Motor Co., Prince Fred- 
erick, Md., has observed its silver 
|anniversary as a Chevrolet dealer- 
ship by moving into a modern, new 
building, completed at the site of 
the old structure. 

The two-story building offers 
5,000 square feet of floor space. 
Roy G. Williams is general man- 
ager. 





7 e 


Chief Pontiac Adds Lot 


Chief Pontiac, Inc., Albuquerque, 
N. M., has opened its second used- 
ear lot. 
| * * * 


| Hessell Marks 14th Year 


| At Beverly Hills 
Olin J. Hessell, Inc. (Studebaker), 
| Beverly Hills, Calif., celebrated its 


}14th anniversary with a banquet 
(Continued on Page 23, Col. 1) 
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(Continued from Page 22) 


f.. the entire staff recently. Guests 
ir luded West Coast representa- 
ti.es of Studebaker Corp. 

Olin Hessel, founder of the busi- 
n-ss, has been selling Studebaker 
cars for 35 years. 

o * * 


jackson Motor, Beaumont, 


Sold to Holley Motor 

Controlling stock in Jackson 
Motor Co., Beaumont, Tex., which 
is said to be the oldest Dodge 
dealership in the south, has been 
sold by Ben D. Jackson, presi- 
dent, to Holley Motor Co., of Ty- 
ler, Tex. 

The same firm name will be 
retained, Claude S. Holley, of Ty- 
ler, was elected president of the 
Jackson company and Wayne C. 
Noel, also of Tyler, was named 
secretary-treasurer. Clyde L. Phil- 
lips will continue as general man- 
ager. 

s 6 * 
Miller Entertains Bosses 


On Silver Anniversary 

Herman W. Miller, head of Miller 
Motors, Mankato, Minn., gave a 
“switcheroo” celebration party on 
his silver anniversary as a Fire- 
stone dealer. 


Miller entertained the entire staff | 


of the Firestone Minneapolis zone 


branch with a smorgasbord dinner. | 
He said that he thought most deal- | 


ers forget to show the high regard 
they have for their manufacturers 
and suppliers. 

= oe . 


Johnson Marks 31st Year 


S. L. Johnson (Chevrolet), 
Houston, Minn., marked his 31st 
year with Chevrolet by holding 
open house in a newly remodeled 
showroom and garage. The front 
of the building was refaced, and 
other additions made to facilitate 


operations, 
= . 


Torrington (Conn.) Dealers 


Reelect Riefe President 

H. C. Riefe, Riefe Motors, Inc. 
(Dodge-Plymouth), Torrington, 
Conn., has been reelected president 
of the Torrington Auto Dealers 
Assn. 

Other officers named were Kirk 
D. Sheldon, vice-president, and 
Leslie E. Steele, secretary and 
treasurer. se 


Dean’s Workers Buy TV 


For Mental Patients 

Two hundred members of the 
staff of Dependable Motors, Inc., 
(Dodge - Plymouth), Minneapolis, 
pooled contributions to buy a 
television set for patients of the 
Minnesota School and Colony, 
Faribault, Minn., an_ institution 
for the mentally handicapped. 
The dealership is operated by 
Perry Dean. 

om a s 

Ford Ad Group on Coast 


Reelects All Officers 


All officers of the Richmond 
(Calif.) District Ford Dealers Ad- 
vertising Assn. have been reelected. 

They are: Earle C. Dahlem, San 
Francisco, president; A, W. Sander- 
son, Petaluma, vice-president and 
director; Dan Minto, Burlingame, 
treasurer and director; Fred Kurz, 
Fresno, secretary and director; and 
the following directors: Jack Eagal, 
Stockton; James F. Bryant, Oak- 
land; Elmer H. Balsinger, Klamath 
Falls, Ore.; C. C. Doyle, Susanville; 
and Clarence J. Tracv. Woodland. 

a * * 


Mt. Carmel (Ill.) Dealers 


Elect Parkinson President 
Edward R. Parkinson has been 

elected president of the Mt. Carmel 

(Ill.) Automobile Dealers Assn. 
Raymond Schulthesis (Dodge) 


Minn, His son, Fred, is a partner 
in the new enterprise. 

Carr C. Barington, who is pres- 
ident of the Minneapolis Auto 
Dealers Assn., will continue to 
operate the dealership now 
known as Barington Chevrolet 
Co. 

Baston is a former All-Amer- 
ican football end, and has been 


| coaching the University of Min- 


| nesota ends for several years. 
* * * 


New Hudson Outlet 


Walter Aylesworth and Thomas 
|Pinto have opened Utica-Hudson 
|Motor Sales at 1219 Park Ave., 
| Utica, N. Y. The partners will oper- 
| ate their service departments on a 
|24-hour a day basis. A large parts 
|department is also featured. 
| * * * 


‘Hammock Motors Opens 


‘New Car Corral’ 

Cowboy Hammock Motors, 
Corpus Christi, Tex., has announced 
the formal opening of Cowboy 





| 
| 
| 


compleme 


The use of Genuine Leather in the upholstery of fine automobiles 


Hammock’s New Car Corral at 223 | 
Water St. 

Billy Hammock is the owner; 
E. U. Davis, manager, and Don 
Sattell, advertising manager. 

* * + 


| 

Reelected by C of C | 

O. A. Miller, Ford dealer in Myr-| 
tle Beach, S. C., has been reelected 
president of the Myrtle Beach 


chamber of commerce. 
* * * 


With Studebaker 35 Years 
Motor Inn Garage Co., Alexan- 
| dria, Minn., has been awarded a 
Studebaker 35-year plaque. 


+ * + 


Karsen Motor Sales 


| 
| 
| 
| 





Happy Day for Dealer Burch's Salesmen— 
Two salesmen of Burch Nash Motors Co., Waco, Tex., were awarded gold lapel emblems 
Incorporation of Karsen Motor'| set with a diamond at a recent Nash sales honor club dinner in Dallas. Shown at the pre- 

Sales, Inc., 2505 Niles Ave., St. Jo-| sentation are (left to right) R. R. Compton, Midwest regional manager; J. B. Burch, of Burch 

seph, Mich. has been announced | Nash Motors; Herman Hamff, Honor Club winner with highest number of points in the Dallas 

by the Michigan corporations and | zone; Wendell Bray, runnerup, and H. S. Baker, Dallas zone manager. 


securities commission. Incorpo-|——— —— ——— - . 
rator of the company is Harold C.| are: Louis Fox, vice-president, and|counties in Washington and 10 
Karsen. Charles Sherman, secretary-treas-|counties in Idaho. 


* * * 








~ 7 urer, 
Fox Builds Addition of Casper Chevrolet 
Construction of a two-story brick | Wellsandt Succeeds Moody Milt Casper, owner of M. F. 
and steel addition to Fox Chevro- G. J. Wellsandt has been named| Casper Chevrolet, Cleveland, 
let Sales, Inc., Baltimore, is ex-|to succeed W. C. Moody as service| Minn., has been named a direct 
pected to be completed within the|manager for Kauffman Buick Co.,| Chevrolet dealer after operating 
|next few weeks, according to|Spokane, Wash. Wellsandt will also| as an associate dealer 11 years. 
|Robert Fox, president of the firm.| act as zone manager for the dealer-| He has been a Pontiac dealer 
| In addition to Fox, other officers ship in Spokane and 15 surrounding | 13 years. 













for distinction, durability 
and sales appeal, 
nothing takes the place of 


Genuine Leather 






nts your smart designing. It gives your customers the added pride of 


vossession that stems only from the genuine... a sense of pleasure 


and satisfaction that comes from the beauty of leather in its fashion-right colors and 


was elected secretary-treasurer, and | 


Howard Hutchins (Studebaker) 


was named _ state director for 

NADA, Newly-chosen directors are 

Robert Berry (Oldsmobile) and 

Rex Lindsay (Buick). . 
s o s 


Baston Opens Business 
In St. Cloud, Minn. 


Bert Baston, former partner in 
the Baston-Barington Chevrolet 
Co., Minneapolis, has opened Bert 
Baston Motor Co., in St, Cloud, 


five your 


TANNERS' 


American Leather Manufacturing Company, Newark, N. J. 
Blanchard Bro. & Lane, Newark, N. J. 


The Lackawanna Leather Company, Hackettstown, N. J. 


nteresting grains. We suggest you look to Genuine Leather to 


cars distinetion and greater sales appeal. 


LEATHER GROUP 


NEW YORK 7, WN. Y. 


THE 


COUNCIL OF 


UPHOLSTERY 


AMERICA ° 100 GOLD STREET, 


The Ashtabula Hide & Leather Company, Ashtabula, Ohio 
Delaware Tanning, Inc., New York, N. Y. Eagle-Ottawa Leather Company, Grand Haven, Michigan 


Radel Leather Manufacturing Company, Newark, N. J. 
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Every maior feature is new—all new—in Oldsmobile’s all-time g 
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Above, Oldsmobile Super “88” De Luxe 4-Door Sedan. Equipment, 
accessories and trim illustrated are subject to change without notice. 
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| 4-dr., $1,250; 2-dr., $1,435. °48 4-dr., 
| $1,000. 

| KAISER—'48 4-dr., $750. 

| MERCURY—'49 4-dr., $1,225; —conv., 
| $1,375. 
| OLDSMOBILE.'50 (98) 4-dr., $2,050, $2,- 
| 200. '49 (76) 2-dr., $1,445. '47 (76) 4-dr., | 





Used-Car Auction Prices Average Used-Car Prices 


(Compiled by Automotive News) 








fre : 
Market Trend ae SD. 318. te ewe wea March 1951 Feb. Jan. 

It looks like the motto of auction devotees is “When in doubt, koe oe 4-dr., $1,305, $1,315, ‘42 Model (to date) 1951 1951 
stand still,” because that’s what the market did last week. The over- | PLYMOUTH--'49 4-dr., $1,350, ‘47. busi- $1,016 $994 $987 1951 $2,093 $2,051 $2,001 
all average remained at the previous week’s level of $1,016. ness coupe, $685. ‘41 4-dr., $300. '39 1950 1,615 1,607 1,624 

There was little change in the price lineup of postwars. The only — pontiae "19 4-ar.. $1,450. $1.460. “48 1949 1274 1,227 «21,280 
losses were $1 in the price of ’51s “a — ’48s. The other postwars 4-dt . $1,200. '47 4-dr.. $875, "46 4-dr., 1948 975 956 944 
gained modestly as ’50s increased $4, 49s went up $5, '47s rose $1 8840. ; a e 1947 802 7179 770 
and '46s advanced $4. 191,050; Commander 4-dr.. $1,785. "49 1946 682 «685——iti«i BZ 

To nobody’s surprise, 51s are the first victims of price ceilings. | Champion RD 2-dr., $1,425. ‘48 Com- 1942 369 326 321 
The number of new cars being entered in the auctions has declined | ™*"4*r “UP coupe, $1,110 1941 314 326 325 
since ceilings went into effect. One eastern operator noted that no | EBENSBURG. PA paar. re. —_ Overall oe 
‘51s are being entered, while another reported bidding stopped at the | pi cnchure Auto Auction Co. Ss Average... $1,016 $ 994 §$ 987 
ceiling price on five out of nine ‘51s entered at his sale. Theveaay. Prices are for aaie ot py %.) . : 

| "(Pitees firm, Geld G4 watta cut of (The above figures are averages of used-car auction prices, all 


The decline in the number of ’51s sold helped to drive sales per- |..." | 


. - , makes and mode rried r rly in Automotive News.) 
centages down at various auctions last week. At 11 representative | merscR—"s0 Special 4-dr., $1,586. ‘48 Super ls, carried regularly u ve 
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sales last week, entries totaled 1,698 — of which i or 65 per- | conv., $1.285; 4-dr., $1,100. "47 RM 4- 
° receding week, the same auctions sold 1,1 | dr., $875, ‘46 Super sedanet, $805. ‘40 | DeSOTO—°49 Custom 4-dr., $1,500 $1,950*; club coupe, $1,050; Land Cruise 
i 0 bere af th i588 units offered. werd List | Ril cub coupe, $208 “pe DODGE- ‘47 Custom 2-dr., $890. 42 4-dr.,| sedan, $945, °47 Commander sedan. $6. 
or 70 percent, o ely - 5° ee , . : | CHEVROLET—’50 SL Deluxe 2-dr., $1,500.. _ $235 WILLYS— ‘48 Jeep (with snow plow}, $72 
Prices marked with an * indicate a unit equipped with | $1,460. "49 FL Deluxe 2-dr., $1,325; 4- a ;, 51 oo > 4-dr., $2,185°; | ‘$7 station wagon, $750* 
in tennnntuel ai ae dr., $1,300; SL Deluxe 4-dr., $1,325, (6) ‘%-ton pickup, $1,445. '50 CD (8) 
automatic transmission or overdrive. $1,310; 2-dr., $1,300; SL Special 4-dr.. COMV., $1,500; 2-dr., $1,500, $1.585*; De- | ALBANY, N. Y 
, . $1,650; club coupe, $1,650; (98) Del $1,350. ‘48 (V-Plate) dump, $1,000; FL ‘luxe (6) 2-dr.. $1,260, $1.335; '4-ton | - Raia 
DENVER S ‘s ae ri nate’ 1.600 ip aan aerosedan, $1,075, $1,070; SM 2-dr., $1,- pickup, $1,005. ‘49 Custom (8) 4-dr ‘Tim Anspach's Dealers Auto <Auctior 
, i ve :050°., ’ ‘ 650. "49 (88) | 025; FM 4-dr., $1,030, $1,010, "47 FM $1,075*, $1,170*, $1,180* ‘47 SD (8) | Sale every Monday Prices are for sale 
(Denver Auto Auction, Inc. Sale ig | =, ey ; (98) 4-dr., $1,570°, $1,- 4-dr., $945, '46 FL aerosedan, $700; %- 2-dr., $660. of March 5.) 

Tuesday at Littleton, Colo, Prices are for 450. 7 pg ped $760 ton panel, $325. ‘40 SL 2-dr., $295 ' | HUDSON—'49 Super (6) 2-dr., $1.200. ‘48 (Prices higher than previous week on 

sale of March 6.) aha PLYMOUTH—'50 Deluxe 2-dr., $1,450. ‘49 CHRYSLER-—'46 Windsor 4-dr., $800 2-dr., $985*; Commodore (8) 4-dr.. $855. elean cars. Ceilings stopped bidding on 
(Prices steady. Sold 203 un SD club coupe, $1,050, $1,150; 4-dr., | DeSOTO—'51 Deluxe club coupe, $2,050 42 (6) 4-dr., $235, five of nine 1951 models entered and 

offerings.) ‘ $1,310. "48 SD 2-dr., $955. '47 SD 4-dr., ‘50 Custom club coupe, $1,805. '48 Cus- | LINCOLN—'49 2-dr., $1,265" also on a few select °50 models. Other 

BUICK —'50 Special sedan, $1,575°. "49 $840. '38 Deluxe 2-dr., $185. tom 4-dr., $1,035. MERCURY 51 2-dr., $2,360, $2.480°. ‘50 |) units still under ceilings, Sold 92 units 

anne ne 7 5 X 7 4 — . : 
Super sedan, $1,300%, $1,355*, $1,405°, | PONTIAC—'50 SL (6) 4-dr., $1,500; (8) |DODGE—'47 Custom 4-dr., $890 _2-dr., $1,500*, $1,535". 49 4-dr., $1,280°. | out of 113 offerings.) 
$1,430, $1,450°, $1,455°. ‘48 RM sedan. |  conv., $1,880*. '49 SL (8) 4-dr.. $1,510*, |FORD—'51 Custom (8) conv., $2,140. "50 NASH—'50 2-dr., $1.405°. "49 Ambassador | puso —'50 Super sedanet, $1,810*. "49 
Joa5*, "$1,005, $1,080, "47 RM sedan, | $1,390; 2-dr., $1,480; Chieftain (3) 4. | CD (8) conv., $1,625. '49 Custom (8) 4-dr., $1,280"; (600) 4-dr., $1,165°. '47| “Super conv., $1.485; 4-dr., $1,625; RM 
$780. ’ | dr., $1,200, $1,560*, '47 SL 2-dr., $890. | Conv., $1,250; '2-dr., $1,120, $1,100. ‘47 | 4-dr., $665. | O-dr.. $1.450*. $1.520*; 4-dr.. $1,590", 

CADILLAC—'50 (62), sedan, $3,575", $3.-| 146 SL 2-dr., $000. "42 club coupe, $300. | 30 ,(8) A-dr., $670. "46 Sb (8) Zar, ONPAMDREE oD ey soar 'sisaor, gi, | $1,635". “48 RM A-dr., $1 125. "47 Su: 
645°: (61) sedan, $3,415°. ’ ( se- STUDEB : ° c ‘ ’ 50, ($ ) Dehixe 4-dr., $1,630*, $1,.560*, $1.- | 625". t -dr., ° ioe § 
dan, $2,520°, $2,580°, $2,690*, $2,695*. “tae. gee ae $2250, oko | MUDSON—'47 Super (6) 2-dr., $670; Com- | 535°. "48 (66) 2-dr.,_ $885, “47 4-dr., | a Game) oa 0 sicsitaaeas 
48 (60) Special sedan, $2,125*, $3,338". Champion 4-dr., 2 at $1,250: 2-dr.. $1.- | modore (6) 4-dr., $735. ‘41 (6) 2-dr., $680. °46 (76) 2-dr., $760. | CADILI a; e (a0 et 9 

CHEVROLET—'51 Bel-Air, $2,100, $2200; | 409; “Land Cruiser 2-dr., ‘$1,500. 49 | « SaaeR sh nog, | PRY MOUTH "40 2-dr. $1,195, 81.175, 147 | CAT TIAsteD) audr. 2,000", $2,085", $2 
FL Deluxe sedan, $1,805; %-ton pickuP. | Champion 4-dr., $1,005; Land Cruiser | RAISER ~'49 4-dr.. $1,075. 48 4-dr., $720. BD 4-dr., S000. 46 SD 4-dr., 9615. 9686 ay? an? gta eaees “lt ainy eae 
$1,400, $1,475. '50 Bel-Air, $1,825, $1.-| 4 ar $1,200; 1-ton stake, $900 , MERCURY—'49 4-dr., $1,300. PONTIAC—'51 Chieftain (8) 2-dr., $2,130°*. 130°; (61) 2-dr., $2,050%. ‘47 (62) 4-dr., 
$1.400.1) Deluxe sedan, $1,510, $1,520, | wirgin 51 Jeep station ‘wares, $1,550, | OLDSMOBILE—'49 (98) 4-dr., $1,450°. | (49 Chieftain (8) 4-dr.. $1,375. "48 (8) | SEOs wi 
$1,525, $1,530, $1,550, $1.680°; conv.. | "+49" Seepster, $850; station wagon, $1,-| 1%, (98), 4-dr.. $1.255°; (78) 4-dr., $1,-  2-dr., $1.120.° "47 (6) 2-dr., $875 a. o. ba a ee ee 
$1,580; FL Special sedan, $1,430, $1,475, | 975 (+47 station wagon, $750 7 Pir" | 240%. '46 (76) sedanet, $800* Ng I cornet ON nage A lg i 
$1,480 $1.485, $1,490; \% -ton pickup, 6 . 4 | PLYMOUTH—'51 Concord 2-dr., $1,580 CONCORD M ASS 430; SL Deluxe club coupe, $1,500; 4-dr., 
$1,095. '49 SI. Deluxe sedan, $1,100. " | °50 SD 4-dr., $1,495, $1,420. '49 SD club . ea ee SLSSS. 69 Si. Detame cm coupe, 9i.- 
$1,225, $1,250, $1,260, $1,300. $1,305, DETROIT coupe, $1,210. ‘48 Deluxe 2-dr., $925; . (Concord Auto Auction, Inc. Sales every | 270, $1,250, $1,275; 4-dr.. $1,250. $1,000. 
$1,340. $1,345; %-ton pickup, $790, $865, (Apteo Auto Auction. Sale every Wed- SD 4-dr., $915. °39 4-dr.. $250. Monday and Friday. Prices are for sales $1,300; conv., $1,310. ‘48 FL aerosedan 
$960, $1,095, ‘48 FT, aerosedan. $945. | nesday. Prices are for sale of March 7.) |PONTIAC—"50 (6) 2-dr., $1,590, $1,505. of March 2-5.) |} $1,085,; SW 4-dr.. $1,000, $735. _ °46 FI. 
$950, $955, $965, $970, $1,055; FM sedan. | (oid ¢2 units out of 89 offerings.) — | wt (8) 4-0r.. $1,450. '41 (6) 4-dr., $310. (Sold 159 units out of 268 offerings.) | 4-dr., $630; SM club coupe, $625; 2-dr., 
$770; $800, $805, $810, $825, $910. "47 | Bre iso super 4-dr.. $1.375. ‘47 8 WILLYS—'46 Jeep, $495. BUICK—'50 Special sedan, $1,600. "49 RM| $725. (42 FL aerosedan. $260; FM 2-dr 
£770. sam” $525. $735, $800, $845, $965. | BUICK — 49 Super 4-dr., $1,375. '47 Special | MISCELLANEOUS —'45 International KS-7 | sedan, $1,485; Super sedan, $1.595°, $380. "41 MD 4-dr., $350. °40 MD 2-dr 
"46 SM sedan. $575, $660, on $685, a $900. ’ . 30. Super (W-Plate) dump, $800 $1,530; sedanet, $1,500, $1,465. ‘48 Spe- cuuraan 49 Wine seas $1.075 

v ‘ sonv., b »{ ‘ 5 47 3 ' SLE indsor 4-dr., O75. 
$750. '41 sedan, $305, $310, $380, |. | CHEVROLET —'50 SL Special club coupe, . ; cial sedan, $1.015. '47 Super sedan, $900. | CROSLEY—'48 station wagon, $225. — 

CHRYSLER "49 sor sedan, $1,015, $1,-| $1,375; SL Deluxe 4-dr.. $1,450. "49 FL | N. PLAINFIELD, N. J. $225; Special sedan, $420. '41 ‘Speciai | DODGE "50 Wayfarer 2-dr.,, $1.40. "49 

‘ ; 015, . . 7 | ; 225; § al s ’ . Spec : _ ; , , 
ae $1,105. ‘47 NY sedan, $890. —" oeen’’'-at am’ =. w= FM | (Lebanon Auto Auction. Sale every Wed- sedan, $337; sedanet, $255. ‘40 Contary Coronet 4-dr., | $1.010; Meadowbrook 

DeSOTO—'50 Deluxe sedan, $1.805°. | $730. 41 SD 4-dr.. $310 aa , $760 | nesday. Prices are for sale of March 7.) sedan, $60; Special conv., $140; Super d-dr., $1,375. 948 Deluxe 2-dr., $860; 

Pen si %-ton pickup, $1,065. "60 CD | 3790, 'S1 SD s-dr., $310, $305. (Prices off $25 to $50 on 50 models, sedan. $250. ee a 
18) sedan, $1,380, $1,460, $1,480*. $1.- RYSLER'50 NY 4-dr_. $1,760. with others steady. Sellers not entering CADILLAC—'48 (62) conv., $2,400°; (61) 
495°, $1,575*; Deluxe (8) sedan, $1,195, = pe, $1,000. -dr., | "51s. Sold 84 out of 104 offerings.) sedan, $1,870°. 7 a oeeeme (6) ate coupe, 53.508 
$1,250, ‘$1,330, $1,345, $1,360, $1,375, | One 49 conv. $1,250: C BUICK—'50 RM Riviera 4-dr., " $2,150*, | CHEVROLET—'50 SL Special sedan, $1,-| 74h: $2360), far. $1120.) 48 Sp 18) 
$.2ee, 48 Custom. (8) sedan, $1,070, |PODGE—"49 conv. $1.250; Coronet 4-dr.. | $2,100*; Special 2-dr., $1,625. ''49 Super | 510; SL Deluxe club coupe. $1.500, $1,- Se” Mie ten aL 
$200, $1,140, $1,150, $1,155. $1,210, | $1400; Wayfarer, 2-dr.. $900. '48 Cus-| 4dr... $1.500°. $1.545°. "48 Super sedan, | 710*: sedan. $1,515; FI. Deluxe sedan, te ee ee ee ne 
$1,225; Standard (8) SE ee nies FORD—'51 ‘club coupe, $1 350 ‘ee° = pg a “Se cote, $1,050, $1,500. ‘49 SL Deluxe sedan, $1,350, po (8) a wagon, $680. °40 
1,005, $1,010, $1,020. $1.Wor "49 4. Sant oad ae ; , . $900, $885. ‘46 Super | $1,260; conv., $1,385. $1,310; %-ton | simpson st : ee 
SNe og ria ngs, “a7 a) | BLPED. 8, ar gAihg ine wagan. | Sedan ge, "650, ‘S00. 1 special ne: | chun. SGD. 48 ar sedan. Suz: cub | RARWW — "oi "Bele! Sur. 1-10, “4% 

555, $610, 55, 5, : $1. ; + ,055, 050, 50, $925. | . a coupe, $975. ‘47 FM sedan, $800; club ye Hy P are ; : . 
oe... sedan, $180, $405, a8 station wagon, $725. "46 2-dr., $690, |CHEVROLET—'50 SL. Deluxe sedan, $1,-| coupe, $875, $900; SM sedan, $825: FL| ywenGuke 

FRAZER —'49 Manhattan sedan, $935°. "48 | FA ou. gan gzi0 600; FL Deluxe sedan, $1,520, $1,515. | sedan, $925. '41 SD club coupe, $360) MEROURY—"49 4-dr., $1,200. "48 4-ar 
sedan. $725*, $830*. '47 sedan, $670. . |HUDSON—'51 Hornet’ club cou $2,200 49 SL Deluxe sedan, $1,270, $1,260; SL | $285, $300; sedan, 2 at $365. ‘40 MD NASH_—'49 (600) 2 47 (8 

HUDSON—'51 Pacemaker sedan, $2,015*. can dalee “3880 pe, ’ . Special sedan, $1,160, $1,150. "48 FL | sedan delivery, $200; sedan, $290. '39] "9.4 $650 Ae $1,100, | *47 andl 
"SO Pacemaker sedan, $1,305. 46 Com- |. ten .3 4ar $730 — at aoe 47 eten station wagon, | MD sedan, $160. $265, $125, $150. ‘38 =—ae:, — 6 (600) 4-dr., $580, $625 
modore (6) sedan, $435. MEROCURY._."49 oe sane 5; sedan, : 4-ton pickup, | conv., $135. 

( : : pe. $1,250, 690. 775 | CHRYS ' : 

sAnEe 46 coden, 918 $480. | NASH—'48 (600) 4dr. $770. "47 (600) |CHRYSLER 49. Witney ‘now, 0:| ce Bahan MANHEIM, PA. 

) dan, 00. f 4-dr., $670. 625*. '46 Wind xe , ie ramen 9 ae (Manheim Auto Sales & Auction, Inc 

MERCURY—'51 sedan, $2,555*. "50 conv., 4 : ; o*. 3 ndsor sedan, $815*. DeSOTO—'50 Custom sedan, $1,860 3 comnts te See ala : 

SL S65", °40 sedan, $1,270°, §1,410°, $1,- | CLDGNOBILE "49 club coupe. $1,500, | DeSOTO—"46 Custom sedan, $815°. Bowen — 46 coda, $1,085. 46 codan,Jooea gy TMty. Prices are for sale of 
475*. °48 sedan, $875, $1,000. "47 sedan, ar, $760. $810° r., 180. "47 4- DODGE—'49 Wayfarer sedan, $1,460. ‘48 $785. '39 sedan, $105. ; Sold 63 uni 2 
$520, $730, $735. '41 sedan, $230. |PACKARD'49 4-dr.. $1,125. "48 4-a Custom sedan, $1,200, $1,070. '46 Custom | FORD—'51 Custom (8) sedan, $1,800, $1,- an oe ES OS See SN) 

NASH-—'50 (600) sedan, $1,395. "49 (600) |" “Sooo +46 gar. $000, sedan, $800°. | 812. '50 CD (8) conv., $1,680*; sedan, | BUICK-'50 Super Riviera coupe, $2,080; 
sedan, $935, $1,030. ‘46 Ambassador se- | ppyyouTH 48 2-dr.. $830. “47 b ‘ORD—'49 Custom (8) sedan, $1,160, $1,- | $1,325*, $1,440, $1,530; Deluxe (8) se-] Special 4-dr.. $1,480. ‘49 RM 4-dr.. $1.- 
dan, $425, $565. coupe, $625; 2-dr., $790, $675. 0 | “48 $1,100; Standard (6) sedan, $1,095. | dan, $1,015; Crestliner, $1,750*. '49 Cus-| 520°. 748 RM 4-dr., $1,200. ‘47 Super 

et teLE "so (98) sedan, $2,190°, |» Coupe, $625; 2-dr.. S790, SoD, | 38, SP (8) conv., $945. "46 SD (6) sedan, | tom (8) sedan, $1150, $1,070. $1,000; | -, itn $960. : 
$2,190°, $2,245°; (88) sedan. $1.930°, | gc79 gs35, $810, $790. | HUDSON "49 (6) sed | Standard (8) sedan, $1,135, '48 8D (8) | CARMA st ator sedanct, ‘Sirsd: (61) 
$2.010*, $2.060* $2,080*; (76) sedan, | epi DeERAKER ‘42 4-dr.. $215 HUDSON —'49 (6) sedan, $1,090. | sedan, $910; Deluxe (8) sedan, $785. '46 62) 4-dr. | $1,200; sedanet, $1,180; (61) 
$1,635*. '49 (98) sedan, $1,515°, $1,535°: ¥ 2 - $215, ISER—'49 Traveler, $925. ‘47 Special SD station wagon, $885; sedan, 2 at|_,4-4r.. $1,130. 

(76) sedan, $1,130%. ‘48 (66) sedan, | OAK i. sf cance $525. $550, *42 sedan, $130. ‘41 Deluxe (3) | CHEVROLET —°50 FL Deluxe 2-dr.. $1.- 
$990°. '47 Oldsmobile (78) sedan, $695. AKLAND, CALIF. ANCOLN "49 (Cosmopolitan sedan, $1,- | sedan, $335, $520. "40 sedan, $145, $150. 600°; %-ton pickup. $1125. °49 FI. ‘De- 
"46 (78) sedan, $680° se ee : 520°; sedan, $1,435. ; | $225, $175. °39 sedan, $100. '35 1%-ton] luxe 4-dr.. $1,340; SL Deluxe 4-dr.. $1.- 
PACKARD. 49 ‘sedan, $1,205°. "46 sedan, | ea a ee Somme Wholesale | MERCURY —'49 sedan, §1.370*. "48 sedan, | | wrecker, $300. 300. '48 FIL aerosedan. $1,150, ‘47 FM 
é, Fae Bg 5: sday, Prices are we: ‘47 sedan, $810, $770. HUDSON —'42 sedan, $110. 2-dr., $860. '42 FL aerosedan, $465. ‘41 

PLYMOUTH—'51 Cambridge sedan, $1,800. | “(prices lower on all models.) mF 48 Ambassador sedan, $860. ‘47 | KAISER—'51 Standard sedan, $1,465. wuvdeue 
"50 Deluxe sedan, $1,435, $1,485, $1,495. | BUICK—'50 Special 4-dr. $1 730: Super olLbanmomin sedan, $770. LINCOLN — '49 Cosmopolitan sedan, $1,- CHRYSLER 49 NY 4-dr.. $1,540. 

49 SD sedan, $1,395. '48 SD sedan, $830, | Riviera 4-4r. 49.150" "49 Ris mS 7 _ c—'49 (88) conv., $1,680*; 600*, $1,400". °48 sedan, $640. DeSOTO— 49 Custom 4-dr.. $1,575*, $1,- 
Seea "ds anten. Game. "41 cogan, O95. | Jay OLsee 'sieane Gites este Ge) Se coupe, 91.818°, 68 (98) conv.. MERCURY —'50 club coupe, $1,600. "49 es 2 $025." 4-dr., $1,185. '47 Cus- 
e | 2 oe & , $1,460, $1,510, $1,- ; : sedan, $1, , $1,235. '47]| club coupe, $1,300*, $1,325. ee Seen . 

PONEIAC—'S1 Chieftain (8) sedan, $2.-| ‘a7 ee ee Be Ee $1,210. (76) sedan, $905. "46 (78) sedan, $780*, | NASH—'47 (600) sedan. $580, $625. "46 DODGE—'51 Meadowbronk 4-dr.._ $2.100 
510°. "SO BL (8) sedan $1.625. $1,745°. | gi 045. $800. °41 conv.. $235. 40 4cdr. | Phe mou ; Ambassador club coupe, $750. °41 (600) 50 Coronet 4-dr.. $1,690*; Wayfarer 
$1,860°. 49 SL (8) sedan, $1,370* $1.-| $185: 2-ar.. $230 ., $235. -ar., | PLYMOUTH 49 SD. club coupe, $1,300, | sedan, $210. or taka on Slee 4-dr., $1,510 
$20, $1,450, $1.505°, $1.515°. "48 (6) se- | ¢, Pa . Sa .240; sedan, $1,280, $1,275. '48 SD | OLDSMOBILE —'49 (88) sedan, $1.555°, 9 Coronet 4-dr., $1.540°. 
£20. $1450. Bat egy sedan. $725, | CADILLAC "49 (62) club coupe, $2.795°; | | sedan. $1.075, ‘$1,060. '47 SD sedan, $75. | $1,575. "47 (76) sedanet. $1,060". 590, | FORD—'50 CD (8) 2-dr., $1,500, $1,400 
46 (6) sedan. $710. LD Sty eae gS 88 gdh conse ge, | PONTIAC —'48 SL (8) sedan, $1.185°, $1,- | (98) sedan, $700°. "41 (98) club coupe, 49 station wagon. $1.460. ‘47 4-dr 

STUDEBAKER ‘50 Champion sedan, $1,-| 5758. il ial 10 Oe 14 46 SL (8) sedan, $830, $750 $225. ssiiienee 2-dr.. $750, $740. 
325°, $1,460*, $1,570*. "49 Champion se- | CHEVROLET—'49 SL D ; . Scie PACKARD — °41 (110) sedan, $200. '40/ ge + =. nie a on’ 
dan, $1.115*: '%-ton pickup, $870, ‘48 | an. Mae. aoe ee o., .e, MASON CITY, 1A. |} (110) sedan, $105. eumun 49 2-dr.. $1,300, "46 4-dr.. $775 
Commander sedan, $595 - 4-dr., $400. ‘41 4-dr., $345; ‘club coupe, (Lapiner’'s Used C A 3 | Fae OUTH—'50 Deluxe sedan. $1,400. °49 (76) 7 4 aaa eo 

WILLYS_’51 \s-ton pickup. $1,745; panel, | $350. 40 4-ar. $395 _ - “ rs “ : ar Auction. Sale every Deluxe suburban, $1,250; sedan, $975; ea r.. $1,430%. °'48 (98) 4-dr., $1, 
$1.355*. '48 %-ton pickup. $620 | CHRYSLER 5O NY ee $2,005. °49 _ nesday rices are for sale of March| SD evonv., $1,335; club coupe, $1,175: pe Raa caee $835. °47 (66) se 

: : ° awe | sedan, $1,190. ‘48 SD seda 900. "42 -eenmtnem 
VALDOSTA GA. phy 4-dr., $1,770; Royal club coupe, | (Only new, low-priced cars affected by SD sedan, $170. ‘41 sD conv 30 12) PLYMOUTH ‘50 SD 4-dr.. $1,625; 2-dr 
: DesOTO—’ Ss : ceilings. Sold 117 units out of 181 offer- PONTIAC—'50 Chieftain (8) Deluxe club $1.340. ‘49 SD 4-dr.. $1,235. '47 SD 
(Tom Hewitt Auto Auction. Sale every | o et ge $1,750. ‘49 custom 4- | ings.) * coupe. $1,780. °49 SL (8) oie c. 4-dr.. $840. °46 SD 2-ar. $800. ‘ 

Friday. Prices are a < = a. i. A eluxe club coupe, $1,550; a aa Special 2-dr., $1,450, °49 RM 485*, $1 360°. 48 SL (8) sedan. $1. PONTIAC—'50 (8) club coupe $1.735 

(Sold 149 units out o offerings. -dr., $1,510. -dr., $1,365*. "46 RM 4-dr., $680 75, . } ; > 47 To ae rooney 
CK—'50 Super 4-dr.. $1,800, $2,060°; DODGE—'49 club coupe, $1,410, $1,225. CHEVROLET—'50 SL Deluxe de 51,5 @ Gin ‘oe co. « oo 

nell a ) 2-dr., $1,500, (6) sedan 8 

Fee earn Sore 40 RM 4-dr. 47 1-ton stake, $796. 51.008, @1,000, 81.408. 05 FL. Deleme 9 | G08. Termede 08) env tee, EN, N. J. 
+ 98.076. ' | FORD—'49 Custom (6) 4-dr., $1,200; 2-dr., | dr., 2 at $1,205, $1,230, $1,300; > | sae: Me teiweiee Geek ‘el lee eee i 
$1425. 49 (62) Aedr., $2,625, '48| $1,100; custom (8) 2-dr., $1,165; conv., | luxe 4-dr Og 285) $1 2608 fae Be daae | £180) BL, (8) “sedan, $855. °41 (6) sedan, | 4 was ae te a eee 

cab : ea | $1,380. "46 (8) 2-dr., $610. ‘41 club, 2 .. $1,295, $1,260. '48 FL 4-dr.,| $490, $275, $190, $185; (8) club coupe, | @%,, prices are for sale of March 2.) 

(62) 4-dr., $2,025°. ,380. é * ; clu 2 at $1,000. "47 FL aerosedan, $920, $855. | $475: sedan, $425. "40 (8 : (Prices steady. Sold 48 units out of 
“'51 SL Deluxe club coupe, | _ coupe, $345. '46 SM 4-dr., $6 ‘ 5 ER) aR a en) a . 

Os, 830. 50 SL ‘Deluxe. 4-dr.. $1,520; | FRAZER—'47 4-dr., $620 $295, $330.7 901% $625. “41 SD 2-dr.,| $240; (6) sedan, $195; conv., $235. '39| 17 omtertngs.) 

. F D -dr., 3 ' | HUDSON—51 an. 3 135, ise: didi Nel 295, $330. ’ : (8) sedan, $165. BUICK —'50 Special 2-dr., $1,525*. ‘49 
con. a as. AST 525, $1,050"; | ———— 1+ 99.135, $2,250, "49 CHRYSLER—'48 Windsor 4-dr., $1,015. STUDEBAKER — °48 Commander cony.,| Suber 4-dr., $1.560*; 2-dr. $1,530*. '48 
luxe r., $1, . é { . . 4 | _ Se RM sedanet. $1.270*. °47 RM 4-dr., $1 


Special 2-dr., $1,440. ‘49 SL Special 2- 
dr., $1,200, $1,150; 4-dr., $1.200; FL De- 
luxe 2-dr., $1,275; %-ton pickup, $800. 
"48 station wagon, $780; FM 4-dr., $900. 
'47 FM 4-dr., $600. ‘46 *'-ton pickup, 
$440, $300 

CHRYSLER—'49 Windsor 4-dr. $1,600*; 
NY 4-dr., $1,425. 

DODGE—'50 Coronet club coupe, $1,700. 


060; Special sedanet, $985. °'46 Super 
sedanet. $895. 

CHEVROLET—'50 SL Deluxe 2-dr., $1 
495; SL Special 2-dr.. $1.350. $1,345 
‘49 FL Special 4-dr $1180: FL Specia 
2-dr.. $1.110. ‘48 FM 2-dr., $930, $910 
"47 FL 4-dr., $890. 

CHRYSLER—'49 NY sedan. $1,.600* °47 


"48 1%-ton pickup, $650. '47 Custom 4-dr., ry , . : ; : ee NY conv.. $1150. ‘46 Windsor Higt 
$685. — « 4, . = ' 3 : lander sedan $899: Roval sedan. $885 
FORD—'51 Custom (8) conv., $2,075, '50 b oe «atch coum . DODGE—'50 Wavfarer 2-dr.. $1.460*, ‘4! 


Deluxe (8) 4-dr., $1,440, $1,400; CD (8) 8 Coa Coronet 4-dr.. $1,300. °48 Custom conv 
4-dr.. $1,260, $1,430; CD (8) 2-dr., ae ! ’ ‘ eat $1.085: sedan. $1.035: club coune, $1.010 
$1,475. ‘49 Custom (8) 4-dr.. $1,100, < j FORD—'50 CD (8) 4-dr.. $1.495: 2-dr 
$1,060; Custom (6) 2-dr., $1,050, $950; 1s 4 1 $1.485; Deluxe (8) %-dr $1350 4 
Standard (8) 2-dr., $1,090, $1,075; %-ton : hem pe hes Sted al emer : 
pickup, $800. ‘48 SD (8) conv., $775; inl 

4-dr., $900. $800, $975, $860. ‘47 SD (8) 
2-dr., $780, $750; club coupe, $895; De- 
luxe (8) 2-dr.. $675. ‘41 SD (8) 4-dr., 
$395; Deluxe (8) 4-dr., $230. 


f etree ana er Custom (8) 4-dr. $1.150. $1990, $1,085 
we prapeneasie ‘47 SD (6) 2-dr.. $765. ‘46 SD (8 
4-dr., $700 

MERCURY—'50 4-dr. $1.695: 2-dr.. $1 
650. '49 4-dr.. $1.395. ‘46 4-dr.. $780 
OLDSMOBILE—'59 (88) 2-dr.. $1,810*%. "49 


HUDSON—'50 Commodore (8) 4-dr., $1,- (98) 4-dr.. $1.600*: (88) 2-dr.. $1,595* 
"48 (78) Deluxe 4-dr., $1.250*: (76 


475. '47 Commodore (6) 4-dr., 
4-dr.. $1,195. 


$575. 
KAISER—'51 Henry J 4-dr.-2-dr., $1,225. 
Sioa "St Money J 6-6r. 3-4 | Sunshine Buick Co., Sarasota, Fla.— | PLYMOUTH '50 8D club coupe. $1,500 





“= a ai ton ae fae +2. ae efficiency is the keynote of the company's new building. The service section is 52 feet deep and all equipment is in the center. 198 $1165, $1135. “48 — ‘cm 
1,250. ‘47 4-dr., $825. , ’ » | En ences to the 23 stalls are on both sides of the building. Customers park their cars outside to have work orders written. In that way ¢ $960. 
OBILE—'50 (88) 4-dr., $2,010°, the interior of the service area is not tied up with waiting cars. Total floor space is 14,600 square feet. H. O. Leuschner is president a ae ae oe eae’ $1 
; . 25; nder -dr., 015 
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*# In 1950...The News carried 


more Display Advertising ** 


than any other newspaper *** 


anywhere in a single year... 


355540,013 lines 


New York's Picture Newspaper 


*& x includes Sunday linage, datly linage, full run, split run, 
sectional, upstairs, downstairs, and all tvpes of genera 
advertising... DOES NOT INCLUDE /ega/ notices, cla 


, 
want-ads and undisplay classified. 
2K 2 2 or any other publication 


KK KK with twice as much circulation, daily and Sunday, as 
any other newspaper in America, 
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| About That Hum 


Safe Tires Sound Sweetest, 


Says Goodrich Aide 

DETROIT.—Motorists who _ ob- 
ject to the occasional rumble or 
hum of tires should know these 
sounds are in the interest of their 
safety, William F._ Billingsley, 
manager, tire construction and de- 
sign for B. F. Goodrich, told mem- 


bers of the Society of Automotive | 


Engineers here. 

Perfectly noiseless tires could be 
built but only at the sacrifice of 
good anti-skid characteristics, Bill- 
ingsley said. A silent tire would not 
develop enough frictional force for 
proper starting, stopping and steer- 
ing ability at high speeds. 

The industry’s problem is to find 
out at just what point tire noise 
becomes a nuisance and distraction 
to most drivers, according to Bill- 
ingsley. 

“Although sound patterns and in- 
tensities can be obtained with 
noise analysis equipment, the point 
at which sound becomes annoying 
and the frequency which produces 
this sound is hard to find and eval- 
uate,” he said, “We still have to 
get out and get under to try to 
get the real answer. 
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Hi hways & Safety... 


New Road Rebuilder 
Slashes Costs, Time 


| is fed into a mobile “road plant,” 
| where it is pulverized and mixed 
with Shell asphalt softener. 

The rejuvenated pavement is re- 
laid behind the mixing machine 
and the lane is opened for traffic 
immediately. 

Additional solid components may 
be added before the mixture is re- 
laid. In this way, weaknesses in the 





By Tom Hewitt 
Staff Writer 

( LD roads can be rebuilt twice as 
fast and at half the cost, it is 
jelaimed, with a new process de- 
veloped jointly by 
Shell Oil Co. and 
Reclaimix, Inc., 
Sacramento, Calif. 


NATIONAL SAFETY 
| councin’s 
| 





; Pas The new tech- a. 
Vga nique permits/|°rginal pavement and base are 
roads to be re-|Corrected so that the rehabilitated 


built speedily,|'0@d is better than the original, ac- 


to ‘ ‘ * s 
without detour-|Cording to J. G. Jordan, vice-presi- 
———. ing, and con-|dent of Shell. 

serves road-build- process can be worked on 


T= 
one lane while traffic continues 
on the other. 

“Motorists who had to drive over 
the rough, pot-holed roads so com- 
mon during World War II will 
cheer this development, in light 


ing materials 
which are fast becoming scarce. 

First, the old pavement is 
ripped up and tested to deter- 
mine what additional compon- 
ents, if any, are needed to 





produce the desired road quali- 
ties. The broken-up pavement, 
which previously was discarded, 


of the present emergency,” Jordan 
said. 

Jordan said the process saves up 
to 50 percent in highway repair 
| costs. 

First field tested in 1947, the 
new technique was given its first 
full-scale trial on a public road 
during the summer of 1950, The 
test, held in cooperation with the 
California highway department, 

| was held on U. S. Highway 40 
near Sacramento. 

This heavily-traveled road was 
|not only in bad condition, but the 
| pavement was unusually thick and 
| tough. 


W ilson, Hufstader 
‘Praise Detroit's 
Safety Gains | 


“If Detroit's traffic accident rate | 
in 1941 had continued in the same | 
trend, perhaps we would have had | 
three times as many fatalities in 
1950 as the 197 persons who died 











A crowd of high school students encircled the presentation ceremony when George A. 
Blanchard, Chevrolet dealer in Bridgewater, presented a car to the board of education for 
driver instruction. 


Dodge Now Allows 
Truck Inspections 


Away from Home 


DETROIT.— Purchasers of the 
new B-3 series of Dodge trucks 
now may obtain free 1,000-mile and 
3,000-mile service inspections and 
needed warranty replacements even 
while the trucks are carrying 
cargos in distant states. 

L. F. VanNortwick, director of 


or in Ue Dodge trucks operat- 
ing in the U. S. 

| It is necessary only for the owner 
or driver to present the warranty 
and service certificates received at 
the time of purchase to obtain this 
free service many miles from home. 


Fraud, Theft 


Manual Tells Methods 


Of Prevention 


BOSTON. — Methods to prevent 
fraud and theft in a business are 


Dodge truck sales, said the neW | outlined in a manual made avail- 
plan will benefit over-the-road| apie by American Mutual Liability 
haulers, farmers and other truck|/Jnsurance Co. 


- : 142 Berkeley St., 
owners who operate their vehicles . 
over great distances. 

He pointed out as an example 
that it now is possible for a Chi- 
cago carrier engaged in hauling 
citrus fruit or vegetables from 
Texas, Florida or California to 
place a new Dodge truck into im- 
mediate service and obtain the free 
inspections and needed warranty 
replacements in practically any city 
on the route where there is a Dodge 
dealer. 

The new plan is available for any 
transient owner who requires this|that physicians report the names 


Boston. 

The opening pages of the book 
point out the many opportunities 
which exist in organizations for 
‘loss of property through dishonesty 
and fraud. The need for adequate 
internal controls to discourage and 
check such dishonest practices is 
demonstrated through the use of 
specific examples. 


For Pa. Safety 


A Pennsylvania bill would require 








Use low cost Lisle Magnetic 
Plugs instead of ordinary drain plugs in the 
crankcase, transmission, overdrive and rear 


axle. 


See for yourself how the powerful Magnet in 
a Lisle Plug removes abrasive metal from the 
lubricant before these particles can damage 
vital gears and bearings. Write for Free 


Magnetic Plugs for testing. State size, type 
of Plug desired. 


BESEE oon 


Clarinda, lowa 


last year on the city streets,” said |#ttention while he is beyond a 50-/of persons suffering a heart disease 
|C. E. Wilson, president of General] | Mile radius from his selling dealer.|which may result in an attack 
Motors. |Likewise the plan applies to Ca-| while driving a vehicle. 


Wilson, one of the founders of | - 











the Traffic Safety Assn., so summed | 

|up Detroit’s traffic accident record | 
at the 10th anniversary meeting of | 
the association. 
| William F. Hufstader, distribu- | 
|tion vice-president of General Mo- | 
tors, who was reelected chairman | 
|of the association's board of direc- | 
tors, said that despite the lack of | 
modern highways and adequate fa- | 
cilities to store automobiles when | 
not in use, Detroit has made some 
very real progress in reducing! 
|death and suffering and waste on 
|our city streets. He pointed to the 
| fact that in the past decade Detroit 
|has enjoyed a 31 percent improve- 
ment over the previous 10 years, | 
|While the nation as a whole has| 
|made a 9 percent gain. | 
| “Despite a steady increase in| 
motor vehicle travel during the| 
postwar years and in the face of | 
heavy liquor consumption in this 
area, fatal and injury accidents 
caused by drunken drivers have 
| been reduced more than 90 percent 
in the last decade,” he said. “This | 
is a solid tribute to Detroit’s traf- 
fic safety team and particularly to| 
Traffic Judges George T. Murphy | 
and John D. Watts.” 

Sidney J. Williams, assistant to 
the president of the National! 
|Safety Council, said that Detroit | 
|has set a shining example to all! 
other cities in the nation with the 
excellence of its traffic safety pro-| 
gram, The businessmen, industrial- | 
ists and civic leaders who estab-| 


| Detroit, the interests of the corpo-| 
rations they represent and _ the 
| traffic safety movement in general | 
throughout the whole country, he! 
| declared. 





Highway Safety Week 

Motorists in Mombasa, Kenya 
(Africa), are happy that high- 
way Safety week is over. 

It was a nerve-shattering ex- 
perience and produced the oppo- 
site to the desired results, 

Loud-speakers, blaring safety 
slogans, had made drivers jit- 
| tery. As a result, the accident 
| rate hit a six-week high. 


| African Town Curses 
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~ Here is how the 


UNIVERSAL | 


TOP OILER 





"$8.95 


List Price 





Eliminates Sticking Valves—a major source 
of trouble and expense for car dealers during the guarantee period. 

Makes Steady, Loyal Customers—who come back for refills of top 
oil and are prospects for other sales. 

Increases Value of Trade-Ins. Every new car that is equipped with 
a UNIVERSAL Top Oiler has better resale value when your 
customer trades it in on a newer model. 

The UNIVERSAL Top Oiler prevents dry engine wear, neu- 
tralizes corrosive acids, frees sticking valves, and stops carbon 
and gum formation . . . assures constant, uniform top cylinder 
lubrication by metering vaporized top oil through the intake 
manifold. Approved by leading top oil marketers. Packed six to 
the box with an attractive counter display card included. Order 
from your Jobber—or mail coupon for additional information. 








Gentlemen: Date 
Please send descriptive literature on the Universal Top Oiler. 

Name 

City State 


Name of Jobber —— 





704 Allegheny Avenue 


UNIVERSAL LUBRICATING SYSTEMS, INC. o..mont, Pennsyivania 


| ! 
| | 
| | 
| | 
| / 1 
| Address ——_______ | 
| | 
| | 
| | 
| | 
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—! 
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Vacation Travel Outlook 


Vo Marked Volume Drop, But Reduced Spending 
Forecast by AA 


WASHINGTON. Recreation 
travel in 1951 will show no marked 
decrease, but vacation spending 
wil be cautious, the national tour- 
ing board of the American Automo- 
bile Assn. forecast last week. 


“Barring allout war, the num- 
ber of Americans taking vacation 
trips should equal last year’s rec- 
ord peak,” said Richard B. Max- 
well, chairman of the touring 
board. But he said rising living 
costs and the impending tax hike 
may restrict vacation expendi- 
tures. 

“Gasoline octane ratings will be 
reduced but the supplies should still 
be ample for the needs of all civi- 


Junk-Car Racket 
Aids Theft Rings 


In Louisville 


LOUISVILLE. — Certificates of 
ownership, license plates and serial 
numbers of junked automobiles are 
being used by car thieves here to 
change a stolen car’s identity, it 
was revealed last week. 

When a person buys a junked 
auto, he is supposed to register it 
with the county clerk. However, if 
he delivers to the clerk the regis- 
tration, plates, indorsed receipt and 
a copy of the bill of sale, he is re- 
lieved of the duty of transferring 
the registration. 

Many junk dealers and used-car 
dealers do not register their pur- 
chases, the police department said. 
That noncompliance with the law 
makes it easy for thieves to switch 
identities of cars. 

Here’s a case history, taken from 
police files covering investigation 
of City Patrolman James Owen, 
recently arrested for a series of car 
thefts: 


A 1950 Ford was stolen, allegedly | 


by Owen, At the same time, Gil- 
bert & Mitchell, a junk-car firm, 
purchased a wrecked 1950 Ford. 
The wrecked car was not registered 
by the junk firm, which sold it to 
Owen. 

Owen then switched the plates, 
serial numbers and title of the 
wrecked auto to the stolen car and 
sold it, police said. 

Police Chief Heustis complained 
that “lack of manpower” prevents 
careful checking of junk yards and 
used-car dealers to see that they 
comply with the law. 


Detroit Products 
Names McPeak 





DETROT.—H. D. McPeak has| 
been appointed sales manager of 


national accounts for Detroit Auto- 
motive 


nounced by S. F. 
Baker, president. 

McPeak will di- 
rect his 





H. D. McPeak 
portation fields. He has been gen-| 
eral sales manager of City Tank 
Corp., New York, 


Silicone Alkyd Resins 
Announced by L-O-F 


TOLEDO.—Three silicone alkyd 
coating resins, which can be used 
for coating motors, automotive ex-| 
haust pipes, transformers and other 
devices, are announced by the Plas- 
kon division of Libbey-Owens-Ford 


Glass Co. 
The resins offer 


heat, weathering, humidity, chemi- | 
cals and salt spray, the firm re-| 
ports. The three resins are desig- 
nated as Plaskon ST-856, ST-873 


and ST-881. 





Daytona Buys Lot 


Daytona Motor Co., of 354 N. 
Beach St., Daytona Beach, Fla., has | 
lot adjoining their} 
plant for $25,000. J. Saxton Lloyd, 
president, said that the firm even-| 
tually would build on the lot, but} 
that it would be used for parking 


purchased a 


until that time. 


Products | 
Corp., it is an- 


efforts | 
toward procure-| 
ment of national 
fleet sales and 
promotion of the 
company’s line of | 
axle units in the 
construction and} 
highway trans- 


resistance to 
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Horgan Alarmed 


At Dangers of 
Stiff Car Curbs 


| NEW YORK.— Any curbing o 
| automobile production and _ sales 
through credit controls and high 
taxes would seriously hinder the 
natural growth of U.S. economy in 
the defense effort, in the opinion 
of Ralph T. Horgan, chairman of 
the New York District Ford Deal- 
ers Assn., and secretary-treasurer 
of the state Automobile Merchants 
Assn. 

He pointed out that expansion of 
| the nation’s defense program might 
well depend on the citizen’s ability 






{ Touring Board 





lian consumers,” he said. “More im- 

| portant, we have been assured by 
the government that rationing will 
not be invoked unless we get into 
a global war. Though tires may be 
| made largely of synthetic material, 
| there will be enough to go around.” 

Maxwell said 1950 was the biggest 
travel year in history, with close 
to 65,000,000 persons taking vaca- 
tion trips by automobile. Pleasure 
travel, he declared, has become 
“part of the pattern of American 
life, and a major multi-billion dol- 
lar industry.” 

During the period of national 
emergency, Maxwell said, with 
curtailed production of many 
consumer goods, an _ increasing 
number of civilians will find an 





Truck Driver Hero Cited— I 
A Flint auto transport driver was selected as Michigan's outstanding civilian hero of 1950 to move in vehicles. 

by the Rainbow division veterans. Winner was Benjamin Hammel, 34-year-old Navy veteran,| Horgan asserted that automobiles 

who drives for F. J. Boutell Driveway Co., Flint. Hammel received the award for saving the | are big business, and explained 

life of a Flint auto worker, who lost part of a leg after a savage beating by three men. |that more than 9,000,000 people 

Hammel subdued the three attackers and applied a tourniquet to a ruptured artery in the| Work directly in the field of high- 


victim's leg. Left to right: Hammel, Wilber M. Brucker, permanent honorary Rainbow presi- | WaY transportation. 
Thousands of other workers and 








outlet in vacation travel for | dent and former Michigan governor, and Steve Zecchini, whose life Hammel saved. 5 - 

money normally spent otherwise. — - - —_—_—___—__-— erences _.____.| merchants are indirectly dependent 
: : a ne ens — on the automobile as well, he 
‘Travel expenditures, however,” |offers the additional advantage of | advance orders from affiliated clubs stated. 


|he stressed, “are non-inflationary | adding to the nation’s morale and for 1951 travel literature and maps | ; sa 
j;and since they benefit all sections | well-being.” s already exceed the total quantity; auTroMOTIVE NEWS WANT ADS have 
of the country, do not contribute; The 22-member touring board| produced by the association during | been proven the quickest, least expensive 
to the inflation spiral. In these|also heard AAA National Travel| 1950, which totaled more than 30,-|Method of reaching the men who want 


: e j . : a what you have or have what you want! 
times of stress and strain, travel | Director Elmer Jenkins report that | 000,000 pieces. See the back pages of this issue, 
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Here’s Why Over 9,000 Dealers Sell 


foverd dnt 


AUTO SEAT COVERS 


as advertised in... 


Post} ~ 


@© MOST PROFITABLE LINE 
Combines highest volume of sales with generous 
margin of profit. 
© MOST “‘ASKED FOR’’ BRAND 
Seat cover buyers ask for Howard Zink Seat 


Covers because of national advertising. 


© MOST PATTERNS AND MATERIALS 


The widest range of materials and constructions 
are available. 
© MOST FOR THE MONEY 


Howard Zink Covers install easier, fit better and 
have greater appearance appeal. 


Tell You The Full Story. 
| Have Him Gall On You. 





| 
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years of service in Ford has been 
presented to Charles R. Beacham, 
sales manager for Ford’s southeast 
region, He began his career with 
Ford in 1926 as an assembly plant 
trainee. 
a3 * + 
Wilkins Joins Fram Corp. 


As a Vive-President 


general counsel and vice-president | 
of Fram Corp. has been announced 
by Steve B. Wilson, president of 
the Providence firm. 

Wilkins has acted as legal coun- 
sel to Fram and served on its board 
of directors for the past three} 
years. To move up to his present 
post, he resigned a partnership in 
the law firm of Hinckley, Allen, 


Salisbury & Parsons. 
* . * 


Ellis Named Woods’ Aide 


At Commercial Solvents 

Sydney T. Ellis has been ap- 
pointed assistant to the president 
of Commercial Solvents Corp., it 
is announced by J. Albert Woods, 
president. 

Ellis formerly was an Officer of 
W. R. Grace and Co., in charge of 
engineering and technical activi- 
ties. In this capacity he worked 
with the company’s industries in 
the U. S. and South America and 
in development of new projects. 

+ + + 


Mortells Move Up Notch 


At Vibradamp Corp. 

J. W. Mortell, former president, 
has been elected board chairman 
of Vibradamp Corp., Jackson, Mich. 
John E,. Mortell, former vice-presi- 
dent, moves up to become president 
of the firm. The firm supplies un- 


dercoatings, sealers, caulks and 
sound deadeners to the auto in- 
dustry. 

+ + * 


Moyer, Nordyke Promoted 
By Fisher Body 

Appointment of Carl W. Moyer 
as defense plans coordinator of 
Fisher Body was announced by J. 
J. Cronin, vice-president of General 
Motors and head of its body-build- 
ing division. 

Ralph R. Nordyke, who has been 
Moyer’s assistant since 1945, will 
succeed him as general industrial 
relations director, Cronin _ said. 
Moyer began working for Fisher 
Body in 1925 as a clerk in the 
accounting department. In 1945, he 
became general director of Fisher 
Body industrial relations. 

* - * 


Jarvis Named C.1.T. Head 
Of Jacksonville Division 
Universal C.I.T. Credit Corp. has 
announced appointment of Milton 
R. Jarvis as as- 
sistant to the 
vice-president and | 
head of the com-| 
pany’s new Jack- | 
sonville (Fla.) di- 
vision office. | 
Jarvis has been | 
active in the com- 
pany since 1927, 
when he was first 
employed with 








the company in| 
M. R. Jarvis Tampa. He was 
recently sales manager of the 


corporation’s Atlanta division office. | 

The new office will serve Jack- | 

sonville, Orlando, West Palm| 

Beach, Lakeland, Miami, St, Pet- | 

ersburg, Tallahassee and Tampa. 
* 


K-F Ups Hesse to Head 
Dallas Region Sales 


Victor O. Hesse has been a 
Kaiser - Frazer’s Dallas regional 
sales manager, it was announced by 
N. O. Eklund, midwest sales man- 
ager. 

Hesse formerly was district sales | 
manager in the Memphis region. 

e + * 


Club Elects Klein 


QO, A. Klein, regional distribution 
manager for Chevrolet’s Kansas 
City division, has been elected 
president of the Cosmopolitan In- 
ternational club of Kansas City, 

. o 


C.1.T. Names Hayden to Head 


Branch at Kennett, Mo. 


Jewel M. Hayden, Little Rock, 
Ark., has been promoted to branch 
manager of the Universal C.I.T. 


A lapel pin in recognition of 25|Credit Corp. office at Kennett, Mo. 
His promotion was announced by 


C. L. Schaffer, vice-president, in 
charge of the company’s Memphis 
division. 


who has been transferred to 
|Memphis branch, 
va 


Directors and Officers 
Election of S. Everett Wilkins as| Reelected at Bemis 


| Officers: president, F, G, Bemis; 
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Hayden is replacing C. V. Terry, 
the 


* * 
ips 3 a Baie 
At an annual stockholders | 


meeting of Bemis Bro. Bag Co., 
held in St. Louis, the following 


Boyle Motor Delivers to Race Champ— 
This Lincoln-Mercury dealership in Tampa, Fla., has delivered a 1951 Mercury to Frank 
were reelected to serve as direc- | Luptow, national IMCA auto racing king. Left to right are: Luptow: Howard Yantis, Boyle 


tors of the: company for 1951: | sales manager, and dealer John Boyle 
A, V. Phillips, H. H. Allen, F. M. scenes Sas aeudclaonias 


Ewer, D. Belcher, C. F. Scott, H. Clarke, and C, W. Loomis; | vision. His headquarters will be in 


F. G. Bemis, R. D. McAusland, $ > a AY era a 
P. E. Morrill, Judson Bemis, A. H. tre asurer, T. W. Little; secretary | New York. 
and assistant treasurer, R. Ram- 


Clarke, H. V, Howes, G. H. Par- | #"4 a 

sons and H. P. Claussen. Me and assistant secretary, ©. 
At the same time, directors of | ™ Finley, | | 

Bemis reelected the following 





Sun Shifts Hufnagel 
Frederick B. Hufnagel jr. 


Du Pont Names Pusey 


vice-presidents, D. Belcher, P. E. Frank Pusey has been assigned|Oil Co., a company official 


Morrill, F. M. Ewer, H. H, Allen, 
H. V. Howes, H. P. Claussen, Jud- |tive of the eastern district office of | duties as assistant coordinator in 
son Bemis, R. D. McAusland, A. | Du Pont’s petroleum chemicals di-|Sun’s marketing department for the 











during G-ES SPRING 





5 = 






department 

has|Changes affecting service supervi- 

|been appointed assistant to R, H.|Sory personnel. 

| Anders, director of purchases, Sun | 

said.|manager at Chicago, was named 

as automotive service representa- | Hufnagel had been relieved of his|assistant service manager of the 
eastern division. 


duration of the current emergen. y, 
and will devote his time to rep: e- 
senting the company with gove 1- 
ment agencies. Hufnagel joir -d 
Sun in 1933. 

* + * 


Thompson Named to Head 


Byproduct Sales for Budd 


Douglas E. Thompson has been 
appointed manager of byproducis 
sales by Budd Co., Raymond !. 
Littley, automotive sales vic+ - 
president, announced. 

Thompson started with Budd in 
Detroit in 1933, as a helper in its 
salvage and service department. 
He rose through various position. 
in this department and most re 
cently was superintendent of 
salvage and scrap for the firm’. 
Charlevoix plant in Detroit. 

* * * 


| Nash Announces Changes 
‘In Service Personnel 


Nash central office service 
has announced five 


The 


F. W. Ohms, formerly service 


J. G. Slater, for- 


(Continued on Page 31, Col. 1) 





Magazine, Television and Radio Advertising 


MARCH 1 TO APRIL 30 


UST two things to do to ring up extra sales 
during General Electric’s Spring Auto Lamp 
Promotion! First, check lights of every car left for 
Spring changeover. Then jot down the burnouts 
on the handy G-E snap-on memo card. In an actual 
sales test during last Fall's Changeover period, 131 
dealers who took these two steps found that one 
out of three cars needed a lamp replacement. 
This spring your sales possibilities are bigger 
than ever. General Electric’s powerful advertis- 
ing story— describing advantages of the G-E “All- 
Glass” headlamp—will build greater preference 
than ever for G-E auto lamps. And there’s a whole 
new array of G-E point-of-sale aids to help 
make the Promotion pay off at your cash register! 


Remember: One car out of 3 
needs a lamp replacement! 





General Electric auto lamp advertising will appear in 
the Post, Colliers, Popular Science, and Popular Mechan- 
ics. Also on the Fred Waring TV Show and spot radio. 
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Auto Personnel 





‘Continued from Page 30) 


merly eastern regional service man-| branch. Collier joined the company 
iger, will operate from the central| as an adjuster in 1948 and was later 
ffice as assistant service manager promoted to credit and collection, 

of the western division, * * * 


J. F. McFarlin has been trans-| Studebaker 30-Year Pin 


i ferred to the Chicago zone as serv- “er 
& Presented to Christal 


ice manager. A. E. Young has been 

transferred from central regional A 30-year pin has been presented 

service manager to take the posi-|to J. M. Christal, Memphis, Stude- 
| tion of assistant service manager | baker's southern regional manager, 

supervising fleet and Canadian serv-|by K. B. Elliott, sales vice-presi- 
ice sales promotion. R. L. Rasch | dent. 
will work in the capacity of assist-| Christal 
ant technical manager in the El) 
Segundo area—in the Los Angeles, 
San Francisco and Seattle zones. 

* * + 


Alford, Collier Promoted 

os . , ° 

By Universal CLT. Credit Four personnel changes in three 

Universal CLT. Credit Corp. has | divisions of the rayon department 

named William R. Alford district |are announced by E. I. duPont de 

manager for the Mobile (Ala) office,| Nemours & Co. 

and William E, Collier branch man-| pr, Edward F. Wesp, director of 

ager of the Waco (Tex.) office. the viscose rayon research section, 

Alford, with the company since|has been made assistant manager 
1940, was most recently motor sales |of the planning division. 

representative at the Birmingham Dr. E. A. Tippetts, assistant di- 


joined Studebaker in 


phis in 1929. 
| * * 


(DuPont Appoints Four 
In Rayon Department 


..and you’ 


RING UP! 








AUTO LAMP DRIVE! 


Free Display Material...Everything You Need! | 


—— 


G-E all-glass 


"4 Pree ee 


headlamps 







Point-of-sale materials include lampholder, posters, lamp guide, 

\' 4 
snap-on memo card, sales booklet. All free. And ask about - 
our aiming screen for $2.75. 


‘GENERAL@ 


co 





1921 at Dallas, and moved to Mem- | 





HEADLAMPS AIMED 





| rector of the viscose rayon research | 
| section, becomes director. 


Henry C. Froehling, manager of | 
development and promotion of Or- 
lon acrylic fiber and Acele acetate 
rayon, is appointed assistant direc- | 
tor of sales of the acetate division 
jin charge of sales promotion and 
development and fabric develop- 
ment. 

Walter R. Heed, who has been 
working on the sales promotion of 
Orlon acrylic fiber for the last 
year, has been made manager of 
the sales promotion section of the 
acetate division. 

* * * 


Ford Canada Head Named 


To Manpower Council 


Rhys M. Sale, president of Ford 
| of Canada, has agreed to serve 





Discussing Brake-Check Device— 

Gordon A. Weller, replacement sales manager of American Brakeblok, discusses the part 
to be played by Pedal Blok in the company's 195! sales program. Pedal Blok, which he is 
holding, spots most faulty brakes without pulling a wheel, the firm states. Seated are midwest 
| | sales representatives 
| on the Canadian government's | . on i 
| newly created national advisory 
| council on manpower, 

* * * 


Eastman Takes Sales Post 


At Commercial Solvents 
Robert M. Eastman, formerly 
with E. I. duPont Corp., has joined 


Commercial Solvents Corp. as ex- : e 
ecutive assistant to the manager been named by the Canadian gov- 


‘of its Specialties division. Eastman| ernment to direct the motor ve- 
will aid in the marketing of anti-| hicles division of the trade and 


freezes, as well as other automo: | 
tive products of the company. 


| Cochrane Appointed Head 


‘Of Canadian Vehicles 


J. M. Cochrane, vice-president 
of Ford Motor Co. of Canada, has 


commerce department. The de- 
partment will later be obsorbed 
in the defense production de- 
partment, it has been announced. 

Edgar Barker, president and 

director of Modern Tool Works, 
| Ltd., has also been named d-rec- 
tor of the machine tool division 


of the department. 
+ * * 





Whitehurst Is Director 
Roland Whitehurst has_ been 
named a director of Electric Stor- 
age Battery Co., Philadelphia, He 
is also vice-president in charge of 
sales. 


+ + aa 


|General Tire Names O'Neil 


| As President’s Assistant 


The board of directors of Gen- 
eral Tire & Rubber Co. has created 
the new office of executive assistant 
to the president and unanimously 
approved the appointment of 
Michael Gerald O’Neil, 29, to the 
new position. He is the son of W. 
O'Neil, president, and is a member 
of the board. 

Duties of the executive assistant 
to the president are primarily “to 
earry out the policies of the presi- 
dent.” He also has the responsibil- 
ity of coordinating finance, opera- 
tions and sales. 

o - * 


| Chevrolet Names Walker 


To Head Des Moines Zone 


| Allen W. Walker has been ap- 
pointed assistant manager of Chev- 
rolet’s Des Moines zone. Walker 
formerly was zone sales promotion 

manager in Minneapolis. 
| Walker succeeds Kenneth H. 

Eckles at Des Moines. Eckles has 
| been promoted to Chevrolet branch 
| manager at Fargo, N, D. 

* + a 








LaFontaine-Detroit Names 


Coppock to Head Sales 

Earl L. Coppock has joined La- 
Fontaine-Detroit Co, as executive 
vice-president and sales manager. 

Coppock previously was with 
the D. P. Brother & Co, adver- 
tising agency, and prior to that 
| Was in the wholesale and retail 
| automobile business with Chev- 
| rolet and Packard, 


* * * 


Ford Shifts Moffitt 


Appointment of Donald W. Moffitt 
as assistant service manager for 
ithe northeastern region of Ford 
|division has been announced by 
|James E, Campbell, service man- 
ager. Moffitt had been assistant 
service manager for Ford’s Somer- 
| ville, (Mass.) district. 
| * * oo 


Conn. Reappoints Hill 


Highway Commissioner 


Gov. John Davis Lodge has re- 
|appointed G. Albert Hill, of Middle- 
town, to another four-year term as 
commissioner of the Connecticut 
state highway department. Com- 
missioner Hill was first named to 
head the department in 1947. 


* * 7 
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Daley Named Administrator 
Of Fisher Body Insurance 


Thomas E. Daley has been pro- 
moted from assistant administrator 
to administrator of the Fisher Body 
division insurance section, replac- 
ing E. I. Herrold, who has assumed 


ia new position with General Mo- 
|tors, announces C. V. Booth, divi- 
sion comptroller. 


Daley has been with Fisher Body 
since 1934 when he joined the ac- 
counting section. In 1935 he trans- 
| ferred to the insurance section. 








By Arthur E. Jones 


LONDON.—(UTPS)—The job of 
the British aute manufacturers in 
the U. S. was pictured by Sir 
William Rootes, head of the Rootes 
group, when he spoke to the Dollar 
Convention in Britain. Here are 
some extracts from his speech. 

“It was early in my business ca- 
reer that I started merchandising 
in Great Britain, American pro- 
ducts—that is, American automo- 
biles,” said Sir William. “It gave 
me a respect for what I might call 
American ‘zing’—and at the same 
time made me appreciate our faults 
and also, to the full, the thorough- 
ness and the craftsmanship of Brit- 
ish manufacturers in a way which I 
could never have done unless I 
had been able to detach myself, as 
it were, and see us and our methods 
from the outside. 

“The object of my first visit 
was to see the manufacturers 
whose cars and trucks we were 
purchasing for sale in this coun- 
try. Then when I went into the 
manufacturing world I was able 
to study American production 
methods and buy American ma- 
chinery and plant. And the fact 
that we still do is an excellent 
example of the ‘two way’ flow of 
ideas and commerce across the 
Atlantic. 

“And when, after the war I went 
back into the American market to 
sell, I found not merely that the 
previous knowledge I had of that 
market was invaluable, but that 
wherever I went, whatever I did, I 
came up against the _ incredible 
thing — North American goodwill 
and North American friendship. It 
is incredible, because that friendli- 
ness was very marked even with 
business competitors. 


“Some manufacturers look at the 
giant American corporations and 
sigh at their vast resources, their 
vast advertising appropriations and 
simply throw up the sponge. I 


Auto News from Britain 


Sir William Rootes Praises American Methods, 
Looks at Export Prospects of British Makers 
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would rather have them look at the} 
small firms which are today spring- 
ing up all over the U. S. and break- 
ing into the markets, 
“I will not suggest, 
that in certain lines such as, for 
example, our own automobile in-| 
dustry, we can hope to compete on| 
level terms of cost with the giant} 
production of the American auto-| 
mobile manufacturers —though if | 
we could have that large and se-| 
cure home market which I have} 
always urged as the essential pre- | 
requisite of a sound export trade, | 
we might be able to tell another) 
story. 
“Even there, however, by find- | 
ing something different—finding 
a specialized line and going all 
out, we have had a remarkable 


of course, 






Dealer Foster Marks 25 Years in Pendleton, Ore.— 

A. S. Foster (center), head of Foster Motor Co. (Ford), Pentieton, Ore., receives a plaque 
commemorating the dealership's 25th anniversary. On the left is Mrs. H. Wissler and James 
Buch is on the right. As a part of the celebration, the firm used a full-page ad in the 


and continuing success. Our own 


industry alone has sold, since the | 
dollar drive began, approximately | 


$250,000,000 worth of cars and 
trucks in the dollar areas. 


“The Caribbean is a good dollar 
earning area. A little while ago, I) 
went with our representatives to 
a place} 
where I am sure they had almost} 
never heard of a British motor car | 


San Juan, Puerto Rico, 


before. 
“With the help of the 


other Canadian friends, it was not 
long before our company had been 
able to organize a flow of exports| 


bank and|°TS 


Evening East Oregonian. 





| ing British manufacturers and 
merchants, 

“And before I leave the subject 
of Canada, the industry I repre- 
sent has been able to extend its 
distributorships to the point where 
we have got representatives right 
across the Dominion, even to the 
Yukon. The Rootes Group import- 





have even spilled over the 
|}border into the real frozen north 
of Alaska. 


“On the question of advertising, 
ithe defeatists say, ‘What is the use 


to San Juan and the rest of the ; é 

: ‘ | > ~ 
island, and although you ee i 
have considered it an inconsider- | , ’ ss Y 


able market, we have already de- 


livered many cars and vans. 
“At the moment we have urge 


orders for 150 more Rootes products 
and we 


for immediate shipment, 
also have first-class service facili 
ties established there. 

“And the same thing is true 
of other apparently small, but 
nevertheless, vitally important 
territories—for instance, the Do- 
minican Republic, Haiti, Panama 
—all these territories and many 


Others are available to enterpris- 













runs in The 
in any other New York 
What other reason can t 
be for this than th 
The New York Times s 
car sales your way in your 
new car market, easier, quicker, 
and more profitably? Get the facts 


today from our Detroit office— 
TRinity 3-3800. 


Che New York Cimes 


"ALL THE NEWS THAT'S FIT TO PRINT” 


| Spend a million dollars on adver- 
|tising you won't even make the 


nt | Slightest impression.’ Frankly, I 


|don’t believe they have tried. 


“I am sure that it is the experi- 
-| ence of all of us who export to the 
North American market that where 
you can put up a good case for 
expenditure on advertising and 
publicity generally, the treasury 
and the Bank of England, and the 
Dollar Exports Board, could not be 
more helpful or more reasonable. 


“And while I am on the subject 

of publicity, if ever there was a 

necessity to shed our insularity it 

is in the North American market, 
and the fact that Americans and 

Canadians speak the same lan- 
guage as we do makes this more 

rather than less so. 

“I think we are often misled by 
the similarity of language into 
assuming a similarity of business 
thought. So whether it be in our 
advertising, or in our publicity or 
sales methods, we must be realistic 
and shed every idea preconceived 
in other markets when approaching 
the North American continent, 


Our concessionnaires in the 
States produced an admirable ser- 
ies of slogans for the drive to popu- 
larize the Hillman Minx. One of} 
them shows a small bear hugging} 
itself. In the English version we 
say, in our restrained manner, 
‘Hugs the curves like a bear.’ In 
the American version we say, ‘Hugs 
the curves like crazy.’ 

“In the same way, our North} 
American friends are much more, 
I won't say ‘stunt conscious,’ but at 
any rate, their imagination is more 
quickly caught by the original and 
the out-of-the-way than we are 
over here. 

“One of our most successful 
selling campaigns was based on 
the ingenious idea of exhibiting 
a Hillman Minx in a grocery 
store, and pointing out that the 
cost of a Minx per pound was | 
less than was the cost of steak 
per pound in that same store. 

“Really what it boils down to is 
this. In dealing with our North} 
American friends, in everything 
that appertains to salesmanship, 
advertising and publicity, we have 
got to take the starch out of our 
stuffed shirts. We have got to, as| 
never before, show our willingness 
to learn from our American friends | 
in the arts of sales promotion and 
salesmanship. | 

“But at the same time, we have}! 

| got to realize that if we launch 











Textile Endowments | 


NEW YORK. — Financial contri- | 
butions from Collins & Aikman | 
Corp. to textile foundations in 
| North Carolina, Pennsylvania and 
|New England were announced by 
W. F. Bird, executive vice-president | 
of the company. 
. 1 





sales campaigns in North America, 
the overheads will, as in every 
other direction, be much higher 
than they would be in this country. 
We have to spend more money pro- 
portionately on selling our goods 
than we should do on a similar 
campaign in this country, 

“Further, we must have imagina- 
tion. We have got to do the sort 
of bold and imaginative things 
which we did at that Motor Show 
in New York. That show might 
have been the biggest flop in the 
world, but our industry put it on 
with all the dignity of British tra- 
dition combined with all the smart- 
ness of Transatlantic showmanship. 

“Before that show opened, 
people said, ‘How much is it go- 
ing to cost?’ When it had closed, 
our friends were inquiring, ‘Have 
you paid your way?’ and we were 
able to give them an emphatic 

‘Yes.’ 

“But what is more, its success 
gave a tremendous impetus to our 
imports, in addition to which it was 
calculated we had $138,000 worth 
of free publicity in the press of the 
U. S.—quite apart from the fact 


that that publicity reached all 
corners of the world. 
“In international politics, as in 


grammar, there are only two al- 
ternatives, and therefore, as I say, 
I give you this slogan for our 
American friends: ‘Every dollar 
which you spend on a British 
manufactured article is a dollar 


Monroe Offers 
New ‘Automatic’ 


Shock Absorber 


MONROE, Mich.—B. D. MclIn 
tyre, president of Monroe Aut: 
Equipment Co., announces to th: 
automotive trade the Monro-Mati: 
shock absorber. 

Automatic adjustment under al 
sorts of road conditions is th: 
secret of the new shock absorber 
now available through automotive 
dealers and jobbers, according tc 
McIntyre. 

During the past, he said, Monroe 
has effected subtle changes in 
valving which have served to im- 
prove ride without changing the 
basic design of its shock absorber 

Basically, McIntyre said, the de- 
sign of the new unit and its valve 
parts remain the same as for 
conventional valving, except for 
changes necessary to produce de- 
sired control. 

“To this end,” he said “the fluid 
passages in the piston have been 
redesigned to produce restriction to 
oil flow at the higher piston veloci- 
ties. The degree of restriction may 
be increased or decreased to obtain 
ride performance.” 

As a result, said McIntyre, shock 
absorber control is made more sen- 
sitive to piston velocities, the rate 
of control increasing with increased 
piston speed. 

Since this type of control be- 
comes effective above the speeds 
normally required for valve blow- 
off, he said, the conventional base 
valve may be adjusted to lighter 
blow-off pressures, for low piston 
velocities and still provide higher 
resistance at higher velocities. 

At low piston velocities, the re- 
stricted effort is said to be negli- 
gible. 

“Hence, it is now possible to have 
a “soft” ride at low speeds but 
high control at high speeds,” Mc- 
Intyre said. 


Wisconsin Take Soars 


MADISON, Wis.—-A record of 
more than $15,000,000 in Wisconsin 
motor vehicle department receipts 
for the first half of its fiscal year 
is reported by Commissioner B. L. 
Marcus. Department receipts to- 
taled $15,356,734.58, “A good share 
of the increased revenue in the 
past year has resulted from the 
intensified truck-weighing pro- 
gram,” Marcus said. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
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Affecting Factories and Dealers .. . 


| Auto Advertising 
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II he was director of the War 
Production Board’s printing and 
publishing division. Shook was 
deputy director. 


* * * 


‘Guns, but No TV 
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[cIn 
Autr By George Deery publicity director of DeSoto and last week marked the end of the 
th: Associate Editor Plymouth, and later handled public | N@Sh Airflyte Theater on CBS-TV, 
lati: A project designed to increase|relations for Socony Vacuum Oil. |#¢Cording to N. F. Lawler, director 
ocal-level support for national ad-| Just prior to the war, he opened his of advertising and sales promotion. 
* al ‘ertisers on the part of their field|/own agency in New York, and was|Defense commitments were the 
sales forces and their dealers has|also assistant to the president of | reason oo for discontinuing the 
ber he U. S. i Willys-Overland. He then joined|show, which has appeared weekly ° ° 
tiv. aan SenerES SY XS. & ONG COUPE ae War Prodution Mend, gad lover 60 stations. First Prize in Poster Contest— 
yr tc newspapers as the first major step , b l issi d ji This is the Ford poster which won the first grand medal award in the |/9th national 
: in their “More Profits” plan. ey — Fee a ae Saas competition and exhibit of outdoor advertising ort The competition is sponsored by the 
rroe Aimed at the district managers ™ * * * Leave Macfadden Art Directors Club of Chicago. Awards will be presented at the annual awards dinner which 
in and salesmen of manufacturers Back with NPA Edward F. Lethen, advertising| will be held at the Sheraton hotel, Chicago, March 22. J. Walter Thompson Co., is the 
im- currently using or about to use ; director of True Story Women’s | agency. 
the newspaper advertising, this first en oe nt of yg R. |Group since its inception in 1949,|— gp SRN es as ; ee ak aon 
ber phase is built around a new full- reanor, of Saginaw, Mich. 48 |has resigned effective in May. With|@0or Life, special editor for Look |phia bureau, is also a former staff 
de- : . : director of the printing and pub- ait Alice and before that with Time. lreporter and Harrisburg bureau 
color slide presentation put in the lishing division of the National Macfadden Publications for 16 | chief f the Philadelphia I ceo 
— hands of member newspapers last | Production Authority, and Don- |¥ears, he was western manager of a freee et eee “'— se 
ed week by the Bureau of Advertis- | ald G. Shook, of Mt. Pocono, Pa., |Macfadden Women's Group from Ruch with M-E . + ‘ 
de. ing, American Newspaper Pub- | as deputy director has been an- |1936 to 1946, when he came East; Walter W. Ruch, staff corres-|J. F. Woodruff Dies 
lishers Assn. nounced. E. W. Palmer, of Kings- |to become advertising director. His| pondent of the New York Times in| fFuyneral services were held last 
uid : _| port, Tenn. president of the |future plans were not announced. | Detroit for the past five years, haS|week in San Marino, Calif., for J. 
een ones ales ak tay saan et Kingsport Press, was named con- Also resigning is Albert R. Perk- been appointed director of the de-| Fred Woodruff, 67, who died there 
1 to vestiiies Gascdiive Asin. the sultant to the division. |ins, executive editor of Sport and|Partment of public relations in the|suddenly. Mr. Woodruff was an 
oci- ng 2 Treanor was vice-president and |True Detective. He joined the or-| Detroit office of McCann-Erickson,|early partner in Campbell-Ewald 
nay American Assn. of Newspaper Rep-| cqitorial director of the Booth |iginal editorial staff of Sport as|for Chrysler division. Co., ad agency, and managed the 
ain resentatives and the Bureau, which} newspapers of Michigan for more |managing editor in 1946 after hav-| Ruch, who served the Times|Los Angeles office until his retire- 
has been coordinated since last] than 30 years. During World War |ing been managing editor of Out-|formerly as chief of its Philadel-| ment in 1930. 
ock summer by a “More Profits” com- —— —— —————$ —_——— nS 
en- mittee representing the three or- 
ate ganizations and headed by J. Gar-| 
sed rett Noonan, advertising director of | 
ae the Louisville Courier-Journal and! 
eds Times. 
yw - Titled “How You Can Cash in on 
ond the Greatest Show on Earth,” the} 
er presentation is to be shown by in-| 
fon dividual newspapers to single-com- fe J = cs * 
ner pany groups of manufacturers’ 
sales forces. | e 
‘ii. Its chief purpose is to show them, 
pee in terms of penetration and audi- e 
ence reaction, how newspaper ad- 
ve vertising promotes their products, | a 
= and in addition to urge salesmen to | 
ai use every tool available to them for | @ 
' persuading dealers to stock, display | 
[ and otherwise promote the product. | * 
: * * * 
= ) Berk Joins N. Y. Agency e 
ts ¢ Harry A. Berk, former president a 
ar a of Foote, Cone and Belding Inter-| 
e national Corp., has joined Warwick | © 
o- & Legler, New| 
re York, as a part-| * 
he ner, ena and | More profits on seat covers than ever be- 
he ae io — a @ fore... that’s what this amazing Rankin 
, nounced. He will | Plan can mean to you... has already 
also serve as| meant to more than 18,000 Rankin dealers. 
of chairman of the} 


its 
ul 


agency’s plans | 
board. For the 
past nine months, | 
Berk has been 
acting deputy di- 
Harry Berk rector of the New. 
York state civil defense commis-| 
sion, working as a volunteer. He) 
will continue in this capacity, as 
well as public relations advisor to 
the commission. 


In 1932, he joined the 








late J. 


Stirling Getchell in New York. He building specialty 
was with the Getchell Agency for | trims. 

seven years as vice-president, copy | 

chief, and at one time, radio direc- | 

tor. He also served the agency as | @ Custens ~fited ant seni. 








@ Smart, 


Woven 


tailored 


orders. 


You SELL 


with America’s 


Rankin. 


Here’s what you get with Rankin: 


and colors in nation- 
ally advertised Lumite 


plastic-coated fibre 
materials. 


@ All the popular sales- 


with superior Rankin tai- 


faster delivery on special 


® A Complete line of big-value 
covers at truly popular prices. 


new patterns 


plastics and 


models. All 


You MAKE more ... 
Finest Seat by 


more. 
Covers 






loring. Rankin 
a | ‘Se Ss N DS) a P a A | is COVER cin 
Wiad @® Branch warehousing for a ee 


plastic trim and na 
tionally-advertised Lumite 

Woven Plastic Fabric. A big 
seller in an All-Star line 


HERE'S HOW YOU 
MAKE MORE MONEY 
ere with RANKIN SEAT COVERS 


More than 18,000 dealers have switched to Rankin 
Seat Covers. 


Get all the facts. Mail the coupon 


below for free catalogs, price and complete infor- 


On or Off With a Quarter Turn 


mation on the BETTER PROFIT Rankin Plan and 
what it can mean to you. 


MAIL COUPON TODAY 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 

No. 51—Dealer Cost, each 

Packed 12 to Box- 

Money-Back Guarantee 


IMMEDIATE DELIVERY 


RANKIN MANUFACTURING COMPANY 


Dept. A, Cedar Falls, lowa 


Please send prices, samples and your bigger profit plan on the 
Rankin Seat Cover line. 


If Your Jobber Cannot Furnish 
Ord Di a ie 
ee RANKIN MANUFACTURING CO. Bag 
HOUSER ENGINEERING & . CEDAR FALLS, IOWA Address 
MFG., INC., Bluffton, Ind. Ta MT RMS MTG MeT We | City... State 


| 
| 
| 
| 
| 
| 
Name 
| 
| 
| 
| 
| 


Over 100 Service Items 
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On the Financial Front... . 





GM’s ’50 Record Shows| ~ 


Impact of Inflation 


By George Deery 
Associate Editor 


(USSEANDING as they are 
greatest for any company 


inflation. 

In pointing this out, there’s no 
intention to dull the brightness 
of the record of the world’s larg- 
est manufacturing enterprise, but 
rather to see how the latest total 
compares with the best previous 
boom year for business on the 
whole. 

Inflation, says Bernard T. Fre- 
vert, editor of the Outlook, pub- 
lished by Standard & Poor's, “has 
as much bearing on corporations 
as on wage earners.” He points 
out that if the inflation factor is 
tossed aside, the latest report by 
GM “verges less on the spectacular 
side.” 

+ * + 
“ADJUSTED for the change in 

“% the value of the dollar since 
1929, last year’s peak sales of $7,- 
531.000,000 are equivalent to $3,916,- 
000,000, while reported net income 





Auto Stocks 


Mar.12 Mar.5 
Chrysler ......... 18% 18% 
Crosley ‘aes. ee 4% 
General Motors .. 52% 50% 
Hudson .......... 18% 19% 
Kaiser-Frazer i% 1% 
Nash-Kelvinator .. 21'% 21% 
Packard ......... 6% 5% 
Studebaker ...... 33% 34% 
OOD 0005 ps0 10 10 
Willys-Overland .. 10% il 
Average for 
10 Stocks ...... 23.22 22.17 











the | 
in 
history—the 1950 sales and earn- 
ings achievements of General Mo- 
tors clearly mirror the effects of 


| of $834,000,000 is equal to $434,000,- 
000.” 

Translating these figures into 
percentages, Frevert finds that 
sales were up 160 percent from 
the $1,504,000,000 in 1929 and prof- 
its grew 75 percent from the 

| $248,000,000 in that year—“rather 
| than 400 percent and 200 percent, 
| respectively, on the basis of in- 
| flated dollars.” 

| The editor adds that “the failure 
of earnings to keep pace with sales 
during this period may be attrib- 
juted largely to the staggering in- 
|crease in the tax burden, which 
| jumped from $28,000,000 in 1929 to 
$1,119,000,000 in 1950. Meanwhile, 
the ratio of net income to sales 
|dropped from 16.5 percent to 11.1 
| percent.” 


Studebaker Net 
Declines 18 Pct. 
To $22,506,828 


Studebaker in 1950 built and sold 
the greatest number of cars and 





_|trucks in its history but experi- 


enced a decline in 
net income, ac- 
cording to Chair- 
man and Presi- 
dent Harold S. 
Vance in his an- 
nual report last 
week. 

In producing 
and selling 334,- 
554 vehicles dur- 
ing the 12-month 
—— period, it bettered 

=. &. Vanes the alltime high 
of 1949 by 9.7 percent. From the | 
total sales of cars, trucks, parts} 





New Passenger Car Registrations, 48 States for January, 1951-1950 





, the first eight months to provide 
any necessary rebates for 1950 m:- i- 
els on hand when the 1951 c 
were introduced. No old-model ; x- 
pense was incurred, so that p o- 
* | vision became unnecessary. 

| The Packard president pointed 
| out the company’s new-car prod 
tion in the fourth quarter of 1950 
was practically double its output 
for the fourth quarter of 1949. ‘ 
| fact,” he said, “40 percent of our 
|entire 1950 production occurred in 
the last three months.” 

Packard reported  consolidat.d 
net sales and other income for 150 
amounted to $174,415,663, compar:d 
with $214,169,118 in 1949. Despit 
large cash outlays for the new 1951 
models and Ultramatic drive, the 
company’s working capital in- 
creased to $46,809,716 by Dec. 31, 
1950, from the $43,709,196 for the 
previous year, the company states. 

Current assets totaled $68,871,393, 
including $25,354,955 in cash and 
$13,704,996 in U.S. and other mar- 
ketable securities. This compared 
with current assets of $61,287,028 
in 1949, 





a 





p 


> 





California Motors Cited in Glendale— 


Employes and management of California Motors (Ford), Glendale, Calif., were awarded the 
four-letter dealer award. It was presented by J. P. Roberts, second from left, district manager. 
The award was received by the owner, Franklin S. Payne, second from the right. Also present 
at the presentation ceremonies were Jim King, assistant district sales manager, left, and Joe 
Snyder, assistant sales manager. 


and accessories the company re-|the new V-8 engine introduced in 
ceived $477,066,364, a gain of about! the 1951 model Commander. 
1 percent over the previous year. a es 


Consolidated net profit in 1950 Packard Halts 


s $22,506,828, afte ll ch , 
ineiedion eceviaten ioe ‘hebeee Gane Red-Ink Trend, 
Nets $5,162,348 


Seiberling Lov 
Becomes Profit 


Seiberling Rubber had its “most 
successful year” in 1950 after a 
loss in 1949, President J. P. Seiber- 


Canadian income taxes. This is 
equal to $9.55 per share of common. 


Por 1949, the company realized a| Packard has reported 1950 earn- ling said in the 
net income of $27,563,875, or $11.70) ings of $5,162,348, equal to 34 cents annual report to 
per share, The ratio of net income|a share, despite a loss of $1,449,799 stockholders. Net 
to sales in 1950 was 4.72 percent,|for the first nine months. The net sales were $38,- 

321,118, an in- 


as compared with 5.83 percent in|/income last year, when 72,138 new 


crease of 51 per- 


1949, cars were built, compared with $7,- ‘ i949 
: 706,042 in 1949, when 104,593 new cent over 1949. 
Vance bute » 18 perce ’ , ’ : 

a one oe the il = — Packards rolled off the assembly Net income, after 
drop in income pr:marily to in-|jines The 1949 earnings equalled a $500,000 reserve 
creased federal taxes and a sub-/51 cents a share. for inventory 
stantial loss in scheduled produc-| Hugh J. Ferry, president, attrib- price _ declines, 


was $1,815,560, or 
$5.26 per common 

6. , Setherting share. In 1949, the 
company had a loss of $359,351, or 





tion in the fourth quarter of 1950|uted the changeover to profitable 
due to a mecdel change and diffi-| operations in the fourth quarter 


culties in the establishment of work|Mainly to “the great demand for 
standards on 1951 models. /1951 Packards (introduced in Au- 


; |gust), the sharply-increased pro-| $1.99 a share, after income tax 
During 1950, Studebaker reduced | Guction and an” aan the bmer carry-backs. Sales in 1949 were 


its long-term debt by $500,000, It 
added $13,045,000 to the net plant 
and property account, the principal 
item being equipment to produce|!serve 


$25,338,774. 
The company sold “more tires, 
tubes, and other products than ever 
‘Continued on Page 35, Col. 1) 


output of Ultramatic drives.” 

In addition, the company was 
able to restore a “substantial re- 
" which had been set up in 
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New Commercial Car Registrations, 48 States for January, 1951-1950 


Truck registrations by states are 
released here weekly, as com- 


pleted by R. L. Polk representa- 
tives in state capitals. 





39 States Previously ‘SI 


Reported for January 50 


Florida 
Georgia 
Kentucky 
Louisiana ‘51 
Maine 


Mississipp 
er 
sailed 
‘5! 
‘50! 
5 
‘50 


Missouri 
Ohio 


Tennessee 


48 States Reported . 


To Date for January | ‘50! 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


Willys-Overiand 
Miscellaneous 


International 
Kenworth 
Studebaker 


Peterbilt 
Sterling 
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Financial 


(Continued from Page 34) 


b ore” in 

Suies, 

share were at alltime high levels, 
al'hough the net was reduced $440,- 


0°00 by excess. profits a. 
Quarter’s Net Up 
At Continental 


Continental Motors had consoli- 
dated net sales of $30,570,284 in the 
quarter ended Jan. 31, compared 
with $15,969,003 in the like period 
a year ago, C. J. Reese, president, 
has reported. 

Consolidated net earnings for the 
quarter were $694,425, or 21 cents 
per share, after provision of $1,005,- 
604 for income and excess profits 
taxes and income of $50,810 appli- 
cable to minority stockholders of 
a partially-owned subsidiary. This 
compared with net earnings of 
$461,693, or 14 cents per share, a 
year ago after provision of $385,574 
for income taxes and $38,595 for 
income applicable to minority 
stockholders. 


Highest Ever 
Brake Shoe Record in °50 
Topples °49 Totals 


Sales of American Brake Shoe 
totaled $106,578,958 during 1950, 
William B. Given jr., chairman, 
stated in the annual report. Ship- 


Fruehauf Names 
New Managers 
For 10 Branches 


1950, Seiberling said. |ments 
earnings, and earnings per|higher than the 1949 total of $91,- 


DETROIT. — New managers for | 
10 sales and service branches of | 


Fruehauf Trailer were announced 


last week by C. L. Schneider, sales | 


vice-president. 
They are: 


Edward G. Mosher, | 


Pittsburgh branch, succeeding Paul | 
G. Secoy, recently promoted to di- 


vision sales manager; H. J. Gils- 


dorf, South Kearny (N. J.) branch, | 


succeeding A. V, Howe, now a dis- 
trict sales manager; Harry C. Rice, 
Charlotte (N. C.) branch, succeed- 
ing R. B. Hollingsworth, another 
newly-named division sales man- 
ager; Walter R. Pavela, Sacra- 
mento (Calif.) branch, as succes- 
sor to A. K. Tice, now assistant to 
the sales vice-president at Detroit, 
and Walter P. Quinn, Salt Lake 
City branch, who succeeds Pavela. 

Others named were: F. K. Bliss, 
Boston branch, 
Sargent, now a district sales man- 
ager; L. G, Crayton, 
(Ariz.) branch, who succeeds A. V. 
Tice, now a division sales manager 
at Los Angeles; Amos H. Kirksey, 
Oakland (Calif.) branch, succeed- 
ing Crayton; S. K, Porter, Los An- 
geles branch, succeeding Kirksey, 
and Marvin G. Holm, Spokane 
branch, successor to Quinn. 





Paris Fair Scheduled 
To Begin April 28 

NEW YORK.—The Paris Fair 
will be held this year from Apr. 28 
to May 14, exhibiting developments 
and innovations represented in all 
phases of industry and trade. It 
will accommodate more than 10,000 





exhibitors from 20 nations in its) 


permanent exhibition grounds, only 
20 minutes from the center of Paris. 
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succeeding C. L.| 


Phoenix | 





in 1950 were 16 percent 
734,580. Unfilled orders at Dec. 31 
had reached $42,000,000, the highest 
ever recorded, and had further in- 
creased to a new high on Jan. 31, 
when they amounted to $50,700,000. 
| Brake Shoe’s 1950 earnings after 
|taxes were $5,939,289, the highest 
ever reported by the company. This 
was equal to $5.17 per common 
share. If no increases in federal 
taxes on 1950 income had occurred, 
net earnings would have been $7,- 
140,000, the equivalent of $6.38 a 
common share. 

Earnings before federal income 
339,289, compared with $5,987,844 in 
1949 and $8,184,317 in 1948. 

* * + 


Goodyear Earns 
$845,138,051 


Goodyear Tire & Rubber in 1950 
established an alltime record in 
record in sales, totaling $845,138,- 
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and excess profits taxes were $12,-| 


happier 
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| 
051, P. W. Litchfield, chairman, has 
| announced. Production in units and 
| tonnage was also the largest in the| @ 
| history of the company, Consolidat- | } 
jed net income increased to $35,109,- | | 
355, equivalent to $15.62 per share, | 
compared with $20,230,520, or $8.40, | 
in the preceding year. Last year’s | 
earnings were exceeded only once 
before—in 1946. 
The 1950 sales eclipsed the war-| 
time peak of $786,722,287 estab-| 
lished in 1944 and increased 33 per- | 
cent over the 1949 total of $633,-| 
505,978. 





* * a 
Earnings 
Standard Steel Spring—-For 1950; 

Net profit $9,442,540, equal to $4.78) § 
per share, compared with $6,301,431 | 
or $4.22 a share in 1949. The 1949 
common share earnings are prior to 
issuance of an additional 308,010 
|shares on Dec, 31, 1949 in payment | 
|for net assets of Falls Spring &| 
|Wire Co. and_ subsidiaries. No} 
| profits of Falls Spring are included 
jin 1949 statement, 





How Dealer Displays Accessories— 

This new plywood accessory display board, 4-feet by |6-feet, has proven a sales stimulant 
| to prospective accessory buyers, according to T. R. Schuman, general manager of Smalicomb 
| Motor Co. (Chevrolet), Burlingame, Calif. It is in the service department and immediately 
| adjacent to the new-car showroom, and it is frequently used as a sales aid for both service 
customers and new-car buyers. The cost of its erection was approximately $200. Accessory 
Net profit $503,573, equal to $1.34 a/ sales immediately increased in volume approximately 40 to 50 percent and have continued 


| Aro Equipment—Year to Nov. 30: 
common _ share, compared with/| very high, he states. Left to right: Ken McAweeney, truck salesman; Shirley Wakefield, parts 
$302,135, or 72 cents a share in the | and accessories manager; Jim Cook, behind the counter: G. O. Smalicomb, president-owner, 
and Schuman, vice-president 





| ; 
| previous fiscal year. 


Production 


Built by the Foremost Specialists in r 


Mobile Radio 
* 
Backed by the Broadest Experience in 
the Automotive Industry 
* 
Proved by Millions of Hours of 
Trouble-free Operation 
* 
Produced by the Fastest and 
Most Efficient Methods in Radio 


BENDIX RADIO DIVISION of 


Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 


Headaches disappear all along the line when you rely 
on Bendix Radio for one of the most important acces- 


sories on your car. Purchasing gets a product as 


specified for quality and price . . . production gets what 
they want when they want it . . . dealers are freed of 
servicing problems . . . and customers get console tone 
and reception. The reasons? Bendix builds radios for 
fields where reliability must be unquestionable. Bendix 
makes top quality radios for the home. And Bendix has 
more experience in meeting the requirements of auto- 
mobile manufacturing than any other radio manu- 
facturer. It all adds up to a radio source that’s worth 


investigating. Write for full information. 


Minced 





BALTIMORE 4, MARYLAND 





AVIATION CORPORATION 


Canadian Distributor: Radio Engineering Products, Ltd. 4305 Iberville Street, Montreal, Quebec 
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when it was before the house, 
Rep. Philip H. Willkie, Rushville 
Republican, said; 

“At present Indiana has two 
possible applications for toll 
roads, One is the Tri-State Ex- 
pressway from Chicago to De- 
troit. The other is a cross-state 
road from the Ohio border to the 
Illinois border that would be 
necessary if Ohio goes through 
with the extension of the Penn- 
sylvania Turnpike it now plans.” 

* * * 


Indiana OK’s Meters 


Indiana’s legislature has passed 
a bill to allow second, third and 
fourth class cities to install park- 
ing meters and use the revenues for 
off-street parking facilities. 


rom Page 17) 


(se same way as passenger cars— 
65 miles per hour during the day 
| time and 55 at night. 
| Other bills being considered cover 
| maximum weights of loads on 
jtrucks using the state highways, 
| with severe penalties for overload- 
ing. The proposed maximum 
weights on trucks would be set 
at 18,000 pounds, with a 1,000 pound 
allowance, 

* ? * 


| Boston Mayor Cites Need 


|For Mass. Sales Tax 


The only financial salvation for 
Massachusetts is a statewide sales 
tax, Mayor John B. Hynes of Bos- 
ton has announced. 

“Just about every major revenue- 
raising source has been exhausted,” 
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would drive shoppers to other cities 
and towns where there would be no 
| sales tax, 


* * * 
Montana Labor Setup 
Gov. Bonner has signed _ into 


|Montana law a bill creating a sep- 
arate state department of labor and 
industry, 


* 


Mont. Tax Plan Dead 


Gov. John W. Bonner has vetoed 
a Montana legislative resolution 
urging adoption of a federal consti- 
tutional amendment to place a 25 
percent ceiling on U. S. income, in- 
heritance and gift taxes. His veto 
was sustained by the legislature. 

* * + 


Idaho Driver’s Exams 


Idaho’s driver license law will be 
strengthened by passage by both 
houses of a measure requiring 
driving examinations by sheriffs, 
their deputies, or authorized repre- 


sentatives of law enforcement, 
* + * 


days to report an auto accident re- 
sulting in injury or property dam- 
age of more than $100. Within 20 
| days after receiving the report, the 
highway patrol is to notify the 
driver of the amount of financial 
responsibility he must prove. 
* * * 


New Tenn. Title Law 


A new vehicle title law which 
will require automobile owners to 
register the titles of their cars and 
pay $1 fees was given final passage 
by the Tennessee legislature and 
sent to the governor for signature. | 

* + * 


| 
| 


West Virginia Bill Revises 
Motor Vehicle Code 

A bill revising West Virginia’s | 
25-year-old vehicle code was passed | 
by the lower branch of the state | 
legislature and sent to the state} 
senate after the axle-weight limits | 
were reduced. 





South Dakota Kills Bill” 


To Lower Load Limits 


A bill which would have low- 
ered South Dakota truck loa: 
limits to 60,000 pounds was kille:! 
by the state senate just prior to 
the final adjournment of the 
South Dakota legislature. 





bill contains a gross weight limit 
of 60,800 pounds. 

As passed by the House, the Pill 
also would raise the statutory speed 
limit to 55 miles an hour but keep 
the truck limit at 35 miles. 

* . * 


Ore. Bill Would Authorize 


Fines for Tariff Violations 


A bill to let the State public 
utilities commissioner fine truck- 
ers $100 for violation of trans- 
portation laws was favorably re- 
ported by the roads and highways 

















a a the mayor said, “and the general | Driver Responsibility Bill | The bill originally included a . : g 
Wisconsin Eyes Limiting sales tax is the only one left. I am 4 ’ provision setting a 19,000-pound committee of the Oregon senate. n 
va |personally in favor of it, as a Approved in Montana axle weight limit on West Virginia Under present Oregon law, the wa 
Speed, Weight of Trucks means of balancing the state's} A stringent motorist’s financial] ,ishways, but this figure was re-| OMY Penalty the commission is a 
A bill now being considered in|economy. I have no doubts that/responsibility act has been given duced to 18,000 Stee heated h ca able to assess is either to cancel ing 
the Wisconsin legislature would|such a tax will be in effect by the| final approval by the Montana leg- ella yd agit 1) or suspend a permit to operate. rep 
limit the speed of trucks on the|end of this year. lislature and sent to Gov. Bonner debate. A conforming amendment The violations have to do with tur 
state highways to 45 miles an hour.| He said he was against a sales|for signature. setting a 32,000 tandem axle limit} violating tariffs and not with ; 
At present truck speeds are limited|tax for Boston alone, because it| The measure gives drivers 10] instead of 34,000 was accepted. The| overloading. Je 
ee —- —— ~ 5 nae a - -- -_———— --- -- - SS * * * ve 
Ds! 
Ohio Solons Hold Hearings in 
On Various Auto Measures i 
Ohio’s house of representatives 5.6% 


has held hearings on a model finan- \ 
cial responsibility act, bills for 
compulsory automobile insurance, 
land a measure that would require 
| proof of financial responsibility be- 
fore an automobile could be mort- 





gaged. 
The senate taxation committee 
held its third and probably last 


hearing on the proposed amend- 
ments to the sales tax law. These 
|}amendments would add more audi- 
|tors and include “casual” sales of 
|automobiles to the list of taxables. 
| The proposed “ton-mile” license for 
|commercial vehicles also came up 
|for consideration before a house 
| committee. 





* * * 


4 Illinois Bills Aimed 
At Truck Overloading 


Overloading of trucks is the tar- 
|get of four bills which have been 


jintroduced in the Illinois legisla- : 
|ture. All carry severe penalties NE\ 
when violations reach 10 in a single Sa’ 
year. acc 
The penalty for 10 detected viola- way 
tions is suspension for 90 days of a Sp. 
company’s driving privileges, and the 
suspension for a year if another ing 
violation is committed. wh: 
The bills also provide for a jail bul 
isentence of from 10 to 90 days to job 
any driver operating a truck dur- Las 


ing the suspension period, plus a 
fine of from $1,000 to $5,000 for the 
| owner; suspension of out-of-state, 
habitual violators from Illinois 
driving privileges, and impounding 
vehicles operated under suspension, 
with the owner forfeiting the value 
of offending trucks. 

At present there are no provi- 
sions for suspension of repeat vio- 
|lators or recourse against officials 
|of trucking companies in the Illi- 
hae law. 


‘Antique Oakley’ 
Calif. May Register 
35-Year-Olds Free 


Some California auto owners will 
|get a break if a bill to be consid- 
ered by the legislature in March 
wins approval. 
| The bill would permit registra- 
jtion free for all automobiles 35 
lyears old, and also provides for 
| presentation of a _ special license 
| plate bearing’ the inscription, 
|“Horseless Carriage.” 

o . * 








Utah Acts on Gas Prices 


A bill intended to curb gasoline 
price wars has been given final ap- 
proval by the Utah legislature. 
|Under the bill it would be illegal 
ifor station owners to cut prices 
|during any one 24-hour period or 


| to grant rebates or refunds under 





jthe posted price per gallon to 
° e ° tead t ; 
In Philadelphia nearly everybody reads The Bulletin bee ae 





N. H. Truck Fees Studied 
Motor truck owners would b+ 
——— ——__—_—— . | permitted to pay their annual] regis- 
ApvVERTISING Orrices: Philadelphia, Filbert and Juniper Streets * New York, 285 Madison Avenue tration fees at quarterly intervals 
National Advertising Representatives: Sawyer-Ferguson-Walker Company ° Chicago ° Detroit ° Atlanta © LosAngeles °* | (Continued on Page 37, Col. 3) 
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Opened in Great Neck, N. Y.— 
\ $125,000 building has been built for Continental Motors (Hudson). The structure has 
15.000 square feet of floor space. Fifteen persons are employed by the firm 


Inventories Shrink Again .. . 





Tire Shipm 


Output in Month 


NEW YORK.—tTire production 
was off, shipments were fewer and 
inventories shrank some more dur- 
ing January, according to the latest 
report from the Rubber Manufac- 
turers Assn. 

Shipments of car tires during 
January was down 8.88 percent to 
5,707,013 casings from _ 6,263,058 
in December. 

Production of passenger casings 
fell 3,60 percent to 5,433,309 from 
5,635,980 the month before. 

With shipments exceeding pro- 





for service stations, tire shops, auto 
accessories stores—this slick, quick 
way to keep white sidewalls white. 
Specially treated (the cleaner is in 
the pad), this new steel-wool clean- 
ing pad leaves no stain, restores 
whiteness, won't harm rubber. (Large 
bulk package for wash racks). If your 
jobber can’t supply you, order from: 
Las-Stik Mfg. Co., Hamilton, Ohio. 


CLEANING PADS 


fer White Side Wall Ties 
FR E E i Full-size package. Write 


on your business letterhead to Dept. AN. 







better buy 
Bemis Burlap 








It’s Bemis for a 
Tite-Fit Tubing, too * 


This versatile 
packaging ma- 
terial saves labor, 
time and mate- 
rial. Ask about 
Bemis Tite-Fit 
Tubing. 


Bemis 
A 
and Burlap Importer 


DETROIT + Brooklyn 
Chicago « Boston 
Indianapolis 
New Orleans 
New York « St. Louis 


Also Offices in Other 4] 
Principal Cities 
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under provisions of a new bill in- 
troduced in the New Hampshire 
house. 

Under the measure, an_ initial 
payment of one-quarter of the 
year’s fee would entitle a truck 


owner to operate on the public 
highways. At present, operators 
are required to pay the entire 


can be used. 
_ a = * * 


Tennessee Cities Lose 


cipal league which would have allo- 
| cated $4,000,000 a year in state high- 


ents Top 


provements. 


* * * 

N. D. Kills City Tax Plan 
The North Dakota house has 
duction, the RMA put car tire in- | killed a bill to permit cities to 
ventories as of Jan, 31 at 2,748,482 levy special taxes or charge license 
units, down 9.37 percent from a to-|fees not prohibited by state law. 
tal of 3,032,539 at the end of 1950. al eed ee 

Shipments of truck and bus cas- 
ings in January were down 4.22 
percent to 1,254,477 units from 1,- 


N. M. Snubs Inspection 


egy - | bill which would have set up 
309,772 units in the previous month, |® ce : : : 
while production of truck and RO eee cee and light in- 
casings was up to 1,330,639 units) P ee * 
from 1,175,150 units in December, | . ‘ 
an increase of 13.23 percent. Ladies in the Dark 
Inventories of truck tires to- Gov. Schricker has signed into| 


Indiana law a bill continuing ane | 


taled 803,384 units, an increase of J 
March 15, 1953, a wartime suspen- | 


8.98 percent from the end of the 


yearly fee before registration plates 


Tennessee’s senate has killed a} 
| bill backed by the Tennessee muni- | 


| way funds to cities for street im- | 


In the Hopper 
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| working hours. 
|the bill is that women will be able 
to continue working a 10 p.m. to 
|6 a.m. shift in industry which, be- 
| fore the war, was forbidden in 

| Indiana. 
+ aa - 


| Tennessee Bill Would Make 


| Safety Glass Mandatory 

A bill introduced in the Ten- 
nessee legislature would require 
safety glass of a type approved 
by the state to be standard equip- 
ment on all new cars sold in Ten- 
nessee after July 1, and require 
all replacement glass installed in 
cars to be of the approved safety 
type. 

+ + + 


School Bus Flashers 


|_ A bill reported favorably to the 
| Massachusetts legislature by its 
|committee on highways and motor 
| vehicles would require school buses 
to be equipped front and rear with 
blinker lights which would continue 
to flash when children were enter- 


New Mexico’s house has killed|jing or leaving the bus. 
* 


* * 


Oregon Unemployment Bills 

A bill to extend unemployment 
compensation coverage to all em- 
ployers instead of employers of four 
or more persons has been defeated 
by the Oregon senate. The senate 
passed and sent to the house, how- 


;sion of laws regulating women’s' ever, legislation to increase jobless | revenue. 





previous month when 737,190 units 
were in stock. 

Shipments of automotive inner 
|tubes were up in January to 6,595,- 
079 units, an increase of 2.68 per- | 
;}cent from December when 6,422,987 
| tubes were shipped. Production was 
| off 2.64 percent to 5,950,266 units as 
compared with 6,111,421 units the 
| 
| month before. 
Inventories of tubes were down 
| 11.44 percent to 5,852,488 units from | 
the 6.608,314 units on hand at the 
end of December. 
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Chevrolet Gives 
Boosts to Kleist, 
7 Others in Sales 


DETROIT. — Promotion of C. A. 
Kleist to head the sales adminis- 
|trative department of Chevrolet 
Central Office is 
announced by W. | 
E. Fish, general | 
sales manager. | 

Kleist, a 34-year 
veteran with the 
organization, was 
most recently) 
budget director of 
the sales depart-| 
ment. 

Other promo- 

. tions which will 
C. A. Kleist fill out the staff | 
headed by Kleist are: 

John H. MacGaw as manager of 
budgets, payroll records and per- 
sonnel activities; L. A. McDonell 
as manager of regional and zone 
organizational departments; Wil- 
liam E. Hodgins as office manager; 
William B. Carpenter as head of | 
customer relations; Joseph V. 
|Hawkins, manager of dealer com- 
mittees, and John W. Hunt as man-| 
ager of office services. 
| A. M. S. Morgan, former branch | 
|manager at Fargo, N. D., was also | 
inamed Chevrolet zone manager at | 
|Des Moines. Morgan, a graduate | 
jof General Motors Tech, has been | 
|with Chevrolet since 1928. He has | 
ibeen a member of the Chevrolet 
wholesale staff at Flint, Chicago, | 
| Janesville and Minneapolis, where 
he served as city manager. | 
| At Des Moines he _ succeeds | . 
|George P. Masterson, who has been ride when not loaded and 
|granted sick leave. 

MacGaw, who joined Chevrolet in 
1928, has been director of salaried 
personnel activities. McDonell, a} 
24-year veteran with Chevrolet, was | 
| assigned to Central Office organiza- | 
|tion work in 1947. 

Hodgins has been an assistant in 
jthe market analysis department. 
[Carpenter was an assistant sales 
| promotion manager before his new 
appointment. 

| Hawkins, who joined the ac- 
|counting department in 1938, has 
| been on special assignments for the 
sales department. Hunt has had | 


| 
| 
| 
| 














and simple, and no main- 
tenance is required. List 
prices from $14.30 to 
$21.20. 





| MAIL TO 
NEAREST 
ADDRESS 





years’ experience with Chevrolet. 





| 

AUTOMOTIVE NEWS production and 
registration figures tell the story of output | 
{and sales every week | 


A car and tire saver. Enables greater 
pay-load; takes effect only when needed 
to carry any excessive load caused by 
weight or rough roads. It gives a normal 


when over-loaded. Installation is quick 


an easier ride 


Sweeeeeeeeesse 


PRIOR PRODUCTS, Inc. 
Box 349, Middletown, Ohio 
Box 7608, Dallas, Texas 


Name : sane = 
Street. 


City 
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Please send me complete information on the “Load-Ster'’ HELPER SPRING. 


Also send me the name of your nearest distributor. 
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benefits and reduce employer pay- 
|roll taxes 10 percent. 
| = * = 


Has Labor Seen It? 


Contrary to a general trend in 
most states, a bill introduced in 


The net effect of | the Kansas legislature would lower 


unemployment benefits from a 
maximum of $28 per week to $24. 


The measure was offered by the 
state senate welfare committee. 
Sen. Irwin E. Nickell, of Smith 


Center, chairman of the committee, 
said the bill was supported by 
Kansas industry. 

pide 


* *” 
Washington OKs 60 MPH 
For Certain Highways 

Gov. Langlie has signed into 
Washington state law a bill that 
will boost the speed limit from 50 
to 60 miles an hour on designated 
highways. 

The state director of highways 
will designate the roads where the 
increased speed will be allowed 
some time before June 9, when the 
act goes into effect. 

+ cd * 


House Gets Ark. Tax 


A bill increasing the Arkansas 
sales tax from 2 to 3 percent has 
been passed by the state senate and 
sent to the house, 

. * * 


Tenn. Driver Fees 
A bill to double Tennessee's driv- 
er’s license fees has been passed 
by the state’s senate and sent to 
the house. Backed by the admin- 
istration, the measure is designed 
to raise $500,000 a year in additional 
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WASHINGTON. The U. S&S. 


Full Road Upkeep Urged 


U. S. Chamber of Commerce Fears Highways 
May Be Considered Expendable 
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;road, water and air transportation, 






















using three times the amount of 
truck shipping service now than at 
|the peak of the last war.” 

| The Chamber statement vas 
|based on recommendations by ts 
|committee on transportation, of 
|which Evans A. Nash, Oklahoi1a 
| City, is chairman. 





At 


Chamber of Commerce, in accord-|during the defense mobilization 
eer at ae s Sea by its | period ahead. 9.VYear-Old Jeep 
, last wee ; : 
board of directors, lust week Urged | 2. The federalaid highway con- Wins TraneAfries |” 
highways during the mobilization |Struction program should be con- . . < pric 
period. centrated primarily on the 38,000- M R cons 
The USCC expressed concern |mile interstate highway system, otor un and 
that roads might be considered | maintaining the usual matching re- TOLEDO.—-An Italian, driving a s 
expendable and suffer setbacks | Rete 0 ae a a on. ae a: é ae Jeep, deg 
' | funds. e interstate system is the ° | paced a field of 35 finishing cars to . 
= = 5 ie wees cane backbone of the national road net- P.M.F. oo Sp eee ls eatin te . | win first place in its own class, and er 
in oe coctiias 62 tak on |work, comprising only 11% percent Shown is the building o this | rysler-Plymou ealership. The showroom has an unusual |share first-place honors with two gy] 
th 38,000-mil interstate high lof the total mileage, yet carrying shape so that more cars can be displayed. other entrants in the all-over 7 
“a system. ' . |20 percent of the traffic. | Caeieoe ete Ralipe, Preach fos 
In all decisions pertaining to al- “Today our network of streets the prewar peak travel of 1941. much since then, the Chamber said. ‘automobile sporting event. = 
locations of highway materials and and highways,” said the Chamber, Significant has been the unprece- Present level of construction is rat- Reports of the gruelling race Ww ot 
to future programs, the chamber | | |8 still suffering from the setback dented trend toward heavier ve- ed at only two-thirds of that needed were received last week by Marcel a 
recommends: = oo an II, a ong con- | hicles. > oe oS ae eee over a considerable number of|F. DeMuller, president and gen- aa 
1. All levels of government should | oraz aa "aad Giatiaty denne Sita & wen a before the |Y2rs to bring our roads into bal- fo manager of Willys-Overland ance 
continue to support a highway im- | only a 22 percent reduction in total’ war.” ance with minimum needs. Tet Font Turin. Ital iloted sell 
provement and maintenance pro- |travel. Construction per ton-mile of “And today we depend, as never his soup from ‘Alaless i. Caaesewn gin 
gram sufficient to keep our roads “Since then, motor vehicle vol- highway use during the war %efore, on our highways for move- j,, go days, covering the 9,050-mile nr 
in proper condition to carry their, ume has risen rapidly each year, dropped to less than half the pre- ment of passengers and goods,” it course without a serious mishap. bus! 
share of the load, along with rail-| now being one-third higher than war level, and has not advanced said. “For instance, the Army is| Veglia’s Jeep won first place mou 
— jamong 21 cars having more than the 
|2,000 cubic centimeter piston dis- that 
| placement, and tied with two other drif 
jentrants for first place in the all- pris 
‘over classification. First place car- The 
ried a 700,000 franc award. dep 
The race started Dec, 28 at four are 
points in North Africa — Algiers, f 
Casablanca, Oran and Tunis. Driv- des 
ers were allowed to choose their litt 
starting points, the course covering sin 
mid-continent into a straightaway. sal 
The run ranged from steaming ing 
jungles to scorching plains of the eve 
African Veldt, and hazardous cara- pri 
van trails in the Sahara. Of the els 
42 starters, only 35 finished the cal 
grind. The vehicles were standard pa 
American, Italian, French, English N 
and German models. use‘ 
Purpose of the race was to show a g 
'the possibilities for crossing the the1 
| African continent by automobile, ing 
- acai way 
‘ . e A 
Polarized Lights ee 
. 
Heavily Backed = 
| free 
In Massachusetts 
BOSTON. A b'll calling for 
adoption of polarized headlights on o 
Massachusetts vehicles drew strong ing 
support from various groups ers 
| throughout the state last week. and 
i a J Edward J. Samp jr., president of pre: 
k : the Boston junior chamber of com- dea 
| Wi Wali merce, told a highway and motor St. 
cauiensiae a vehicle committee that: “ 
“Polarized headlights can save ers 
thousands of lives every year, and cer 
e sma ness 0 they can make night driving a den 
pleasure.” saic 
| The Massachusetts division of the effe 
American Automobile Assn. and det 
other consumer groups testified be- her 
fore the committee in the same tha 
vein. ' 
=<. h Arthur Fiedler, conductor of the gu 
— Boston pops orchestra, urged the de 
* committee to see for themselves, co 
“how completely the system elimin- se 
ates glare and provides visibility sel 
by and beyond oncoming cars.” no 
The bill under consideration pro- av 
vides that after an effective date th 
e to be determined, all new cars sold co 
woven, SARAN fabric ‘n the state would have to be Cc 
equipped with a type of polarized nev 
headlighting. It was introduced by tha 
Rep. Francis W. Lindstrom. top 
: cus 
. . - 
Canadians Denied pe 
IN A CLASS BY THEMSELVES for smart good looks—the its glove-snug fit when properly installed. The weave “breathes” e Wil 
decorator-styled patterns and colors of Lumite woven —lets air circulate freely—never sticky in hot weather nor More Synthetic are 
saran fabric! And that’s only part of the Lumite fabric clammy in cold. | CP AW se temation tes enn il 
story... Tell Att of the Lumite fabric story and watch it sell to facturers reportedly have been as 
Long-lasting Lumite fabric is amazingly tougher...scuff- ALL!... because: Lumite fabric has everything everybody turned down in their request for tha 
resistant non-inflammable can't rot or mildew. Keeps wants in seat covers! more ayathetic yubeer from the pit 
vee <9 , , |Crown-owned Polymer Corp., and De 
;may have to wait until Polymer's 
25 percent expansion program Of 
comes into operation in the autumn L 
AND BOTH CAN BE REACHED before they can hope for any De: 
—AND SOLD!—BY YOU worthwhile increase in synthetic Col 
; | supplies. tha 
THROUGH LUMITE’S POWER- | Polymer is continuing to export use 
FUL FREE SALES AIDS! | Substantial quantities of synthetic eva 
dion to the U. S., where the proportion of | 
Here's how to tie in with the |of synthetic to natural rubber in F 
biggest advertising campaign in rubber manufacturing is consider- Ge! 
seat cover Riverpontumile s: Ask | ably higher than in Canada. wo 
vi ' roan 
or oll of Lumite’s 7 busines PB ge me cal 
building selling helps! They're supplies of synthetic early in 1951 dea 
free! when certain 1950 export contracts thr 
could be terminated. There is little 7 
ndication o ese increased sup- res 
* Registered Trade-mark Plies being forthcoming soon. ' wh 
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Spurt in Springfield 


By John A. Noll 


Staff Correspondent 


The first week of the used-car 
price freeze saw the business spurt 
considerably in Springfield, Mass., 
and also in neighboring Connecti- 
cut, dealers said. 

Contrary to popular belief, most 
dealers are happy about the whole 
thing. They feel the freeze gives 
people confidence they won’t be 
gypped, and saves arguing. 

“Before the freeze went into ef- 
fect, it took a lot of arguing to 
convince a guy that his car was 
worth $600, $400 or $85. Now we 
just have to pull the book out and 
show him the figures in black and 
white. Now we buy cars in accord- 
ance with the freeze figures, and 
sell them the same way. The mar- 
gin of profit remains the same,” 
one dealer pointed out. 

The little guys in the used-car 
business aren't, however, so unani- 
mous in their opinions concerning 
the freeze, and the consensus is 
that some of these will soon begin 
drifting into other business enter- 
prises or sell under the counter. 
The big boys feel that it will all 
depend on how strictly the ceilings 
are enforced. 

A representative of a leading 
dealer pointed out the freeze has 
little effect on late model cars, 
since the ceiling is about the 
same as what they have been sell- 
ing for right along. He said, how- 
ever, that it did “knock down the 
price of some of the older mod- 
els.” He explained he referred to 
cars of 1940 and 1941 vintage 
particularly. 

Not a single one of the leading 
used-car retailers in the area had 
a gripe over the freeze, most of 
them claiming: “We've been stick- 
ing pretty close to the book any- 
way.” 

All of the credit for the spurt of 
the last few days may not rightly 
go to the price freeze, for with 
spring in the air used cars should 
begin moving faster, freeze or no 


freeze. 
* + * 


St. Petersburg, Fla. 


Little immediate concern is be- 
ing manifested by automobile deal- 
ers here as to price freezes on new 
and used cars, according to the 
presidents of the two automobile 
dealers associations operating in 
St. Petersburg. 

“So far as licensed used-car deal- 
ers in St. Petersburg are con- 
cerned,” Jack Zumbahlen, presi- 
dent of the used-car organization, 
said, “the federal order is of little 
effect. So far as we are able to 
determine, used cars on dealer lots 
here are being sold at slightly less 
than ‘book.’ 

“The government can, and will, 
guard against violations among 
dealers, but we will watch with 
considerable interest what plan is 
set up to see that individuals 
selling their own autos, who do 
not have standard price lists 
available, or who wouldn’t use 
them if they did, are forced to 
conform to price controls.” 

Charles Moore, president of the 

new-car dealers association, said 
that his group met recently but the 
topic of the freeze was not dis- 
cussed. 

“The Florida Automobile Dealers 
Assn. is studying the matter now. 
William Grant, chairman in this 
area, will attend a meeting of state 
area chairmen in Tallahassee, and 
will bring back specific information 
as to the new federal order. After 
that, the local organization can in- 





Denver Used-Car Dealers 


Offer Evacuation Autos 

DENVER.—The Denver Used Car 
Dealers Assn. last week notified 
Colorado’s civil defense director 
that its 70 members are willing to 
use their entire stock of cars for| 
evacuation purposes, in the event 
of an emergency or catastrophe. 

President David F, Finnigan told | 
Gen. Henry L. Larson that there) 
would be approximately 2,100 cars| 
ready. They would have a total! 
capacity of 10,500 persons. Each| 
dealer could supply an average of 
three drivers, Finnigan said. 

The cars could be used without 
reservation as to damage or loss 
which might occur, Finnigan said. 


telligently discuss the application 
here.”—(Joseph Lawren.) 
* om * 


Denver 
The new-car market remains tight 
here. A majority of local dealer- 
ships are quoting delivery in 60 or 
90 days. 
Denver dealers are still talking 


'about the price control order. “If 


anything it will be in our favor,” 
said Edward A. Gibson, assistant 
sales manager of Capital Chevrolet 
Co. “It should eliminate inflated 
allowances made on used cars by 
dealers in off-make cars. A check 
of our used-car invoices this week 
showed with one exception we are 
below the ceiling price.” 

He said his firm would make 
deliveries on new cars in from 30 
to 90 days depending on the 
model. He said the present black 
market is nothing like it was in 
1946. 


Alfred O’Meara jr. said 


(Ford), 





AEROCOR Is Now 
Being Used By Most 
of the Leading Car 
Manufacturers 
Because It— 


Has exceptional 
thermal- acoustical 
value. 


Is made of soft, re- 
silient, superfine fibers 
of glass that won't 
mat down. 


Fabricates easily with 
die, knife or scissors. 
May be wrapped, 
sewn, tacked, taped, 
pasted or cemented. 


Won't burn, rot, cor- 
rode, shrink, swell, 
stretch, disintegrate or 
absorb odor. 


the price control order will have 
little effect on either new or used- 
ear trade. “Our new car prices are 
frozen anyhow and we don’t sell 
new-used cars,” he said. 

Harry Smoot, manager of Cul- 
len-Thompson Motor Co. (Dodge), 
said he believed the order will give 


new-car dealers a definite advan- 
tage. "It should prevent eastern 
speculators from running in new 


” 


to sell at inflated prices, 
(Ira Alexander.) 


* 4 * 


cars 
Smoot said. 


Birmingham, Ala. 

New-car sales in Birmingham, 
Ala., during February amounted to 
1,152 units—a decline of 312 units 
compared with January, but some 
dealers complained that shortages 
of certain models curtailed sales or 
the month would have been a bet- 
ter one. 

Sales by makes were: Austin, 
3; Buick, 95; Cadillac, 20; Chev- 
rolet, 240; Chrysler, 22; Crosley, 


AEROCOR is used in these locations 
ea tee ee el en 








Colonial Marks 40th Year with Studebaker— 


K. B. Elliot, Studebaker sales vice-president, second from left, presents a plaque to William 


M. Turnbull, president of Colonial Motors, Hartford, Conn., 


40th year as a dealer. A. J. Chanter, Boston 


commemorating that dealership's 
regional manager, is on Turnbull's right. On the 


extreme left of the photo are E. J. Grimshaw, district manager, and James Raine, Chanter's 


assistant. Turnbull started with Studebaker in 


Willimantic, Conn., moving to Hartford in 1914. 


In 1947 the firm erected a building covering 30,000 feet of floor area. It has more than 50 
employes, according to Robert W. Turnbull, secretary. 


4; DeSoto, 24; Dodge, 75; Ford, 
240; Henry J, 26; Hudson, 17; 
Kaiser, 9; Lincoln, 5; Mercury, 
50; Nash, 21; Oldsmobile, 58; 
Packard, 17; Plymouth, 88; Pon- 
tiac, 86; Studebaker, 45, and 
Willys, 7. 


Sales of used cars were 


OWENS 


“am FLIBERGLAS 


AEROCOR* 


You reach the prospect with something 


with fibers of glass. 


equal to those of January with 
prices holding at about the same 
level. Demand was especially good 
|for ‘48, '49 and ’50 models. Dealer 
|stocks of new cars were low in 


some instances but good used cars 
about | are plentiful. 


(Stuart Riddle.) 





CORNIN( 


he and his wife can understand 

when you insulate for quiet and all- 
weather comfort with AEROCOR 

and AEROCOR goes a long way to offset 
permanently the NOISES which 
might go with the modifications and 
short-cuts, and the longer owner- 
driving, that may lie ahead...OWENS- 
CORNING FIBERGLAS CORPORATION, 
516 New Center Bldg., Detroit 2. 
Phone Trinity 3-4400. 


*Fiberglas (T. M. Reg. U.S. Pat. Off.) and Aerocor are trade-marks 
of Owens-Corning Fiberglas C 


orporation for products made of or 
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40 


Full Results Are Listed .. . 


Economy Run Stirs 
More Factory Interest 


(Continued from Page 2) 


contest board, with A, C. Pillsbury,|neer; Allen Loofbrough, of DeSoto 
regional director, heading arrange-|engineering; J. D. Ball, of Ford 
ments. sales, and Howard Currier, Ford 
A feature of the run was the | engineering. 
high percentage of winners Henry Kaiser jr., of K-F; R. F. G. 
equipped with overdrive, Bill |Copeland, Lincoln-Mercury adver- 
Barnes, of Borg-Warner, called |tising manager, and A. H. Crowley, 
the father of the overdrive, was | assistant L-M sales manager; H. G. 
on hand at the Canyon, and re- | Loofburrow, of Plymouth engineer- 
ported that the Lincoln Sweep- jing, and George Coulter, Plymouth 
stakes winner, as well as eight of | service engineer. 
the winners in 11 classifications, L. T. Kouns, Nash Western 
used Borg-Warner overdrives, sales manager, and N, F. Lawler, 
(In this connection, the four-| Nash advertising manager; K. B. 
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Dealers See Top Chevrolet Salesman— 

Chevrolet's most consistent star retai] salesman, 
tion for his merchandising exploits. For two days he was the guest of management in Detroit 
at a series of functions that were climaxed by the presentation of a diamond pin attesting 
25 years of consecutive membership in the Chevrolet 100-car club. Berlin is employed by the 


Ben Berlin, has received special recogni- 


Park Circle Motor Co., Baltimore. W. E. Fish, general sales manager of Chevrolet, presented 
Berlin with the pin at a banquet of the National Dealer Planning Committee. Central office 


millionth overdrive came off the 
assembly line in the Warner Gear 
division plant in Muncie, Ind., last 
week.) 

Auto factory officials attending 
the run included Joseph O'Malley, 
Chrysler division general sales 
manager, and Wally Zierer, assist- 
ant Chrysler division chief engi- 


Louisiana Assn. 


Adds Extra Day 
For April Parley 


NEW ORLEANS. — The Louisi- 
ana Automobile Dealers Assn, will 
hold a two-day convention here at 
the Roosevelt hotel Apr. 2-3, in- 
stead of a one-day parley originally 
set for Apr. 2. 

Increased interest, coupled with 
an expanded business program, is 
the reason for extending the con- 
vention, according to Claude J. 
LeDoux, president. 

Paul 'M. Millians, vice-president 
of Commercial Credit Co, J, B. 
Van Tassel, Automotive’ News 
columnist, and R. S. Abbott of An- 
dress-Abbott Motor Co., Alexander, 
La., are numbered among the 
speakers. Another speaker from one 
of the automobile manufacturers 
will be announced later, 

Robert Jameson, of Jameson Mo- 
tors, Alexander, La., is chairman of 
the registration committee, assisted 
by Pierre Chive jr., Chive Motors, 
New Orleans. W. J. Willkomm, 
Pontchartrain Motor Co., New Or- 
leans is handling publicity. 


Elliott, Studebaker vice-president 

in charge of sales, and C. K. 
Whittaker, Studebaker vice-presi- 

dent. 

No General Motors officials from 
the home office were on hand, since 
Cadillac was the only official GM 
(dealer) entry. The Chevrolet entry 
was by an individual. 

Average miles per hour for all 
entrants was 40.487 over the 840- 
mile run, which involved altitudes 
from 280 feet below sea level to! 
7,005 feet above and temperatures | 
ranging from near freezing to over 
70 degrees. 

Pillsbury explained that the ton- | 
mile-gallon rating, under which | 
Sweepstakes winners are deter-| 
mined, is used to insure equal fair- 
ness to every entrant, regardless of 
size and weight. 

By this method, the weight of the 
car and passengers is multiplied by 
the mileage and divided by the 
number of gallons used. 

Each car carried a load of 750 
pounds, the weight of its pas- 
sengers being augmented with 
lead weights to reach this total. 

Trick driving, coasting and other 
means to increase mileage are pro- | 
hibited. 

The cars left Los Angeles at 3| 
a, m, Tuesday morning (March 6) 
and made Las Vegas the first night, | 
after crossing the Mojave Desert, 
the Panimint and Argus ranges and 
Death Valley. 

Leaving Las Vegas Thursday | 
morning (March 7), they continued 
across Hoover Dam into Arizona 
and through Kingman, 
and Williams to the Canyon, 


officials who collaborated in honoring Berlin included (left to right): 
X. Sarvis, assistant general sales manager; Berlin; L. N. Mays, sales promo- 


sales manager; |. 


W. E. Fish, general 


tion manager, and H. P. Sattler, special assignments. 


Auto Forum 


(Continued from Page 4) 


more than he can move or maybe|begin the sponsorship of a better 


none at all. 


Why make the same mistakes 
again? If you find yourself de- 
pending on your service depart- 
ment to keep your doors open if a 
shooting war comes along, now’s 
the time to start working on the 
|service you can offer the regular 
customer and the parts you'll need 
to keep an up-to-date service de- 
partment ready for action. 


In no department of a retail 
dealership does Public Relations 
pay such a dividend and no- 
where is it so badly needed. 
Here’s the spot which furnishes, 
in good times and bad, a depend- 
able income and here’s where you 
have a contact with your cus- 
tomers that you don’t have in 
the sales department. Service 
plays a bigger part than all other 
departments together in obtain- 
ing that necessary “favorable 
opinion,” and it’s also the place 
where you can lose the goodwill 
that you’ve spent so much time 
to build up. 


Having been in public relations 





|public relations program for the 


dealers of Arkansas. It took little 
prodding to get AADA’s member- 
ship active in a program of high- 
way safety in the state. Today 
AADA is the chief supporter of 
the Arkansas Safety Council, which 
has become one of the best public 
relations programs in the state, and 
evidence of this — proof beyond 
question—is the fact that in 1950 
Arkansas became one of only five 
states in the whole United States to 
show a decrease in traffic fatalities. 
This decrease came when the na- 
tion as a whole was showing an 
increase in traffic deaths of 11 per- 
cent. | 
« + * 

RKANSAS dealers during the} 

past year have increased their | 
participation in the “Daughter and | 
Dad” and the “Father and Son” 


'clubs over the state and they also | 


increased the number of dual con- | 
trol cars obtained for schools to| 
teach proper driving techniques | 
and safety. 


The Arkansas Safety Council, | 


Ashfork|work for some 20 years, it was|strongly supported by dealers all | 
inevitable that the writer would|/over the state, 


hit a responsive 


cord with the public and in lk ss 
than two years since its inception 
has become a vital and necess: -y 
public relations program of sav ig 
lives on the highways of the stze-e, 
Only two states in the entre 
Southwest showed any decrease in 
highway deaths Oklahoma aid 
Arkansas. 

Here’s a public relations pro- 
gram that has paid off in lives 
saved and in goodwill that will 
stand the dealer in good stead 
when he needs a little public 
opinion on the favorable side of 
the ledger. There are 52 safety 
councils organized in the 75 coun- 
ties of Arkansas, and dealers in 
the various towns where organ 
ized safety work is now in ful! 
swing have played a prominent 
part. 

It all adds up to this: Automo- 
bile dealers need to pay more and 
|more attention to their attitude 
|toward the public, the customer on 
whom they depend for a living, and 
their responsibility toward civic 
jduty. Public Relations has become 
a “must” in every large corporation 
|in the land, It no longer is rated 
|along with the so-called efficiency 
expert of bygone days, but today 
Public Relations is a _ profession 
and, as such, ranks high in the 
necessary operations of businesses 
both large and small. 

Arkansas has been backward in 
many ways, and for long enough. 
We've still a long way to go, but 
you can take a look at one thing 
—we're public relations minded 
over here now and if AADA’s mem- 
bers have anything to do with it, 
there won’t be a repetition of 1946 
as far as dealer-customer relations 
is concerned. 








No Price Hike Made 


On Canadian Austins 


MONTREAL. — A spokesman 
for Austin Motor Co. (Canada), 
Ltd., said that price increases 
announced last week in London 
would not affect the company’s 
Canadian operations. No instruc- 
tions have been received by his 
company regarding any price in- 
crease on automobiles sold in 
Canada, he said. 

The London management at- 
tributed the increases on domes- 
tically-sold vehicles to higher 
basic material costs. 








Official Results—1951 Mobilgas Grand Canyon Economy Run 


_ Total of 840 | Miles — — - Los Angeles to Grand Canyon via | Las Vegas 








[AAA SANCTION NO. 2-R-51] 



















































































PRICE CLASS aes age ees “TON “TON MILES MILES 
ee _ DIVISION vee PLACE CAR ENTERED BY DRIVER: MILES PER GAL. PER GAL. MPH 
Ist FORD EIGHT “So. Calif. Ford Dealers, Los Angeles Alt Cottle ~ -—-:1764.105 54.587 25.994 40.570 
| 
ct ee Studebaker L.A. Metro. Dealers 
ane x 2nd STUDEBAKER CHAMPION Assn., Los Angeles Victor J. DelComa 1596.095 54.381 28.621 40.474 
to 50 3rd FORD SIX Al Stuebing Ford Co., Hollywood Art Renee 1745.204 53.838 25.915 40.288 
4th PLYMOUTH CRANBROOK Art Frost, Inc., Glendale Edward Bishop 1751.504 47.934 22.990 40.627 
ee ek | Sth = CHEVROLET STYLELINE __|__ So. Calif, Plating Co., Los Angeles Pete Novotny _ | _1751.504 | 45.956 22.041 | «40.475 
aoe | Studebaker L.A. Metro. Dealers 
CLASS “B Ist STUDEBAKER COMMANDER Assn., Los Angeles Stanley Van Horn 1745.204 58.173 28.001 40.465 
$1751 to $1950 | Nash Motors Div., Nash-Kelvinator 
as he 2nd | __NASH Hq STATESMAN | a. Corp., Los Angeles ; Th Andy Henderson . / 1692. 701 So Mit dee 52.637, 26.122 40.338 
Ist MERCURY Art Hall, Inc., Long Beach Bill Stroppe 1938. 415 59.868 25.945 40.316 
| Studebaker L.A. Metro. Dealers 
at 2nd STUDEBAKER LAND CRUISER Assn., Los Angeles Bill Heinberger 1785.106 58.744 27.644 40.240 
CLASS "C | Nash Motors Div., Nash-Kelvinator 
$1951 to $2175 3rd NASH AMBASSADOR Corp., Los Angeles | James A. Fosdick 1888.012 58.268 25.926 40.487 
4th KAISER De Paolo Car Co., Glendale | Art Elliot 1791.407 52.828 24.773 40.800 
a a Sth ___—CiDE SOTO a __|DeSoto Dealers of So. Calif., los Angeles; Elmer Johnson _1986.718 51.135 21.622 40.319 
ae Ist PACKARD **200" Earle C. Anthony, Inc., Los Angeles H. Michelson 2022.420 53.020 22.023 40.595 
CLASS “D 2nd CHRYSLER WINDSOR Paul Bobst Co., Hollywood Walter Nelson 2102.225 52.268 20.886 40.568 
$2176 to $2450 3rd DE SOTO CUSTOM DeSoto Dealers of So. Calif., Los Angeles Bill Murphy 2014.020 47.760 19.921 40.601 
th | HUSON COMMODORE SIX_ Storey-Ricketts, Long Beach Joseph A. Ricketts” ___2003.519 46.723 19.590 40.583 
CLASS “E" Ist LINCOLN Bob Estes, Inglewood les Viland 2194.631 66.484 25.448 40.487 
_$2451 to $2700 | 2nd HUDSON bonsai SIX 4 Hart Fullerton, Santa Monica Hart Fullerton 1997.219 53.785 22.623 40.565 
CLASS “F" Ist CADILLAC “61” Jack Symes Motors, Inc., Pasadena _ "J. E. Woodruff 2146.328 55.492 | 20.719 40.488 
__ $2701 to $3000 2nd PACKARD ‘'300" Earle C. Anthony, Inc., Los Angeles _ William Parkinson 2093.825 52.196 — 20.941 41.414 
CLASS “G" Ist ‘CHRYSLER IMPERIAL Lloyd Gregg, Inc., North Hollywood Melvin G. Lewis 2358.446 59.457 21.178 40.765 
$3001 to $3300 2nd CADILLAC “62" Ridings Motors (Corp.), Long Beach Rod Wilcoxin 2200.931 56.412 21.531 40.329 
2 ee _ 3rd _ a LINCOLN COSMOPOLITAN ____Deston Motor Co., Beverly Hills Charles Nelson 2335.339 47.601 17.123 40.899 
CLASS “H" aay _ 7 a. uli 7 ‘ 
___ $3301 oe Ist : CADILLAC 60° SPECIAL Ridings Motors (Corp.), Long Beach A _ Bud Ridings — 2247.134 58. 795 21.979 40.395 
CLASS “I" Ist’ [CHRYSLER CROWN IMPERIAL LIMOUSINE| — Andrew J. Crevolin, Alhambra Bob Burns 2767.65 | 63.289 | 19.208 40.265 
$4001, to $6000 Ae 2nd ae CADILLAC “75” ae: | Clarence Dixon Cadillac, Inc., Hollywood | fe Willard B. McArthy 2473.947 58.513 19.869 40.474 
Special 4-cylinder Ist | HENRY J De Paolo Car Co., Glendale Arne Andreson 1371.382 | 49.153 | 30.109 | ~~ 41.701 
lightweight | 2nd __WILLYS JEEPSTER ——————|_—_—CWiillys-Overland Motors, Inc., L.A. Don Kenower 1446.986 46.110 26.769 40.741 
“Nash Motors Div., Nash- Kelvinator : aol — 7. io Z Pee 
; Ist NASH RAMBLER Corp., Los Angeles Pierce J. Venable 1446.986 53.489 31.053 41.132 
Special 6-cylinder | 2nd PLYMOUTH CONCORD Greene-Haldeman, Los Angeles lee Winchester 1703.201 48.954 24.145 40.697 | 
Lightweight 3rd HENRY J De Paolo Car Co., Glendale Woodward S. Bell 1407.084 48.340 28.860 40.680 
<= 4th | — WILLYS JEEPSTER - Willys-Overland Motors, Inc., L.A. | Wayne Burdick 1455.387 43.266 24.973 40.542 
_ AVERAGE ALL CARS 1913.279 53.420 23.923 : 40.600 
SWEEPSTAKES CHAMPION—LINCOLN SEDAN...................00 cee eeee | 2194.631 66.484 25.448 40.487 
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1951 LINCOLN WINS 
SWEEPSTAKES IN 
MOBILGAS ECONOMY RUN! 


OW THE 1951 Lincoln gets official 
N recognition for the economy long 
known to owners of Lincoln motor cars. 
In the grueling 840-mile Mobilgas Econ- 
omy Run—over roads ranging from icy 
mountain passes to the blazing heat of 
Death Valley—the great new Lincoln 
with optional overdrive rolled up 
records for economy unequalled by any 


other car entered. 


Throughout the rugged demands of this 
severe competitive test of American 
motor cars, conducted by the American 
\utomobile Association, the 154-horse- 
power Lincoln “‘InVincible Eight” 
engine led all other cars entered—not 
only for performance, but for fuel and 


oil economy. too! 


In winning the Grand Canyon Sweep- 


stakes award, Lincoln set a new Economy 





Cp) 





Run mark of 66.484 ton-miles per gallon, 


If you are one of those who have thought 
of Lincoln only as a style and luxury 
leader, this record will give you an 
indication of the all-around value of 
this great car. Yes, the 1951 Lincoln 
marks another milestone in Lincoln's 
great and growing reputation for the 
best of everything in motor cars—prov- 


ing once again Nothing Could Be Finer. 


re 
V4 FOREMOST OF THE FINE CARS 


NOW FIRST FOR ECONOMY, TOO! 


LINCOLN WINS—AND PROVES—NOTHING COULD BE FINER 


LINCOLN DIVISION FORD MOTOR COMPANY 


41 








42 


Average 9% Per Dealer . 
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Car Stocks Are Low 
As Big Rush Begins 


(Continued from Page 1) 


1 have to be sold at last year’s 
prices. 

Meanwhile, there is little doubt 
that most of the dealers crying 
“shortage” have legitimate rea- 
sons. Even if the number of new 
cars in the field on March 1 were 
spread out more evenly, the av- 
erage dealer’s stock would be 
far below normal. 

In prewar, it was usual that 
stocks in the field rise in large pro- 
portion to meet spring sales de- 


mand. So far this year, field stocks 





New-Car Stocks 


In Postwar 
(Estimated by Automotive News) 


Cars Cars Total 
Actu- in Poten- 

ally in Transit tial 
Pertod Dealers’ to Inven- 
Ending Stock Dealers tory 
Jan. 1. °47.. 75.838 175.000 250,838 
duly 1,°47.. 66,752 205.000 261,752 
Jan, 1,°48.. 78.626 242,000 320,628 
July 1, °4%.. 84,559 214,000 29R.K9 
Jan, 1, °49.. 196,883 293.000 489. BRA 
Mar. 1, °49.. 205.681 244,000 449.481 
Apr. 1, °49.. 194,949 310,000 504.949 
Sept. 1, °49.. 2RH.A0R6 208,000 592,686 
Oct. 1, °49.. 340.457 278.000 618.457 
Nov. 1, °49.. 239.858 222.000 572.858 
Dec. 1, °49.. 298,781 122.000 420,781 
dan, 1, °50.. 261,754 188.500 440,254 
Feb. 1, °50.. 313.491 192.000 5On.491 
Mar. 1. °50.. 212.457 159.500 471.087 
Apr. 1, °50.. 276,126 158,000 424,126 
May 1, °50.. 196,738 152,000 349.238 
June 1, °50.. 247.480 140,200 407.880 
July 1, °5O.. 311,084 187,500 478584 
Aug. 1, °50.. 268.937 141,200 420,227 
Sept. 1, °50.. 239.642 1A0.400 400,042 
Oct, 1, °5O.. 208.387 187.800 366,167 
Noy, 1, °50.. 320,571 158.500 429.071 
Dec. 1, °50.. 295,521 128,300 423,821 
Jan, 1, °51.. 305,888 98,900 404,788 
Feb, 1, "51.. 291,042 127,000 §=*418,042 
Mar. 1, °51.. 284,903 136,000 420,903 
N.B.—Above figures include new cars 
actually in dealer hands, plus those in 


transit. but consigned to individual dealers 
*Revised. 


K-F Starts Work 
For Cars, Planes 


Under One Roof 


WILLOW RUN. — Kaiser-Frazer 
starts next week on the gigantic 
task of converting part of its plant 
here for mass production of C-119 
Fairchild cargo planes. 

The conversion project is not ex- 
pected to cut into K-F’s produc- 
tion of about 900 cars dailv. almost 
60 percent of which are now 
Henry Js. 

Altogether. K-F will tool about a 
million square feet of Willow Run 
for aircraft work. K-F’s C-119 con- 
tract with the U. S. Air Force is 
the largest of the company's de- 
fense orders, estimated to run well 
over a half-billion dollars. 


A K-F spokesman said last week 
that under the conversion program 





car production at Willow Run will | 


go on a two-shift basis March 26 
Each shift will call for 450 cars to 
maintain output at current levels. 
By the end of the year, he said 
an additional 5,000 to 8,000 work- 
ers will be added for aircraft work. 
K-F now employes more than 11,- 


000 people. 


Ball Park Sales 


Cars Stored in Cubs’ Field 


Now All Sold 


CHICAGO.-What looked at the 
time like a gamble has turned out 
to be a merchandising feat. 

In mid-November last year, at- 
tention was focused upon several 
hundred 1950 model Dodges stored 
in Wrigley field, home of the Chi- 
cago Cubs baseball team. Newspa- 
pers printed pictures of the cars. 

The final chapter of the story 
was written last week when Rav 
Eddy, Inc. (Dodge-Plymouth), 2423 
N. Clark St., reported that the last 
of the cars had been sold as a re- 
sult of an intensive advertising 
campaign. 

Smallwood Names Two 

Jack Smallwood of Smallwood 
Motors (Lincoln-Mercury), Tupelo, 


Miss., announces the appointment | 


of Charles Mackay as general man- 
ager and Joe Shirley as sales man- 


ager. 


haven’t recorded even a_ slight 


increase. 


* + + 
PURTHER, during February the 
number of cars in dealers’ hands 
actually declined slightly and there 
was no consolation in the fact that 
in-transit volume climbed. 
In-transit volume includes 
those cars. still parked outside 
the factory that built them, and 
the number of these seems to get 
bigger with each passing week. 
The factories are experiencing 
extreme difficulty in getting normal 
haulaway service. Haulaway firms, 
in turn, report that they have units 
broken down all around the U. S. 
Weather-beaten roads are 
blamed. Haulaway trucks are said 
to be suffering an unprecedented 
































number of tire failures, in the 
midst of a serious replacement tire 
shortage. 


Truck and truck-trailer people 
have been urging the government 
to institute a truck tire allotment 
program. 

They say they can’t get replace- 
ment tires now because’ rubber 
firms are channeling all their out- 
put to passenger car makers, 

Bernir THOMAS 


Chrysler Paying 
Keller $300,000 
Yearly Till °55 


DETROIT. As Chrysler board 
chairman, K. T. Keller will con- 
tinue to receive a salary of $300,000 
a year for five years and there- 
after is guaranteed $75,000 annu- 
ally for life. 

Those are the terms of a contract 
concluded last November by Keller 
with the corporation when he 
stepped down as president, accord- 
ing to a proxy statement to Chrys- 
ler stockholders last week. 

In the statement, Chrysler stock- 
holders were asked to consider a 
supplemental pension plan for sal- 
aried employes, one which Keller 
would not participate in. 
that 


They were also advised 
George W. Troost, vice-president 
and comptroller, and James C. 


Zeder, recently named engineering 
and research vice-president, are 
nominees to become directors. 

The statement noted that Chrys- 
ler set aside $9,690,869 of its 1949 
earnings for “contingent compen- 
sation” to supervisory employes 
and officers. 

During 1950, $1,547,369, plus other 
amounts, was paid to 5,362 super- 
visory employes and $8,143,500 was 
set aside to be paid to executives 
over a period of five years. Of the 
latter amount, $2,714,500 was paid 
last year. 

The amount it costs Chrysler to 
maintain pension plans for about 
120,000 hourly-rated and salaried 
employes was estimated at approxi- 
|/mately $8,272,000 annually. 

Chrysler stockholders were told 
| that Keller, approaching retirement 
| age last year, urged the election of 
| L. L. Colbert as his successor. 





Scrappage of Passenger Cars 














“Toor: 

page 7 

Cars in Use New Cars Sold Total Cars Surviving Cars Failing Scrappage to New 
Barring to reregister %toCars Cars 

| Year _Number _ Year __Number Scrappage __ Year Number —- —Scrappage in Use _—Sold 
| 1924 15,350,038 1925 2,967,755 18,317,793 1925 17,485,627 832,166 4.76 28.04 
1925 17,485,627 1926 3,228,695 20,714,322 1926 18,915,260 1,799,062 9,51 55.7% 
1926 18,915,260 1927 2,623,538 21,538,798 1927 19,410,175 2,128,623 10.97 81.14 
1927 19,410,175 1928 3,139,579 22,549,754 1928 20,673,852 1,875,902 9.07 59.75 
1928 20,673,852 1929 3,880,247 24,554,099 1929 22,599,701 1,954,398 8.65 50.37 
1929 22,599,701 1930 2,625,979 25,225,680 1930 22,345,090 2,880,590 12.89 109.7¢ 
1930 22,345,090 1931 1,908,141 24,253,231 1931 21,484,450 2,768,781 12.89 145.1C 
1931 21,484,450 1932 1,096,399 22,580,849 1932 19,752,283 2,828,566 14.32 257.99 
1932 19,752,283 1933 1,493,794 21,246,077 1933 19,300,336 1,945,741 10.08 130.25 
1933 19,300,336 1934 1,888,557 21,188,893 1934 20,725,926 462,967 2.23 24.51 
1934 20,725,926 1935 2,743,908 23,469,834 1935 22,015,052 1,454,782 6.61 53.02 
1935 22,015,052 1936 3,404,497 25,419,549 1936 23,846,488 1,573,061 6.60 46.21 
1936 23,846,488 1937 3,483,752 27,330,240 1937 25,330,584 1,999,656 7.89 57.40 
1937 25,330,584 1938 1,891,021 27,221,605 1938 24,455,012 2,766,593 11.31 146.30 
1938 24,455,012 1939 2,653,377 27,108,389 1939 25,754,387 1,354,002 5.26 51.03 
1939 25,754,387 1940 3,415,905 29,170,292 1940 27,157,554 2,012,738 7.41 58.92 
1940 27,157,554 1941 3,731,166 30,888,720 1941 28,968,114 1,920,606 6.63 51.47 
1941 28,968,114 1942-3-4 593,191 29,561,305 1944 24,218,562 5,342,743° 22.06 ~ir 
1944 24,218,562 1945-6 1,829,747 26,048,309 1946 26,464,525°* (416,216)*** T cin 
1946 26,464,525 1947 3,177,376 29,641,901 1947 29,153,708 488,193 1.67 15.36 
1947 29,153,708 1948 3,490,952 32,644,660 1948 31,789,143 855,517 2.69 24.51 
1948 31,789,143 1949 4,838,342 36,627,485 1949 35,407,444 1,220,041 3.45 25.22 
1949 35,407,444 1950 6,326,438 41,733,882 1950 39,418,772 2,315,110 5.87 36.59 


*Includes cars taken out of service, presumably due to war- 


time restrictions. 


the war 


**The figure under ‘'survivors’’ for 1946 includes cars out of 
registration in the 1944 count estimated at upwards of one 


million units. 


Calif. Lawmakers Ponder 
Over 100 Auto Measures | 


SACRAMENTO, Calif. More 
than 100 bills involving vehicles 
and highways are up for considera- 
tion before the California legisla- 
ture. 

Among them is AB 84, which pro- 
poses staggering of automobile reg- 
istrations over the 12 months, in 
order to break up the huge task of 
registering California’s 5,000,000 au- 
tomobiles. 

AB 1313 suggests raising the 
automobile license fee from 2 to 
8 percent. Schools would get the 
extra revenue. 

SCA 22 proposes to increase gaso- 


line and truck taxes to pay the | 


billion-dollar state bond issue to 


Charlotte Assn. 
Elects Dolan 


CHARLOTTE, N. C.—R. J. Do- 
lan, president of Dolan Motor Co., 
426 W. Morehead St., has been elec- 
ted president of the Charlotte Au- 
tomobile Dealers Assn. He succeeds 
J. Langston, vice-president of Noble 
Motors. 

K. M. Matthews, president of 
Mecklenburg Motors, was named 
vice-president, and Clarence E. 
Williams, of Lee Folger, Inc., was 
elected secretary. Officers of the as- 
sociation serve one year. 

Elected to the board of directors 
were: Ernest Hicks, Pettit Motor 
Co.; Frank Gathings, Gathings Mo- 
tor Co.; W. S. McCall, Charlotte 
Hudson Co.; E. 
Pyramid Chevrolet Co.; John 
Wolfe, C. W. Upchurch & Co., and 
Langston. 











Blackout for White Sidewalls at Goodrich— 


For the second time in less than a decade, fancy white sidewall tires are banned by | 


O. Anderson jr., | 


| 
| 


finance highway construction. The 
money would be used in accordance | 
with a fixed plan listing the high- | 
ways to be built and the order in| 
which the work is to be done. 


Another plan, ACA 45, asks for | 
bonds, would let the state highway | 
commission make all decisions in| 
| regard to priority of highways, and | 
would retire the bonds from funds | 
taken from the state’s general fund. 
Either of these two proposals would | 
have to be approved by the voters. | 

For the construction of under- 

passes and overpasses, ACA 36 | 
suggests a state bond issue of | 
$500,000,000 to be apportioned to 
local communities. | 
For secondary, feeder and farm- | 
|to-market roads, two bills, SB 5 
|and AB 317, asks the state to match 
money, amounting to $9,600,000, so 
that California can share in a 
$150,000,000 federal fund. 

Two state insurance plans have | 
been offered. AB 2023 suggests a 
plan setting up a state automobile 
accident compensation fund con- 
ducted much like the workmen's 
compensation fund. SB 1546 offers 
car owners the option of establish- 
ing financial responsibility as it is 
done now, or of sharing in a state 
vehicle accident pool, into which 
they could buy at a fixed rate. 


Otis Deliberately | 
Instigated Suit, 
K-F Charges | 


NEW YORK.—Kaiser-Frazer of- | 
|fered damaging evidence last week | 
|to substantiate its claim that Otis 
| & Co. deliberately instigated a law- 
suit against the automobile firm 
to avert signing final papers on 
K-F’s 1948 stock deal. 

K-F is suing Otis, Cleveland in- | 
vestment bank firm, for $19,276,069 








| 








for failure to go through with an 
underwriting contract covering | 
$10,000,000 worth of K-F stock. 

The whole stock deal collapsed 
when Otis withdrew, and K-F con- 
tends that Otis hired a Marvin C. | 
Harrison, Cleveland lawyer, to help | 
it start the controversial suit. 

According to depositions taken in | 
1949, and read here before Judge | 
John W. Clancy last week, Allen| 
Hull, a law partner of Harrison, 
made a trip to Detroit to see if 
such a suit had been filed in a 
county court. 

Depositions from two Detroit 
|newspapermen said that Hull ap- 
|peared anxious about the suit and 
|interested in quick publicity for it. 
The newsmen said Hull asked 





***This minus figure is 
reregistration of cars which had been out of service during 


a 


presumed to be the result of the 


Scrappage 


(Continued from Page 1) 


period is 458,921 units, substanti- 
ally under the 1950 scrappage total 
of 527,441 trucks. 


* * + 


ERCENTAGEWISE, car scrap- 

page for 1950 amounted to 36.59 
percent of new registrations, and 
comprised 5.8 percent of all cars in 
use. The corresponding figures on 
trucks were 60.42 percent of new 
registrations and 6.43 percent of 
trucks in use. 


The truck scrappage figure 
compares with the 26-year aver- 
age of 259,305 units a year. Scrap- 
page amounted to 69.42 percent of 
new trucks registered, or 6.43 
percent of all trucks in use. 

Passenger-car and truck scrap- 
page for the 26-year period is 
shown in the following condensed 
table: 


Cars Trucks Totals 

In use at 
end of 1924 ..15,350,038 2,126,216 17,476,254 
New units sold, 
1925-1950 ..... 66,432,356 13,074,248 79,506,604 
Total in use, 
barring 
scrappage ... .81,782,394 15,200,464 96,982,858 
Surviving at 
end of 1950 ...39,418,772 8,198,529 47,617,301 
Scrappage, 
1925-1950 ..... 42,363,622 7,001,935 49,365,557 
Average scrap- 

page per year | 629,370 269,305 1,898,675 





Russ Dawson Quits 
Ford Deal in Mich. 


DETROIT.—Russ Dawson, for 17 
years a Ford dealer and for the 
last 11 years Michigan’s largest, re- 
signed his Ford franchise and was 
concentrating on the used-car busi- 
ness last week. 


Speculation was rife in local au- 
tomotive circles as to who would 
succeed Dawson. A Ford spokes- 
man confirmed Dawson's resigna- 
tion, but emphatically denied that 
anyone was even being considered 
as yet to succeed him. 

Why Dawson resigned his fran- 
chise was not revealed. 

Dawson “was in Florida” last 
week. Without explanation, he had 
dismissed more than 150 of his 
employes and closed four of his 
five Detroit establishments. 

A Dawson employe said the one 
remaining outlet would be used to 
sell used cars, and that deposits on 
new cars were being refunded. “We 
aren't getting any more new cars,’ 
he said. 

Dawson was the sixth Detroit- 
area Ford dealer to surrender his 
franchise in the last year. 


Ronan Named to Assist 


Philadelphia OPS Office 


PHILADELPHIA. — Edward J. 
Ronan, president of the Philadel- 
phia Automobile Trade Assn., has 
been appointed by Mayor Samuel 


them about the suit a few minutes|t® assist the local Office of Price 


government order to conserve crude rubber and other vital materials. Here is the production 
line at B. F. Goodrich, Akron, with the last white sidewall tires for the duration of the 
| emergency followed by the biack tires that are replacing them. Officials of the company 
now should be able to produce more black tires, as the whitewalls require 18 additional 
operations. In addition, the whites require large quantities of titanium dioxide—both essen- 
tial materials. The tire builders are Kenneth Landis (left) and Joseph Koberna 


after it was filed on the morning 
of Feb. 9, 1948. Hull later refused 
to say who instructed him to go to 
Detroit or to whom he was to re- 
port. 





Stabilization. 

Mayor Samuel was asked by OPS 
Director Michael DiSalle to appoint 
a committee of leading citizens to 
work with the local office. 
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Winners’ Row in Mobilgas Run— 


Lined up along the south rim of the Grand Canyon are the first-place winners in each of the I! price divisions of the 1951 Mobilgas 


E-onomy Run 


Obituaries... 





with their drivers and sponsors standing by 


Joseph E. Fields, 72, Dies; 
Chrysler Sales Pioneer 


PALM SPRINGS, Calif.—Joseph 
E. Fields, 72, a director and former 
vice-president of Chrysler Corp., 
died March 12 of 
a heart attack at 
his winter home 
here. 

Identified with 
the auto industry 
for nearly 43 
years, Mr. Fields 
had a hand in the 
sale of the first 
Chrysler automo- 
bile in 1924. He 


| 
} 





organized by a group of his 


friends. 


In 1922, when Walter P. Chrys- | 


ler took charge of the Maxwell and 
Chalmers organizations, he selected 
Mr. Fields as sales manager. 

He was closely associated with 
Mr. Chrysler in the developments 
that led to the introduction of the 
Chrysler car in 1924 and was made 
vice-president of Chrysler Corp. 


in two years he 
* * * 


Long Illness Is Fatal 





was a vice-presi- 
dent of the cor- 
poration from its inception in 1925 | 
until his retirement May 1, 1943. | 
He continued to serve as a director. | 

Services for Mr. Fields were held 
Thursday in Fargo, N. D. 


Mr. Fields was the first presi- 
dent of DeSoto, serving in that 
capacity from the division’s ori- 
gin in 1928 until March, 1931, 
when he became president of 
Chrysler division. He directed 
that division for six years until 
June, 1937, when he relinquished 
that post to devote his full ener- 
gies to his expanding duties as | 
vice-president of the corporation. | 
Joseph E. Fields was born on 

Apr. 19, 1878, at Fargo, N. D. After | 
working for a farm implement) 
business he became associated with | 
the sales activities of National Cash | 
Register Co., Dayton, O., where his 


J. E. Fields 


personal friend, the late Hugh) 
Chalmers, was general sales man- | 
ager. 

When Mr. Chalmers elected to 


leave the cash register business to 
enter the “infant” automobile in- | 
dustry in 1908, he persuaded Mr. | 
Fields to become a distributor for 
the Chalmers car at Fargo. 


His success as a dealer was so} 
pronounced that Chalmers brought | 
him to Detroit and placed him on 
the factory sales staff. For the next 
two years he travelled across the 
country organizing dealerships. 

Mr. Fields left the Chalmers or- 
ganization to become sales man- 
ager of Hupp Motor Car Co., but 
after four years there he left for 
a position as sales manager of 


‘las; First 


Liberty Motor Car Co., which was | 


NPA Announces 


Tooling Program 


WASHINGTON. A procedure 
for providing machine tools neces- 
sary for the expansion of the ma- 
chine tools industry to meet the 
needs of defense production was 
announced last week by the Na- 
tional Production Authority. 

Under the procedure machine 
tool manufacturers may apply di- 
rectly to NPA’s machinery division 
for priorities assistance in getting 
the machine tools they need. 


Takes Albuquerque Deal 

Harold Pavela, Inc., Albuquerque, 
N. M., has taken over the Hudson 
franchise of Albuquerque Hudson, 
Inc. The showroom is being en- 
larged. 


To Mrs. Henry Kaiser 


OAKLAND, Calif.— Mrs. Henry | 


Kaiser, 64, wife of the chairman of 
Kaiser-Frazer, died at her home 
here after an illness of 18 months. 
With her at the time of death 
were her two sons, Edgar F., presi- 
dent of Kaiser-Frazer, and Henry 
J. jr., an official of several Kaiser 
enterprises. 


* + * 
Bertram R. Secord, 66, 


Hudson Labor Advisor 
DETROIT.—Bertram R. Secord, 


|66, Hudson labor relations and in- 


dustrial advisor, died March 11 of 
a heart attack at his home here. 
Before joining Hudson in 1930, 





when it was formed in 1925, With- | 
became a director. | 


Ceiling Differential Fought 


NUCDA Directors Against Two-Level System; 
Ask Change in Guidebook Regulations 


Mr. Secord was with Chrysler 
Corp. for 15 years. He was a 
|'member of the Society~“of Auto- 
|motive Engineers. 


* * * 
Harry Sorrell 
KANSAS CITY. Harry Sorrell, 56, 
| former president of Sorrell-Williams Mo- 
tor Co., North Kansas City, died here 
| March 8. Prior to World War II, Mr. 
Sorrell held other dealerships in Cha- 
nute, Kans., and North Kansas City 
| * * * 
Ernest W. Beck 


Ernest W. Beck, 
S. Rubber 


home here 


ROCKVILLE, Conn. 
| 65, supervisor of safety for U 
|Co., died at a _ convalescent 


| recently 
| * * 4 


Orean Clay Gunyon 
ODESSA, Tex. Orean Clay Gunyon, 


30, manager of LaQuey Motor Co. since 
1948, died March 6 after a short illness 


* * 


* 

Carl H. Beane 
CHARLESTON, W. Va 
|Beane, 54, president of Beane 
jInc., died March 4 at his home 
}a long illness. 


Carl H. 
Brothers, 
after 


* 


* ! 
Elmer M. Faulkner 
ROCHESTER.—Elmer M. Faulkner, 58, 
used-car sales manager for Haliman's 
Central Chevrolet Co., died 5. 
Mr Faulkner was in_ the 
| business for about 30 years. 
| associated with Hallman's 
| 10 years. * * * 
Hal D. Spiller 
SPRINGFIELD, IIl.—Hal D. 


March 
automobile 
He had been 
for the past 


Spiller, 


after spending 14 years in Peoria with 
Chrysler, Hudson and Studebaker firms. 
* * 
William T. Kelley 

| GREENWOOD, Ind.—William T 
jley, 61, president of Kelley Sales Co. 
| (Chevrolet), Greenwood, Ind., died re- 
cently A lifelong resident of Johnson 
county, Mr. Kelley was a_ vice-president 
of the Southport State Bank 
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dealers now enrolled in the NUCDA. 

Final action of the meeting was 
a recommendation that the OPS 
appoint the following members of 
the NUCDA to its Industry Ad- 
visory committee: 

President Walter Wilson of Dal- 
Vice-President James 


{Hayward of Omaha; Treasurer 
|Louis Baker of Providence; Carl 
|Marker, former NUCDA president 
from Fort Wayne, and Charles 
Kreisler, president of the New York 
Used Car Dealers Assn. 

Attending the midterm meeting 
here were: Wilson, Downing and 
Hayward, along with regional 
Vice-Presidents Allen Bergman, 
Newark; Max Hargrove, Tampa; 
Jack Geller, Detroit, and Ralph 
Stone, St. Louis. 

The following state directors also 
|were present: William Thornton, 


Atlanta; Denzil Webster, 
|Wayne; Arthur Waterman, Port- 
land, Me.; Yale Simons, Detroit; 


| Gordon Hope, Grand Rapids; Harry | 


Gottleib, New York; Louis Geller, 
Akron; Bill Lee, Tulsa; Cyrus Gor- 
son, Philadelphia; Tom Blundell, 
|Dallas, and R. W. Workman, Lub- 
| bock, Tex. 


The NUCDA’s opposition to an| 
and warranted system of | 


“as is” 
|used-car price ceilings recalls that 
such a method was used under the 
|wartime MPR 540 rules. 

The organization’s request that 
all dealers in any given area be 


|permitted to use all of the guide 


\ 


Fort | 


| books permitted in that area stems 
|from the confusion that results 
/under the present ruling wherein 
a dealer in one block has to use 
one guide book while a dealer right 
next door to him might use a dif- 
ferent book with higher or lower 
prices. The NUCDA plan would 


| Downing of Atlanta; Secretary Ray |allow dealers to use the book with 


|the highest price for any particular 
| model. 

| The recommendation that the 
FRB permit customers to finance 
|radios and heaters stems from the 
fact that OPS pricing rules permit 
|the cost of these accessories to be 
|added to the ceiling price, but 
|Regulation W rules prohibit the 
|addition of these prices in deter- 
mining the loan value of the car. 





Renegotiation Law 


Okayed by Congress 

WASHINGTON. — Congress 
has completed action on a bill 
which would permit the govern- 
ment to renegotiate defense con- 
tracts after the present emer- 
gency to recapture any excessive 
profits. 

The bill applies to contractors 
or subcontractors who do an an- 
nual business of $250.000 or more 
with the government. It also ap- 
plies to contract brokers who 
collect a fee for helping con- 
tractors or subcontractors to 
land government business, if 
their fees run to $25,000 a year. 





50, | 


|who retired from Spiller-Pickerill Motors | 
(Packard) in October, 1950, died March 
17. He established the firm in April, 1948, 


Kel- 








ments exceed a billion dollars, while 
|GM has revealed that its defense 
|\load amounts to more than three 
|billion dollars. 


| With the exception of the Ford 


plane engine contract and K-F’s 
$200,000,000 order for cargo air- 
craft, most of the airplane engine 
contracts have been of the “un- 
disclosed value” class. 

It can be safely assumed, how- 
ever, 


let’s, among the many, involve sev- 
eral hundreds of millions. 





|free with its announcements of the 
|}dollar worth of tank contracts. 
Cadillac, for instance, has revealed 
‘at least $439,000,000 worth of tank 
assignments. 

* * * 

HRYSLER has announced re- 

4 ceipts of tank orders amounting 
| to no less than $359,000,000 and both 
Ford and Fisher Body recently re- 
ceived tank awards involving $195,- 
000,000. 

Most of these values were re- 
vealed before Army Ordnance in 
Washington clamped down on in- 
formation regarding the worth of 
military contracts and their pro- 
duction status. 

The ban went into effect early 
this month, Since that time, the 
Department of Commerce's 
weekly report of defense con- 
tracts awarded has not included 
dollar volume. 

While tanks and airplane engines 
| have been making the headlines for 
|the automobile companies, the in- 
|dustry’s regular stock in trade- 
cars and trucks—have been respon- 


|sible for most of the sales to the 


| government. 
* + * 


| Ruck and bus contracts, in par- | 


ticular, have been a steady item, 
which most of the makers have 
|been delivering regularly to vari- 
|ous branches of the armed services. 
| Awards for trucks, buses and 
military automobiles come along 
regularly in small, by defense con- 
tract standards, amounts. 

Almost all of the industry’s 
truck producers are participating 
in this phase of the defense pro- 
gram. It is difficult to compute 
just how much each company has 
received in truck and bus awards. 


$5 Billion to Big Three 


Estimate of Defense Contracts Omits $1 Billion 
Or More Let to Independents 


(Continued from Page 2) 


that such aircraft engines | 
awards as Packard’s and Chevro- | 


The military was a little more | 


43 






| Dodge, some time ago, estimated 
its military vehicle orders at $92,- 
000,000, while Studebaker and Reo 

(‘have been producing such trucks 

|for several months. 

| * * * 


|J— ARGE orders have also been 
given GMC, International, Ford, 
| Willys and several others. Only last 

week Mack announced receipt of an 
| order for $25,000,000 worth of “tac- 


tical five-ton dump trucks.” 


| Announced defense assignments 
to the various automotive com- 
panies reveal the scope of the de- 
fense buildup. 

Ford has pacts to produce 
tanks, tank engines, aircraft en- 
gines and ammunition parts, as 
well as cars, trucks and buses. 
Chrysler’s defense assignments 
| include tanks, tank engines, air- 
craft engines, range finders, sub- 
marine nets, searchlight reflec- 
tors, cars and trucks. 

GM’s many divisions produce a 
multitude of defense products, in- 
cluding tanks, tank engines, air- 
craft engines and propellers, air- 
planes, range fingers, rockets, ma- 
chine tools and many others. 

Packard is slated to build diesel 
jengines and aircraft engines. K-F 
has plane engine assignments along 
with contracts to build planes and 
aircraft components. 

Hudson has an aircraft engine 
assignment, while Studebaker and 
Nash are expected to receive simi- 
lar contracts. 

Bos Gorpon 


Border Sales? 


Buffalo Dealers Protest 


City Sales Tax Hike 


BUFFALO. —- Automobile dealers 
here are closely watching a pro- 
posal before the city council to in- 
}crease the city’s portion of the 
|county’s sales tax. The plan would 
boost the city tax from 1 percent to 
2 percent, leaving the county tax 
at 1 percent. 

Some dealers feel such a move 
|; would drive automobile buyers to 
|dealers in the suburbs where the 
|sales tax would be cut in half. 
|There dealers feel that if there is 
|to be a sales tax increase, it should 
be countywide. 





Honored for Safety Service 





Detroit Dealer Is Selected— 


Jack Rose (left), president of Louis Rose Co 


(DeSoto-Plymouth), Detroit, has received an 


award from the National Committee for Traffic Safety at ceremonies held in Washington 


Rose was honored for his work in furthering 


traffic safety in Michigan. Here he shows the 


award to Walter Eaton, of the Michigan Inter-Industry Highway Safety Committee, of which 


Rose has been president since its inception in 


1947. 





Safety-Minded Goeppert at Work— 


Karl T. Goeppert (left), 


manager of James E. French Co. 


(Dodge-Piymouth), Oakland 


| Calif., who has just received a citation from the National Committee for Traffic Safety, is 


shown discussing safety plans for children with school and police officials 


| man of the Northern California Motor Car 


Posts. 


He is safety chair- 


Dealers Assn.. and holds various other safety 





— 
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Federal Sales Tax Suggested Instead . . . 


Industry Opens Excise Fight 


| way transportation plant would be| “gray market” in new-used cars. 
{further crippled.” | Barit, However, said he didn’t 


A tax hike heavy enough to crip- | think so, ; 
| ple production and sales, Barit said, te a the ee, eae 
| would jeopardize not only the reve- done by the gray market is small. 





(Continued from Page 1) 


of virtually all Americans,” Barit 
charged. “It is difficult to think 
of any product more basic to our 


national strength and vaunted | jue from federal excise taxes but|When under-the-table deals are 

American standard of living. also revenue from gasoline taxes, poy up, much is made of them, 
“ i i i i ‘ i nd road ee ; 
At what point any commodity, | registration fees, bridge a Customers, anxious to receive 


to be| tolls, taxes on tires, tubes and parts, 
land regular income taxes paid by | 
|auto manufacturers. 

* + « 


however necessary, starts 
taxed out of the market is very 
difficult of definition, but such a 
point obviously exists. 

“It would be tragic to the nation | A 
to reach that point in the case of 
motor vehicles which generate eco- 
nomic activity throughout the coun- 
try and are responsible for one out 
of every seven jobs in the whole 
country.” | 


cars at any cost, “have been re- 
sponsible for leading the auto deal- 
ers astray in many cases,” Barit 
: added. 
QUESTION period held after | > *% « 
Barit read a formal statement ‘HARGING that motorists have 
produced the suggestion that | the | >} been singled out by the Treas- 
House Ways and Means committee | +. gepartment to bear the brunt 
think about a special penalty tax | of additional excise taxes, NADA 
on the resale of cars before they | genounced the proposed 20 percent 
are a year old. levy on automobiles as both “dis- 
Rep. Forand, Rhode Island |criminatory and exorbitant.” 
Fs ™ Democrat, advanced the idea. He Charles C. Freed, chairman of 
MORE than 95 percent of the| said it might help to end the | the association’s Public Affairs 
40,000,000 privately-owned cars | — committee, told the House Ways 
in use today are used partly or en- | and Means committee Friday 


tirely for essential transportation, ‘Maniacs’ to Hear | that it is the wage earner who 








Barit told the hearing. He said must have essential transporta- 
nearly half the total mileage on About Chrysler V-8 a tax burden beyond his share.” 
these cars is to enable their own- Pointing out that taxes already 
tial uses, such as shopping or tak- | America are scheduled to mene Alan a new car end that. in the case 
ing children to school, boosts the|Loofbourrow, Chrysler division's 4¢ gyen a low-priced car, this 


that 63 percent of all trips and tion who would be “saddled with 
4 . i = f : 

ers to do their work. Other essen- DETROIT.—The Auto Maniacs o |constitute 24 percent of the cost of 

figures to 77 percent of all trips|chief engineer, tell them the story | amounts to $475 of the total pur- 


and 55 percent of mileage. behind his company’s Fire Power |chase price of about $2,000, he 
“Thus a special excise tax on jengine at a meeting Saturday termed this “a tremendous tax 
automobiles is a levy on the |(March 24) in the Barlum hotel|burden on purchasers of a com- 
basic mobility of the people,” he | here. modity as essential to living as the 
stated. F. W. Thompson, president of the | automobile is today. . 
Barit said increasing the excise | club “for guys and gals nuts about 


automobiles,” said that he expects 


‘i AAA, said its general coun- 
his group's latest meeting to at-| 


sults: The 
rate would have two results € sel, Charles C. Collins, opposes 


government would not get the in- 


creased revenue it sought, and “our tract a record attendance. Auto| any increase in automotive taxes 

already deficient and over-age high- | Maniacs now claim 1,400 members. because: 3 ‘ 

Sieihinaeieninnicuniam - , 1. A disproportionate share of 
the increased excise burden 


would be placed on the private 
passenger car which is an indis- 
| pensable necessity and not a lux- 
| ury. 

2. Hardship would be visited on 
car owners in the lower-income 
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Trucks Fill Gap in Rail Emergency— 


During the recent "influenza epidemic'’ slowdown of the railroad workers and the current 
freight car shortage of all railroads, many automobile manufacturers have called upon the 
automobile transport industry to keep their production lines rolling. A shortage of frames 
nearly shut down Packard until it called in its auto transport firm, Auto Forwarding Co., to 
expedite the flow of these parts from the supplier. 


NADA Ready to Draw Up 
Discount Battle Plan 


(Continued from Page 1) 


lac-Oldsmobile dealership in Spring-| Assn., coupled his demand for full 
field, Mass. {discount restoration with the ob- 
Orr has been with the OPS auto-| servation that “dealer’s cost of 
motive branch for several weeks,| going business has increased, sell- 
serving under Morris. It is believed ing commissions must be paid on 
that the appointment of a practical : a 
auto man like Orr, who also has | the increased cost and additional 
had some experience in govern-| inventory investment required. 
ment, would be pleasing to the! DiSalle and a committee of 30 
retail auto trade. | major industrialists were working 
~ = © on an overall pricing formula de- 
RICE Stabilizer DiSalle, mean-|signed to tie prices more closely in 
while, was receiving protests|with cost increases since the Kor- 
from local dealer associations|ean war. Rollbacks, where price 
against the discount cut. increases exceeded costs, are con- 
Earle C. Dahlem, president of the|templated by DiSalle’s agency, it 
Motor Car Dealers Assn. of ee stated. 
Francisco, pointed out that “dealer : " 
discounts have long since been - 
established on the basis of the fac-| Amendment to Finance Act 


tory list price whether that price Considered in Michigan 


goes up or down. : : 
“Selling expenses are based on LANSING.—A bill has been in- 


the price of the car,” Dahlem de- | troduced in Michigan which would 





... for new car storage 


groups. 
3. State highway financing pro- 
grams would be disrupted. 





bes 


strong kraft paper assures you 
protection against dirt and dust. 


SIZE 67” high x 80” wide x 220” long 


FITS 99% OF ALL CARS MADE 





Order on approval. Attach coupon below 
Shipped open 


to your purchase order. 
account. Prices F.O.B. St. Louis. 


FIVE COVERS, $29.50 
PLEASE SHIP: 
| 
| 
| 


| TINIE, ‘sencoecsovensscoséccescnsuosepoeensenssonostoies 


| Address: canoes adits | C. D. House, Birmingham, Ala.: 
.- ZONE........ ia | 


ORDER DIRECT FROM 


COMFORT SPECIALTY CO. 


200 South 7th St., 





THE EXTRA-COMFORT 
IN THE NATION'S 


GEORGE P. 


>TFOAM SALES. 





<n nr nr nr nnn nn nn nnn nn ss eee | a & 


[] 12 car covers at $49.50 
[] 5 car covers at $29.50 


ice inatislgléAdegadesstcbadaaaaias oiaiiaiabaeiauatiaaaiaanadiiie || feld, Toledo. 


1914 FISHER BLDG 


4. The effect would be to further 
increase the cost of living. 


Dealer Council 
To Meet Apr. 4 
At Oldsmobile 


LANSING, — Oldsmobile’s dealer 
council will hold its first meeting 
lof 1951 here Apr, 4-5, according to 
J. F. Wolfram, general manager of 
|Oldsmobile. Twenty-four dealers 
|representing each of the division’: 
|24 sales zones, will come to Lan- 
sing for the two-day council meet- 
ing. 

Speakers will include Wolfram: | 
G. R. Jones, Oldsmobile’s genera! 
sales manager; Harold N. Metzel, 
chief engineer, and T. C. Downey, | 
works manager. 


49 per dozen Dealers invited to attend are: | 


° ONE COVER, $7.50 ||Everett Rosenthal, Fall  River,| 
Mass.; John D. Casey, White Plains 
Harvey Golden, Reading, | 
| William L, Krebs, Silver 
Springs, Md.; L. J. Bonenblust, 
Rochester, N. Y.; D. L. Penny,} 
||Dayton, O.; Walter P. Gockel, 
!|Shaker Heights, O.; H. E. Hertz- 






Pa.; 


Edgar D. McKean, Pittsburgh; 








J. U. McKethan, Charleston, S. C.; 
Harry J. Fox, Fort Worth; J. M.|} 
Boyce, Jackson, Miss.; R. L. Led- 
terman, Tulsa, Okla.; George J. 
May, Chicago; Floyd Randolph, 
Lincoln, Neb. 

N. S. O'Neill, Kansas City; Clif- 
ford C. Wall, Green Bay, Wis.; A. 
Bernard Lindahl, Minneapolis: 
Percy Tucker, St. Louis; H. L. 
- Galles jr., Albuquerque, N. M.: 
Myron C. Albertson, Culver City, 
Calif.; Carl S. Ortman, Stockton, 
Calif., and W. P. Loder, Salem, Ore. | 


St. Louis 2, Mo. 








SEAT CUSHIONING 


LEADING CARS Iran Organization Seeks | 


U. S. Auto Parts Agency 

TEHERAN, Iran.—An exclusive | 
distributorship, or exclusive sales| 
and promotion representation, for | 
U. S. automobile parts is sought by | 
Hadi E. Esphahani, Seraye Razi| 
No. 37, Teheran, Iran. 

The organization is especially in- 
terested in first line tires, bat- 
teries, automotive paints, oils and 
replacement parts for U. S. cars 
and trucks, according to a letter 
| from Esphahani. 


HOOPER 


DETROIT 2. MICH 


clared. “Required capital is de- 
termined by the investment in the 
car and we request in the most 
vigorous terms possible that cus- 
tomary discount procedure prac- 
tice be maintained in the present 
price increase order.” 

Joe Davis, president of the North- 


ern California Motor Car Dealers' judiciary committee for action. 


_ ADVERTISEMENT 





| 
} 


amend the Hittle bill, the 1950 au- 


|tomobile finance act which will be- 


come effective on March 31. The 
amendment would remove the ceil- 
ing on the service fee which the 
finance companies may pay to the 


| dealers. 


The bill has been assigned to the 





| Nearly 60% of Big-City Families Do Not Own a Car 





Car Ownership Depends on Where People Live 


The Federal Reserve Bulletin 
reveals that more than half of all 
the families in the 12 largest cities 
of the United States and their 
suburbs do not own an automobile! 
In fact, nearly 60 percent of the 
families in cities of more than 
50,000 population do not own an 
automobile. 

In the past, market analysts 
have always detected a close rela- 
tion between income and auto- 
mobile ownership. But where peo- 
ple live seems to be more impor- 
tant than income alone. 


The Federal Reserve Bulletin 
points out that the proportion of 


Farm Journal, America’s largest 
rural magazine, emphasize the 
tremendous size of the rural mar- 
ket. Farm Journal readers own 
more than 3,000,000 cars, more 
than 6,250,000 motor vehicles, 


| including trucks and tractors. In 


j 
| 


automobile-owning families is | 


nearly '3 higher in the smaller 


cities than in those over 50,000, | with “Keep ’Em Rolling” in their 


and that in rural America it is 
highest of all. 

Even lower-income rural fami- 
lies own more cars than the higher- 
income families in big cities. 


the postwar period 1947-49, 
600,000 Farm Journal families 
bought new cars. Five thousand of 
these were Cadillacs! 

Recognizing the indispensability 
of cars and mechanized equip- 
ment on the farm, Farm Journal 
has initiated an editorial program 
to bring home the importance of 
better maintenance. ‘“‘Keep ’Em 
Rolling,’ as the program is called, is 
now a regular feature of the publi- 
cation. Dealers who want to tie in 


own local territories can do so with 
the merchandising material Farm 
Journal makes available. The next 
editorial appears in the April issue 
of Farm Journal, in the hands of 


__ Recent surveys conducted by | readers on March 17. 
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Soret 
LIMITED OFFER! 


Each — $4.00 per dozen When 
Check Is Enclosed With Order 
40c EACH, C.0.D 





Orders Shipped Prepaid in Lots of 12 or More 


BELL AUTO SUPPLY 
Phone—Union 6-0203 
ATTRACTIVE OFFER FOR JOBBERS 


6601 Bergenline Ave. 
















Di OE ae roa 


@ Cadmium Rustproof Springs 
@ Heavy-Duty Bronze Ends 
e@ Spring Ends Double Looped 


Guaranteed 


West New York, N. J. 
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Wholesale Ceilings Next? 


Used-Car Outlook: 
More Red Tape 


(Continued from Page 2) 


liscussed edict that hung two val- 

ies on some 6,000 models. 

* * * 

aN ITS original form, MPR 540 
i pinned a base price on every 
model of every make built from 
i937 through 1942. This base price 
constituted the “as is” price of the 
car. If a dealer gave a 50/50 war- 
ranty in selling the car, he was 
permitted to mark up the base price 
by 25 percent. 

The base or “as is” price 
dropped 4 percent every’ six 
months, but this had no effect 
on the 25 percent markup for 
warranted cars, 

MPR 540 burst upon the scene 
as suddenly as the regulations of 
the current OPS have. The 1944 
order was announced June 10, 1944, 
to be effective one month later. 
Prices were rolled back to the level 
prevailing in January, 1944. 

Many dealers sincerely hope the 
present OPS price ceilings on used 
cars will be replaced with some- 
thing similar to the old MPR 540. 

* * 

ee favoring this pian feel 

that if individuals are not per- 
mitted to sell their cars for more 
than the “as is” price, they will be 
more likely to sell them to dealers 
at that figure than to attempt a 
private deal. 

This would enable the dealer to 
recondition the car, put it in a safe 


Wanted 


Dealers Asked to Watch 


For U.C. Con Man 


CHICAGO.—Dealers here have 


been told to be on the lookout for | 


Leonard Lester Mitchell, alias Leon- 
ard Lester, as an operator of a 
used-car confidence game. A dealer 
in suburban Evanston was swindled 
out of $21,000. 

The wanted man was last seen 
Jan. 30 in Miami Beach. He is 
wanted in Reno, Los Angeles and 


several Michigan cities for defraud- 


ing automobile dealers. 


Mitchell is 40 years old, 5 feet 


10% inches tall and weighs about 
200 pounds. He has brown eyes, 


brown hair, ruddy complexion, good | 


teeth and a scar on the left side 
of his jaw. 

His plan here was to induce vic- 
tims to finance him in used-car 
purchase under a company name 
of M and M Motor Sales for ship- 
ment to Reno. 


The 
COURIER-EXPRESS 


SELLS 


WESTERN NEW YORK 


Because WESTERN N. Y. 
1S SOLD ON THE 
COURIER-EXPRESS 


ONE REASON is that in addition to 
outstanding news coverage, this 
fine paper carries a choice selec- 
tion of nationally known feature 
writers and leading comics. 


THE PROOF is found in the fact that 
the circulation of the Sunday 
Courier-Express* is the largest in 
the eight Western New York 
counties which constitute the 
Buffalo market ...and that the 
morning Courier-Express is wide- 
ly recognized as the best key to 
sales to those families with the 
most money to spend. 


*290,348 ABC Audit, 9/30/50 


COLOR for Greater Selling Power. 
Full color (two, three*or four) 
available weekdays... black plus 
one color, Sundays. 


BUFFALO 
COURIER-EXPRESS 


Western New York's Only Morning 
and Sunday Newspaper 


REPRESENTATIVES: 
OSBORN, SCOLARO, MEEKER & SCOTT 
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condition, and sell it at a higher 
price, whatever the percentage 
markup might be. 

Opponents of the plan point out 
that people with used cars in 
good condition won't sell their 
cars at the “as is” figure. They 
would either hold on to the car or 
find a dealer willing to pay them 
more than the ceiling price. 

They also point out that war- 
|ranted cars cause floods of com- 
|plaints. They claim that OPS 
boards would be kept busy investi- 


DeSoto Dealers Visit Plant— 


DeSoto-Plymouth dealers, attending a dealer's personnel conference at the Chrysler Con- Klugh, general manager of PAA. 
ference of Business management, have visited the DeSoto plant. Left to right are: Julius W. The conventions from 1947 


anteed vehicles. 
* + + 
kK ee, both sides seem agreed 
7 that a pricing system which 
permits individuals to charge as 
much for automobiles as dealers 
are permitted to charge, just Can-! first sale of a used car following 
not work. ithe effective date of SR 5 (which 
The current pricing rules have| became effective March 2). 

had little effect on the wholesale 
market to date. There are fewer! cations of seven southern states 
1951 cars being entered in auc-| were announced for the guide 
tions, since the ceilings for these] hooks published by the National 
models are too close to the whole- Used Car Market Report, Inc., in 
sale level in most cases. Chicago E E 


To a very limited extent, some Switched from Region A to Re- 
1950 models are similarly sffect- |gion Bin a reprint of the com- 
are well “ander the retail ceiling pany’s January, 1951, edition teh 
when bought or sold by dealers. Alabama, Florida, Georgia, Missis- 

It’s doubtful if any models older| and Tennessee. 
than ’50s have been affected at all ; 
at the wholesale level by the ceil- si ae . 
ing regulations. Wis. ‘Ignition Key’ Bill 

The greatest damage, according| The Wisconsin legislature has 


fice of the OPS showing the guide 
he used during the base period or 
the guide which he has selected, 
within 30 days after the date of his 


to many dealers, is that the public} heard a bill which would impose| . 


has become “guidebook conscious.”|a fine to drivers who left ignition | 
keys in their parked car. The mea- 
de-|Sure is an attempt to decrease the 


* * * 


NE EASTERN operator 


clared: “It’s gotten to the point} umber of stolen cars in the state. 





|where every customer who comes 
in looking for a car knows the book | 
|price, the finance value and the 
value of his own car. Everybody's 
|getting into the act. 


| “IT have even found customers 
| carrying dealer guidebooks with) 
| them.” 

Some dealers have suggested 

that the next price regulation, if 

it contains dollar ceilings, should 

also have different values for 

cars made or sold at different 

periods of the year. 


They recommend a _ system of 
|quarter-year prices. They would 
|have a different price for cars of 
the same make and model sold in| 
the first quarter of the year than| 
they would have for the same model | 
| sold in the second quarter, and so 
}on. | 
| It is not believed that such a 
|system could be worked out since | 
|it would involve a tremendous num- 
|ber of prices and require reams of 
records. 


ed * * 


IC N THE price front, the OPS last 
week announced the appoint- 
ment of Murray D. Smith, of Au-| 
rora, Ill., as director of the indus- 
{trial materials and manufactured 
goods division of the OPS. 

This division includes the au- 
tomotive branch of OPS and its 
several sections. Prior to his ap- 
pointment, Smith was with the 
Public Service Co. of Northern 

| Illinois. He was formerly presi- 

dent of the Western United Gas 
& Electric Co of Aurora. 

The OPS also revealed certifica- 
ition of at least three more guide- 
| books as official for use in connec- 
ltion with its pricing regulations. 
They include: 

Market Analysis Report, for use 
in Connecticut, Maine, Massachu- 
setts, New Hampshire, New Jersey, 
|New York, Pennsylvania, Rhode 
|Island and Vermont. 

Northwest Used-Car Value, for 
use in Washington, Oregon, Idaho, 
Montana and North Dakota. 

American Auto Appraisal, for 
use in Region A. 

* eg + 

N OTHER “cleanup” actions, the 

OPS exempted territories and 
possessions of the U. S. from the 
provisions of the new- and used-car 
pricing rules. 

The ‘agency also amended Sup- 
plementary Regulation 5 to require 
that every dealer must file a state- 
ment with the nearest district of- 





HYPR 





King, Laure! Equipment Co., Laurel, Miss.; Thomas Mastin jr., Mastin Motor Co., Fort Worth; 
gating “nuisance claims” on guar- Bernard J. Goldstein, Herman Goldstein, Inc., Brooklyn, N. Y.; J. R. McMahan, Southern 
Motor Co., High Point, N. C., and R. M. Rowland, DeSoto's western sales manager. 


Changes in the regional classifi- | 


sippi, North and South Carolina) 


PAA Schedules. 
H Oct. 4-6 Parley 
'|For Pittsburgh 


HARRISBURG, Pa.—The annual 
meeting of the Pennsylvania Auto- 
motive Assn. has been scheduled 
for Oct. 4-6 at Pittsburgh’s William 
Penn hotel. 

In the past, the parley was called 
the Tri-State convention since 
Maryland and Delaware dealers 
also participated. This year, how- 
ever, since the meeting will be held 
in Pennsylvania, it will not be 
called Tri-State. 
| Dealers from the other two states 
said Claude S. 





lare still invited, 


through 1950 were held in Atlantic 
City, due to the lack of hotel space 
in Pennsylvania. 





NEW LIFE for 
LIVE DEALERS 
with the “BIG 4” 


DEALERSHIPS STILL OPEN 
FOR MEN WHO WANT 


ACTION anv PROFIT ww 
ILLINOIS — MICHIGAN 
INDIANA — WISCONSIN 
OHIO—MINNESOTA—IOWA 


MORLLS| 
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WRITE, PHONE, WIRE. 
FOR DETAILS NOW 


“CARS IN EVERY 
PRICE CLASS” 


S. H. ARNOLT, INC., pistrisuTOR | 





Service Master Hypressure JENNY 
Combination Steam Cleaner and 
Cooling System Fiusher, with 
built-in Steam Thoro-Purge. 
















P. O. BOX 100, CORAOPOLIS, PA. 


| 415 EAST ERIE STREET * CHICAGO 11, ILL. 


Looking for something to 


BUILD NEW BUSINESS... 
BOOST YOUR PROFITS? 


The minute you put these two profit-partners 
to work for you, you'll have dozens of extra- 
income services to offer your customers—serv- 
ices that will bring new customers in and keep 
them coming back. You'll have all the advan- 
tages of Hypressure Jenny for steam cleaning 
auto motors, front-end grille work, springs, 
frames, under-chassis areas, plus many other 
jobs that bring $12 or more extra profit an 
hour. And in addition you’ll have marvelous 
Steam Thoro-Purge for reverse-flushing clogged 
cooling systems. 

With Steam Thoro-Purge, you can increase your 
business as much as $10,000 a year on coo'ing 
system cleaning alone. 

You’ll make still more money by saving time, 
labor and expense cleaning shop equipment, 
tools, driveways, walls, windows, etc. 10 times 
faster than by hand methods. 

If you’re looking for something to build new 
business ... boost your profits, here it is! 














The FREE BOOKLET, “1001 
WAYS TO EXTRA PROFITS” 
telis all about it. Write for it today! 






ESSURE JENNY DIVISION 


HOMESTEAD VALVE MANUFACTURING COMPANY 


Serving Since 1892 
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Missouri's 


JEFFERSON CITY, Mo. 


Legislators Working on Many Measures 
Concerning Vehicles, Taxes, Drivers 


, 1951. a 


Auto Bills 


|third to city streets and two-thir is 
|to county roads. 

|. H.B. 202 increases the tax on 
| diesel fuel one cent and the sa) ie 
on propane used on highways. T 1¢ 
roads and highways committee a:so 


s | has to consider a bill to reduce 
ered by the same committee which | the gas tax refund to two-thirds 
also has the eight-cent diesel fuel! 4¢ the gas tax paid. This is the 
tax bill. This committee also has| qgeaj whereby tractor fuel is bought 
|the house bill authorizing counties | ¢,, plowing. Instead of refunding 
to levy taxes on gasoline up to two| 4y) the tax, this bill would give 
cents per gallon if they allot one-|the farmer back only two-thirds 
; a2 e 5 ~ | of it. 

H.B. 210 prohibits the sale of 
gasoline below cost, and specifies 
that cost includes overhead and 
wholesale price. It states that the 
cost may be established by the 
oil inspector following a surve, 
of 25 service stations in any area. 
It is in the hands of the govern- 
ment organization and related 
matters committee. 
| Auto Inspection.—Two bills have 
| been introduced in the house, H. B. 
148 and 159, providing for inspec- 
tion of motor vehicles. Both have 
been referred to the public safety 
committee. 






‘Pontiac Dealer 
In Mich. Fights 
To Keep License 


KEEGO HARBOR, Mich.—Keego | 
Sales and Service, Inc. (Pontiac- 
|GMC), Keego Harbor, Mich., has 
been refused a renewal of its state 
|dealer’s license by Secretary of 
State Fred M. Alger jr. 
Immediately, William Dohaney, 
| attorney for Roy F. Pazik jr., pres- 
|ident of the company, made a re- 
|quest for an appeal with Oakland 
| county circuit court at Pontiac and | 
|obtained an injunction on the sec- 
restraint of | 


|retary of state for 
trade. 

The license was revoked on the 
grounds of fraud, involving the 
sale of a used car as a new one, 
Alger said. the fender. 
| Alger said that a hearing on Jan.| In fact, there was speculation by 
130 found that the company was|some dealers that if production for 
| guilty of selling the car to Joseph|1951 comes near the 5,000,000-car 
Phlem on Sept. 3, 1949. Phlem sub-| figure, dealers will be giving new 
|sequently complained that the car | Cars away soon, not to mention used 
| was not new by legal definition. | Cars. 

It was said that the car had orig- | The situation on used cars, one 
inally been sold to Charles E. Miller| dealer said, is far different from 
that on used cars in World War 
II when no new cars were being 


Coast 
‘Continued from Page 3) 


ceilings like they need dents in 





|'by Higgins Pontiac Co., of Fern-| 
| dale, Mich. Miller traded it to Kee- 

















— The 
Seaoe Same oeoee March, ~— ? =" | automotive industry probably leads 
March 17, Week, Marchi10, 1951 March 18, March 17,|/in attention from Missouri's legis- 
1951 1950 1951° toDate 1950° 1951* /jators, judging from the number of 
CHRYSLER 24,235 29,894 65,826 100,750 261,127 bills introduced having to do with 
Chrysler 3,012 4,014 8,456 14,922 29,780! automobiles, trucks, gasoline and 
DeSoto 1,917 2,660 5,556 10,964 20,750 | drivers. 
Dodge ...... 5,094 8,511 17,093 28,235 68,809) Here’s the score and standing: 
Plymouth 14,212 14,709 34,721 46,629 141,788 Driver’s Licenses.—Three sepa- 
FORD 28,921 32,397 29,930 70,325 309,438 294,925) rate house bills were combined 
Ford 22,888 25,875 23,733 55,676 241,353 229,577) and passed and the measure is 
Lincoln 543 722 542 1,317 6,343 6,611| now in the senate. 
Mercury ................ 5,490 5,800 5,655 13,332 61,242  58,737/ wotor Vehicle Use Tax.—House 
GENERAL MOTORS.... 58,055 55,849 58,011 133,644 572,675 557,136) pil] 20 is being considered by the 
Buick ....... .... 9760 10,889 9,685 23,141 100,661 101,206| ways and means committee, while 
Cadillac Payer ° 2,288 2,021 2,308 5,497 13,950 25,127 the 2 percent use tax bill, the loop- | 
Chevrolet .... . 29,109 26,979 29,462 65,525 288,618 276,626 hole plugger for the sales tax on 
Oldsmobile 8,310 7,398 8,014 19,038 78,948 68,101 autos purchased outside the state, 
Pontiac .......... 8,588 8,562 8,542 20,443 90,498 86,076 | has passed the house and is now 
KAISER-FRAZER 5,180 1,076 4,353 11,535 4,908 40,608 | in the senate. 
Frazer 1,076 . 1,079 . Trucks and Buses.—Public hear- 
Kaiser 5,180 4,353 11,535 3,829  40,608|/ings are being held on H.B. 183, 
CROSLEY 224 152 242 550 1,192 2,334| which rewrites the law applying to 
HUDSON 4,415 2,804 4,409 10,461 29,029 46,936 | common carriers. It defines a con- 
NASH .. 3,989 4,467 4,761 10,920 40,402 $3,485|tract carrier as any person who, 
PACKARD .. 1,910 1,106 2,112 4,892 13,903 20,928 | under individual contracts or agree- 
STUDEBAKER ..... 6,076 5,384 5,330 12,800 59,917 58,643 | ments, engages in the transporta- 
WILLYS-OVERLAND?* 724 534 670 1,664 7,610 8,284|tion (except common carriers) by 
—<—<—<<_—_— =<—<—<—-_—- i oo o_o ol motor Vehicle for hire or compen- 
Total Cars, U. S. 133,729 103,769 139,712 322,617 1,139,824 1,324,356 | sation. ; : 
+Includes station wagons and Jeepsters. *Revised. School buses, taxicabs, live- 
stock haulers and private carri- 
ers are exempt, as well as vehicle 
COMMERCIAL CARS licenses for a gross o's = 
7,000 pounds or less. Each vehi- 
ag ees ina ties cle covered by the act must have 
Ended Same Ended March, to to a $50 license card, but the cards 
March 17, Week, March 10, 1951 March 18, March 17,| may be used interchangeably on 
1951 1950 1951* to Date 1950* 1951* any vehicle in the fleet. A $5 
CHEVROLET 8,909 9,030 8,942 21,187 94,161 95,689| travel order is provided. 
CROSLEY .. a 8 10 47 7 205! Fuel Taxes.—A one-cent gas tax 
DIAMOND T 190 91 190 456 1,100 2,468 | bill is in the roads and highways 
DIVOO oo ee eee 94 86 81 209 799 1,030 | committee of the house. A four- 
DODGE gs setee bacede wooed 3,080 3,128 7,695 8,733 33,878 cent gas tax bill is being consid- 
FEDERAL 30 15 35 87 291 422 — 
FORD j a 7,708 7,743 7,754 18,164 74,526 69,693 
NN a Snica Su uicsnchaniieve¥ 2,657 2,366 2,617 6,385 23,678 29,381 a 
INTERNATIONAL 3,802 2,138 3,765 9,044 22,065 40,291 
MACK ne 354 211. 349 855 2,600 3,841 
Per ed 101 67 299 520 595 3,659 
STUDEBAKER 860 1,132 348 2,052 11,417 8,928 ee ; een a 
MED 5 oxars vanes 371 243 364 916 «62,398 3,848 ee ere 
WILLYS-OVERLAND __ 1,908 994 1,693 4,349 3,868 16,765 Rates: EIGHTEEN CENTS (18c) PER WO 
MISCELLANEOUS 268 163 268 643 2,035 2,889 rates to encourage this classification 
en eee as one word Ads may be signe with 
Total Trucks, U. S..... 30,356 24,282 30,343 72,610 248,343 312,987 a ae kk he * 
Total Cars, Trucks, nae ee ae 
U. &.. ; ..164,085 128,051 170,055 395,227 1,388,167 1,637,343 25 ganas ast warded, unopened, the 
Total Cars, Trucks, WANT AD DEPT., 
Canada ini . 10,414 6,228 10,518 25,132 77,763 103,206 Se 
Grand Total 


Cars and Trucks, 
U. S. and Canada........ 174,499 134,279 180,573 420,359 1,465,930 1,740,549 
*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
Drive, Sterling, Nash, ete. 





Supplier Tieup Reduces 
Week’s Output Slightly 


(Continued from Page 1) 


fort, have changed their minds. 
+. * * 
N OST of them now feel confident 
+ that present production levels 
can be held at least through the 
first half of 1951. Others go even 
further, and predict that all of 
1951 will result in volume output. 

What effect the Apr. 1 order 
cutting steel usage by 20 percent 
will have on car production is 
not immediately discernible. Auto 
makers themselves say “only time 
will tell.” 

However, the order still leaves 
auto makers with the option of 
stretching out their steel supplies 
as far as possible. A few auto 
makers fear they may have a lit- 
tle trouble getting their 80 percent 


1951's passenger car total would 
show no increase. 


Further, it is obvious that the 
current trek of U.S. truck mak- 
ers to new alltime high produc- 
tion marks is being supported to 
a great extent by military orders. 

And to show the influence of 
Chrysler plants in the production 
lineup, it is to be noted that dur- 
ing the second quarter of 1950, U.S. 
plants turned out 1,753,509 cars and 
359,517 trucks for a total of 2,113,- 
026 vehicles. 

When Chrysler plants really got 
going, total U.S. production in the 
third quarter of 1950 soared to 
1,892,622 cars and 349,621 trucks for 
a total of 2,242,243 units, and the 





iit hoes productive steel allotment, but most of them 
= ~e still say that getting enough copper 


and aluminum is their real prob- 
lem. 

Auto makers would like to have 
done their own scrambling for cop- 
per and aluminum supplies within 
the limits of governmental regu- 
lation. 


* * * 

OWEVER, the National Pro- 

duction Authority put its re- 

strictions on those items at the 

fabricator level instead of on end- 
product use. 

So, beginning Apr. 1, fabricators 
of copper will be allowed 75 percent 
of their 1950 first-half use. Alumi- 
num fabricators will be allowed 65 
Percent on a similar basis. 

In a separate order, the NPA 
ordered the nation’s principal man- 
ufacturers of aluminum ingots to 
turn more of their output over to 
small firms with defense orders. 


S° FAR this year, production in 
U.S. plants has been averaging 
120,400 passenger cars and 28,400 
trucks for a total of 148,000 vehicles 
weekly. 

For all of 1950, a record year 
for auto makers and less influenced 
by military orders, the accent was 
more on production of passenger 
cars. U.S. plants averaged the 
assembly of 128,000 cars and 25,800 
trucks for a total of 153,800 units 
weekly. 

How long this year’s weekly 
production pace can be continued 
is doubtful. But at present it 
shows little sign of slowing up 
to any great degree. 

Industry observers, who had pre- 
viously been rather pessimistic 


about production prospects in the 
midst of a defense preparation ef- 


|go Sales for another car. 


produced. 





CLASSIFIED WANT AD DEPARTMENT 








Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 
ee | 


SERVICE MANAGER. Large General Mo- 
tors dealer in metropolitan New York 
has exceptional opportunity for an ag- 
gressive man, with ability to handle all 
phases of fast moving operation. Must 
have mechanical background, obtain top 
results from men and capable of earning 
$10,000 per annum. Do not reply and 
waste our time, if you cannot qualify. 
Answer in own handwriting, giving quali- 
fications, enclosing photograph. Box 4864, | 
c/o Automotive News, Detroit 26. 


USED CAR MANAGER. Desire the best, 
sober, aggressive, qualified, used car 
manager; capable of directing and train- 
ing good used car salesmen. Must be 
thoroughly experienced in used car re- 
conditioning and present day values and 


for 


AUTOMOTIVE 


engaged in all branches of the 


RD for each insertion. Cash advance 


the benefit of our employing readers 
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DETROIT 26 





POSITION WANTED 





| SERVICE MANAGER. Chevrolet dealership 


Good climate. Good proposition for right 
man. Write Box 4881, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGER wanted by large Lin- 
coln-Mercury dealer in the middle west. 
A strong, capable and qualified man can 
earn from $7,000 up, depending upon his 
ability. Box 4830, c/o Automotive News, 
Detroit 26 


SALESMEN 





for nationally known direct 










To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 
















capable of operating used car operation | 
-merchandising 100 to 150 used cars 
monthly. Central midwestern city, 500,- 
000 population. Write, giving experience | 
and compensation desired. Box 4882, | 
c/o Automotive News, Detroit 26. | 


A GREAT OPPORTUNITY. Our products | 
approved by leading automobile manu- 
facturers. Expanding our sales program | 
and advertising. Many territories open. 


We need more regional managers. Sub- | 
stantial earnings plus expenses. Experi- | 
ence contacting new car dealers essen- | 
tial. Must own car. Give age, references 

| 


Good future with advance- 
4883, 


and territory 
ment, Box 
Detroit 26. 
ACCOUNTANT-OFFICE MANAGER. Must 
have 5-10 years experience in Ford deal- | 
ership, be thoroughly trained present day | 
tax laws and methods. Public accounting | 
and capable office executive for large | 
metropolitan Ford dealer. Write, giving 
full details and salary expected in first 
letter. Box 487%, c/o Automotive News, 
Detroit 26. | 


WANTED—Service working foreman and 
mechanic (2 positions). Northern terri- 
tory. Must be sober, competent and have 
good reason for leaving present employ- 
ment or unemployment. Box 4880, c/o 
Automotive News, Detroit 26. 


STENOGRAPHER - BOOKKEEPER. Large 
midwestern dealer. Write giving qualifi- 
cations, experience, age and salary ex- 
pected. Box 4856, c/o Automotive News, 
Detroit 26. 


c/o Automotive News, 








CHEVROLET TRUCK MANAGER in met- 


Panhandle of Texas. Must be from; ropolitan New York with a _ following 
southwestern U. S. Experienced, capable good for a minimum of 100 trucks 
of handling complete shop operation. yearly. Will consider position as car and 


truck salesman, Thoroughly experienced 
in all phases of auto business. 45 years, 
college, family, Box 4857, c/o Automo- 
tive News, Detroit 26. 


GENERAL MANAGER, age 47, sober, hon- 
est, conscientious, Familiar with modern 
merchandising, Specializing in sales pro- 
motion and service absorption. Many 
years experience with one of the ‘Big 
Three.’’ Will furnish desired references 
Salary and percentage desired. Box 4876, 





mail organization. Call on automotive c/o Automotive News, Detroit 26. 
trade, high caliber; high earnings; car — - — — 
necessary; drawing vs. commission. Box | MAN IN FIFTIES, married, no children, 
4863, c/o Automotive News, Detroit 26. with knowledge, experience and ability 
~ covering proper operation all departments 
of distributor or dealer operation. Past 
POSITION WANTED nine years sales management national 


distribution after-market products. Avail- 
able April ist. Write Box 4868, c/o 
Automotive News, Detroit 26. 


NEW OR USED CAR MANAGER. 12 
years’ experience, thorough knowledge of 
wholesale and retail merchandising of 
new and used cars. Sober, trustworthy, 
with ability to produce, 32 years old; 














SALESMANAGER. Years’ experience GM, married, excellent health; can give finest 
Chrysler, 150-250. Administrative ability references. Immediate interview. Box 
to deal fairly, considerately for repeat 4869, c/o Automotive News, Detroit 26 
business. Years’ training Chevrolet fac- ~ aan . > ey 
tory methods, reconditioning used cars. SS ae ~o ner 
Analytical mind, think things through ae oe ae comes” ne aeons 
plan intelligently, based on prewar com- P ' = nae pea =morar wW an t 
petition, shortages. Proven sales tech- pre aa Any wt operation w oe 
nique, delegate authority, get results. considered. Box 4870, c/o Automotive 
Extremely loyal, hard worker. Can bring News, Detroit 26. ae — 
energetic, dependable young parts man-| FORD PARTS MANAGER. Ten years’ 
ager, six years’ experience, college experience large dealership, presently em- 
trained. Furnish best references, includ- ployed. Excellent record, recommenda- 
ing banks. Compensation reasonable.| tions. 35 years old, married, two chil 
South, southwest, southeast. Available dren. Ambitious, good health, Box 4881, 
immediately. Box 4865, c/o Automotive c/o Automotive News, Detroit 26. 
News, Detroit 26. — —— — - 





GENERAL MANAGER. Thoroughly experi- 


OFFICE MANAGER-ACCOUNTANT, auto- 
mobile man and wide varied experience 





enced all phases retail dealership. Pre- Middle age, fifty weekly and percentage 
fer volume operation. 25 years’ experi-| Can invest one thousand (more later), 
ence retail, wholesale, and _ dealership well established General Motors dealer 
management engineering. Married, 50 within seventy miles. Lud Schwartz, 5119 
years of age, sober. Excellent character. North Tenth Street, Philadelphia 41, Pa 
Personality and appearance. Now em- ————— - : 


ployed. Top references. Available imme- 
diately. If you require modern, mature, 
stable, progressive and _ profit-making 
merchandising know-how, kindly write 


EXPERIENCED PARTS ROOM MAN, ca 
pable of instituting parts and mainten- 
ance department for large European car 
distributor. Write O. Pollard, J. 8S. In- 





Box 4867, c/o Automotive News, De- skip, Inc., 304 East 65th St., New York 
troit 26. ie AB d 
GENERAL MANAGER or SALES, now|®XPERIENCED SERVICE MANAGEF 


general sales manager for 300 car deal 





Now employed. Desires to make change 


for position with future. Salary and per- 


in metropolitan New York. Must relo- = 
cate because dealership is changing centage basis preferred. Age 33. Box 
hands. Know all phases of dealership; 4866, c/o Automotive News, Detroit 26. 
can hire, train and organize sales; ap- TT a at GE a en — 
praise and merchandise used cars. 34 DEALERSHIP AVAILABLE 


years old, college graduate, With factory 
for 4 years. Been with present dealer past 
4 years. Have capital to invest if desired. 
Did own tire distributorship. Box 4877, 
c/o Automotive News, Detroit 26. 





200 CAR CONTRACT, now handling Dodg= 
and Plymouth. Ohio county seat town cf 
8,000 population. Good money make . 
Books open. Box 4853, c/o Automoti\¢ 
News, Detroit 26. 








Qa | 
o 


ervusa ese fe > 


R. 
DEA 
cer 
bu 
Bo 
tro 


ONE 


ers 
tor 
487 


DEA 
Bu 
pul 
cer 
pli 
Au 
FOR) 
de 
rat 
gal 
per 
Bo: 
tro 
DEA) 
pre 
uni 
% 
for 
tall 
mo 
WAN 
for 
enc 
fac 
fide 
Bo: 
tro 


Ford 

Price 
in Ci 
Treat 


GMC 
mi 
bia 
per 
req 
tial 
De 


Te: 
All 
30) 


NEW 
wh 
or 


+/0 








»-thir is 


tax on 
e salle 
rs. Te 
C@ 8/30 
reduce 
)-thirds 
is the 
bought 
unding 
d give 
-thirds 


ale of 
ecifies 
f and 
at the 
y the 
urvey 
area. 
vern- 
plated 


s have 
, H. B. 
nspec- 
1 have 
safety 


its in 


ion by 
on for 
00-car 
z new 
n used 


» One 
from 
War 
being 








1 met- 
lowing 
trucks 
ar and 
‘ienced 


years, 
1tomo- 


, hon- 
10dern 
s pro- 
Many 
‘*Big 
ences 
4876, 
ldren, 
ibility 
ments 
Past 
tional 
\vail- 

c/o 


12 9 
ge of 
g of 
yrthy, 

old; 
finest 

Box 

26 


ager, 
parts 
saler 
ll be 
otive 





ears’ 
em- 
nda - 
chil 
1884, 


puto- 
ance 
age 
ter’, 
paler 
5119 
Pa 


ca- 
iten- 
car 
In- 
york 


ER. 
inge 
per- 
Box 
26. 


dg 2 
n of 
ke. 
tive 








DEALERSHIP AVAILABLE 


15 TO OREGON! Live where you play. 
Er oy miid winters and cool summers. 
A ear round sportsman’s paradise. Elk 
an deer abundant. Famous for Salmon 
ar | Trout fishing. Portland metropolitan 
inc ~pendent dealer wishes to retire. Will 
se! outright, or consider executive part- 
ner to operate business. Ultra-modern 
ploat and showrooms on busiest super 
hi:hway in Oregon. Business will earn 
around $75,000 net in 1951. Don’t miss 
th opportunity to be independent in a 
st. te with no sales tax or cut throat 
competition. Write today for full details 
or photos. P. O. Box 470, Oregon City, 
Ore. 


AGI NCY, now handling Hudson, in north- | — 
ern New Jersey (population over a mil- | 


lion) now available. After 10 extremely 
lucrative years, ill health forces sale of 


Hudson dealership, with contract of 300 | 


cars per year. Over 100 cars now on 
hand. Located in fashionable suburb, in 
low rental building of 13,000 square feet, 
including attractive showroom. Large 
service department, paint and body shop. 
Also used car lot available. Will sell 
both as package or new car dealership 
alone. Excellent opportunity. If interest- 


ed, write Box 4890, c/o Automotive | 


News, Detroit 26. 

DEALERSHIP AVAILABLE, now handling 
Kaiser-Frazer. Modern, up-to-date build- 
ing. service department with latest equip- 
ment, located in North New Jersey, in 
the heart of heavily populated suburbs. 
Agency is showing nice fat profit, but 
after 20 years, I’m tired of looking at 
cars. I'm going to Florida. Large used 
car lot adjacent to building for sale also. 
Entire property can be bought or leased. 
I'm ready to do business immediately. 
What about you? Write Box 4889, c/o 
Automotive News, Detroit 26. 


24- YEAR- -R-OL D ESTABL ISHED business in 
one of the largest dairy sections in 

















Michigan, now handling Internatipnal | 
| 4690 Newport—Detroit 13, Michigan 


farm equipment. Excellent franchises in- 


cluding Hudson Motor Car Co. Present | 
building with 6,600 square feet on U. 8S. | 


trunkline available for sale or lease, 
Gross sales in excess of $150,000. Own- 


ers forced to retire by ill health. Address | 


Box 4887, c/o Automotive News, De- 
troit 26. 

DEALERSHIP AVAILABLE. Exclusive 
Packard dealer, well established in same 
location for years. Excellent shop equip- 
ment and modern tools. Adjacent to per- 
manent U. 8S. military reservation in 
Kansas town of 30,000 population, For | 
sale, reasonable—reason, health, Will | 
lease building. Box 4854 c/o es 
News, Detroit 26. 


FOR SALE. Dealership in Michigan, now 





handling Hudson. Want to sell on ac- | 


count of other business interest. A going 
concern, have handled Hudson for many 
years. New and used cars, service and 
parts. Sales volume last year over 670,- 
000. Good location with lease, proper 
party can buy without too large an in- 
vestment. Box 4888, c/o Automotive 
News, Detroit 26. 

DEALERSHIP IN COLORADO, handling 
Chrysler-Plymouth, International trucks 
and farm machinery. Population 18,000; 
parts, fixtures, equipment will inventory 
around $30,000. Don’t answer unless you 
have cash and mean business. Box 4859, 
c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE, now handling 
Chrysler-Plymouth and Massey Harris 
farm implement. 75 car contract good 
farm territory. Will sell all or % interest. 
Northeast Arkansas. All replies confi- 
dential. Box 4844, c/o Automotive News, 
Detroit 26. 

AGENCY, now handling Kaiser-Frazer. Lo- 
cated in the heart of Monmouth County, 
Red Bank, N. J. Profitable going busi- 
ness, Real buy. LaFreda Sales and Serv- 
ice. 117 Monmouth St., Red Bank, N. J. 
R. B. 6-1702. 

DEALERSHIP, one of ‘‘Big Three.’’ North 
central Ohio. 100 unit quota. Brick 
building leased. Valid reason for selling. 
Box 4874, c/o Automotive News, De- 
troit 26. 

ONE OF LEADING INDEPENDENT deal- 





erships, central Virginia. Sell at inven- 
tory. Building for sale or rent. Box 
4875, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 

DEALERSHIP WANTED—Pontiac, Olds or 
Buick. Experienced auto dealer wants to 
purchase a 200 to 500 car dealership in 
central states area. Ample capital. Re- 
plies strictly confidential. Box 4885, c/o 
Automotive News, Detroit 26. 

FORD DEALERSHIP. Experienced auto 
dealer would like to purchase transfer- 
rable assets of Ford dealership in Michi- 
gan or Ohio, handling 300 to 600 cars 
per year. All replies strictly confidential. 
Box 4886, c/o Automotive News, De- 
troit 26. 

DEALERSHIP WANTED. GMC or Ford 
products. Prefer Chevrolet or Ford. 200 
units minimum, Will buy outright or buy 
% interest and take active management | 
for someone wanting to retire. Can ob- 
tain factory okay. Box 4838, c/o Auto- 
motive News, Detroit 26. 

WANTED. Big Three dealership in Cali- 
fornia, 200 to 400 units. Have experi- 
ence and youth Can qualify with your 
factory. All replies held in strictest con- 
fidence. Will pay cash. Please reply. 
Box 4871, c/o Automotive News, De- 
troit 26. | 





DEALERSHIPS WANTED 

Ford Dealer Wants to Expand. Highest Cash 
Price for Ford or Lincoln Mercury Dealerships 
in Cities of 50,000 and up. Quick Confidential 

Treatment of Your Reply. 
Write or Wire | 

Box 4862 

c/o Automotive News, Detroit 26 





GMC DEALERSHIP WANTED, 250 car 
minimum in Maryland, District of Colum- 
bia or Virginia. Capitol, experience and 
personal qualifications meet all factory | 
requirements. Replies strictly confiden- 
tial. Box 4851, c/o Automotive News, 
Detroit 26. 

FORMER DEALER wants to _ purchase 
small dealership located in east or south 
Texas. Big 3 dealer franchise preferred. 
\ll information held in strict confidence. 
Box 4872, c/o Automotive News, De- 
troit 26. 


NEW CAR AGENCY, popular make. Buy 
whole or half interest, New York city 
or suburbs preferred. Automobile back- 
ground. Replies confidential. Box 4873, 
c/o Automotive News, Detroit 26. 





DE ALERSHIP WANTED 





News, Detroit 26 








motive News, Detroit 26. 


200-600 CAR Ford or G. M. ~ dealership. 
Ohio or Michigan. All replies strictly 
confidential, Box 4852, c/o Automotive 


News, Detroit 26. 
BUSINESS OPPORTUNITIES 





Automotive News, Detroit 26. 


DFALER SERVICES 


INVENTORY SERVICE 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 
Accurate 
Confidential 
Counted by Expert Partsmen 
Accepted by Government 
Counted in One Day 
Complete With Automatic 

Stoek Control! System 

Priced With Authorized Publications 
Used to Buy-Sell Dealerships 
Quality at Low Cost 


Talbot's Automobile Dealers 
inventory Service 





Midwest 4-5355 








INVENTORY SERVICE 
Parts and Accessories Depts. 


Full-time experts. No pickup, part-time help 
confidential and unbiased. Certified reports. 
| Also special buy- sell service. Experienced | 
| organization —in business since 1939. Free 
booklet on Parts Department operation sent | 
on request. Call or write for service details. 
Automotive Inventory Service Co. 

| 9900 Freeland, Detroit 27, Mich. WE 3-6449 





USED CARS FOR SALE 





THE TUESDAY SALE—11:30 A. M. 


FORT WAYNE 
AUTO AUCTION 
—DEALERS ONLY— 

(In the Heart of the Nation) 
Phones: E 353 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 


324 W. Main St. Ft. Wayne, Ind. 








ATTENTION 
USED CAR BUYERS 


We currently have for sale a nice selec- 


tion of low mileage 1949 and 1950 Chev. | ROBERTSON BUICK Co. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGC 5, ; 

All Phones WAbash 2-1030 


rolets, Fords and Plymouths in coupes, | 


2-door and 4-door sedans. 


ROBINSON AUTO RENTAL, INC. 


4200 Sansom Street, Philadelphia 4, Po. | 


1. E. Spatig, Used Car Mgr. 


AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 


ALBANY, N.Y. 
(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





AUTOMOBILE 
AUCTION 


28 Miles from Chicago Loop 


/> Mile East of Iilinois State Line on Route 30 | 


EVERY FRIDAY—11 A.M. 
200 Cars Average 
75% Actually Selling 
Cars guaranteed against cracked blocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 


Dealers Buy - - - Dealers Sell 
George Lawson and Bud Fennema 
OWNERS 


Automobile Auctioneers 


DYER AUTO AUCTION 
Phone 2361 & 4051—Dyer, Ind. 
Res. Lansing, Ill. 730 & 107R 








SHELDON OLDS 
8421 Michigan, Detroit 


Always @ selection of good used cars. 
Wholesale 
Write, wire or telephone 


p. E. QUINLAN 
Car Manager 
Usewiflony 6 400 
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USED CARS FOR SALE _ 





NEW CAR DEALERSHIP, G.M. or Chrys- 

ler. Buy whole or half interest. North 
| Jersey or New York suburb preferred. 
Automobile background. Replies strictly 
confidential. Box 4800, c/o Automotive 


—AUTO— 
AUCTION 


GENERAL MOTORS, Ford or Mercury— 
150 cars minimum. Warm climate of 
southern east coast preferred. Successful 
used car dealer, clean cut, young, aggres- 
sive, confidential. Box 4845, c/o Auto- 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


FOR SALE—Controlling stock in corpora- 
tion, Chrysler-Plymouth dealer. New 
building, modern equipment, Good terri- 

| tory located in North Carolina. Reason 

| for selling, other interests. Box 4841, c/o 


DANVILLE, PENNA. 


EVERY WEDNESDAY 


both these auctions. 


R. D. WEST, Prop 
Tex Rickard 
Auctioneers 





Philadelphia’s 
BIG DEALER AUCTIONS 


GILBERT — ROBINSON 


Automobile Auctioneers 


6600 N. Broad St. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Livingstone 8-3000 


KEN SCHAEFFER'S 
The Only Indiana 
AUTO AUCTION 
in Continuous Operation Since 1943 
EVERY THURSDAY 
Desiers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 


Phone Lincoin 5383 





USED CARS WANTED | 














action at 








Phila, Pa. 








| 








USED PONTIACS WANTED— 
write or bes Felz, 


5858 VanNuys Calif. 


Phone State 


USED FLEET CARS, pickups, dumps. 
Box 4878, c/o Automotive News, 


PARTS FOR SALE 


BUICK PARTS 


OF GENUINE BUICK PARTS” 


We are Quantity 
Shippers of All General Motors’ 
‘ Day Service 
Orders and 


All Shipments on C.O.D. Basis 





Wholesalers: 





DODGE TRUCK 
PARTS 


Chrysler — DeSoto — Dodge — Plymouth | 
For Hard To Get Parts 


RAYNAL BROTHERS 
DODGE DEALERS 


1/9103 Chalmers 
Phone LAkeview 6-1300 


Most complete stock in middle west 





PONTIAC PARTS 


ONE OF THE LARGEST STOCKS 
IN THE EAST 


are received. 


Write us, we can help you. 


1971 Massachusetts Ave. 
Kirkland 7-1916 


AUTOMOTIVE NEWS 
WANT ADS 


iI 
I 
‘I 
| 
! 
| 
i 
| 
| 
iI 
| 
University Motor Sales | 
| 
| 
| 
| 
| 
edhe an 


| OL. 


Mo- | 








PARTS FOR SALE 





CHRYSLER PRODUCT 
PARTS 


PLYMOUTH 


a specialty 


Write or Phone 
Johnny Motor Sales, Inc. 


| 12040 Jos. Campau Hamtramck 12, Mich. 


TW 2-6565 








| OLDSMOBILE 
| PARTS 
| 


Write - Phone - Wire 


Jordan 4-6618 
GAGE and DRUMMY, INC. 


| 21710 Woodward Ave. 
OETROIT 20, MICHIGAN 


24 Hours Service on Shipments 


PONTIAC 
PARTS 


Most complete stock in Midwest 


SHIPPED ANYWHERE—SAME DAY 


Write—Phone—Wire 


FRANKLIN-WEBER PONTIAC 
6101-25 N. Clark St. 
Chicago 26, Illinois 


Direct Phone Ambas:ador 2-7117 








FORD PARTS 


Shipped Anywhere 
Call-—Write — Phone 


TRANTER-WILLIAMS MOTORS, INC. 


4016 Aliston Avenue 


CINCINNATI 9, OHIO 
MElrose 7275 





PARTS w ANTE ‘iD 


WANTED — Left front fender for 1949 | 


Packard, model 2301. Part No, 415249. 
Mark B. Redfield Motor Co., 170 Center- 
way, Corning, N. Y. 


| WANTED—1946-48 Studebaker pickup cab 


with instruments. Give best price. de- 
scription. Don Pierson (Dodge-Plymouth). 
Comanche, Texas 

- BUSES FOR SALE > 


|ONE NEW SCHOOL BUS—International 





| 
| 
| 
| 
| 


chassis Wayne body, 48 passenger. One 


new. One 1950 Ford chassis Wayne body, 
48 passenger. 1,200 miles. James O. 
Smith, Yorktown, Ind, _Phone 679, 


DeSOTO — DODGE — CHRYSLER 


| Chrome, Stainless Steel and Sheet Metal 











tur, Ind, 





BUSES FOR SALE 


BUSES FOR SALE. 1942 Reo, 60 passen- 
ger. 1944 GMC, 48 passenger. 1945 Reo 
Transit, 31 passenger. 1946 Chevrolet, 48 
passenger. 1950 Dodge Transit, 31 passen- 
ger. 1950 Ford, 36 passenger. 1950 Inter- 
national Harvester, 60 passenger, 1950 
International Metro, 16 passenger. 1950 
White, 60 passenger. 1950 Federal, 60 
passenger. 1950 Ford, 60 passenger. Na- 
tional Bus Sales Co., 101 N. 33rd Street, 
Philadelphia 4, Pa. Phone BA 2-7606, 


TRU CKS. FOR SALE 


FOR SALE. W-45 Holmes wrecker mounted 
on 1946 Dodge two chassis, five speed 
transmission with two-speed axle, 825x20 
tires. Wrecker in perfect condition. Cost 
new $5,000. Will sell for $1,900. Ralls 
County Motor Co., Center, Mo. 








| 1948 FORD PARTS TRUCK VAN, 16 foot; 


cab over engine. Equipped with parts bins 
and motor boxes. Nearly new, $2,450. 
Herby's Inc., 1600 Duke Street, Alexan- 
dria, Va. Phone ALexandria 0374. 


1950 GMAC 1%-TON, enclosed insulated 
body. Ideal for produce hauling. Over- 
drive, 18,000 actual miles. A real buy 
at $2,250. Bledsoe Buick, Inc., Warsaw, 
Ind. 


SHOP QU IPMENT FOR SALE 











FOR SALE, Spray booth (DeVilbiss), lat- 


est type, with (4) spray guns and 5- 
horse compressor and paint mixing ma- 
chines. Almost new. Will sacrifice. La- 
Freda Sales and Service, Red Bank 
6-1702, 117 Monmouth St., Red Bank, 
N, J. 





ELECTRIC WELDERS 


3 PHASE DUAL VOLTAGE: 2—300 Amp. West- 
inghouse; 2—400 Amp. Lincoln; 2—300 Amp. 
Hobart. 

PORTABLE ON WHEELS: 3—400 Amp West- 
inghouse; I—600 Amp. Wilson; 2—300 Amp. 
Marquette. 


MEYER BROS. CO., Philipsburg, Pa. 








ANTIQU E Cc ‘ARS FOR SALE 


WE HAVE FOL LOWING cars ready to run, 


Sell reasonable. 1909 Packard limousine. 
1910 Imperial roadster. 1911 Milburn 
electric coupe. 4th Avenue Used Car Co., 
1913 4th Ave. s., Minneapolis, Minn. 





|1922 ROLLS ROYCE RODS. Silver ghost 


engine, Perfect running condition. Bayless 
and Ford Used Cars, 1002 Lemon St., 
Palatka, Fla, 


1923 Cc ADIL LAC V-8 sedan, ‘model “61. Very 


original, excellent running condition, new 
tires, Zintsmaster Motor Sales, Deca- 


NEW PRODUCTS WANTED — 





Ww AN TED NEW PRODUCTS, Make your 


ideas pay off. National automotive prod- 
ucts manufacturer with excellent national 
distribution desires new products in 
chemical! field. Submit ideas on market- 
able items, Each idea will receive care- 
ful and individual attention. Equitable 
terms. Write to Box 4861, c/o Automo- 


tive News, Detroit 26 


MISCELLANEOUS 





1949 Studebaker, 36 passenger, same as | 





P.O, Box 471 


ENGINE REBUILDING — Crankshaft 


grinding and metalizing. John P. Hughes 
Motor Co., Ine., 800 Commerce S8t., 
Lynchburg, Virginia. 


Make Money With 
Piaggio 
106 Miles to a gallon of gas. 





The world's largest manufacturers of two and 
three wheel small motor cars. Exclusive fran- 
chises in a number of counties in Ala., Fla., 
Miss., and La. Four different models and 
complete stock of spare parts carried by us. 
For additional information write— 


GULF STATES SALES COMPANY 
PENSACOLA, FLORIDA 








| Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Murfreesboro, Tenn. 
Every Thursday 
Phone 111 


11 A. M. 


Huntsville, Ala. 
Every Friday 
Phone 3188-J 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 





Detroit 13, Michigan | 





All parts shipped on same day orders 


, Mass. 











Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 ([] 
for which check i is attached LJ o or send bill O 
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TRIPLE PROFIT OPPORTUNITY 








DODGE 








Year in, year out, Dodge dealers are among 
the top 3 dealer organizations in number 
of vehicles sold. 


80% of all new car buyers are Dodge or 
Plymouth prospects. 


More than 98% of all hauling needs are 
met by Dodge “Job-Rated” Trucks. 


PLYMOUTH 





DODGE DIVISION, CHRYSLER CORPORATION  ~° 





DODGE 


7900 JOS. 


HERE IS a steady profitable service business from 
the Dodge-Plymouth family ... 1 in every 5 
vehicles on the highways today. And you are backed 
by intensive national and local advertising plus 
friendly factory-dealer teamwork. The Dodge agree- 


ment... the only one of its kind . . . offers a sound 


business future to persons or firms who can qualify. 


"Job-Rated’’ 





TRUCKS 





CAMPAU e«- DETROIT 11, MICHIGAN 
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